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How Would 
You Advise 


This Boy? 


Write a Letter and Win a Prize! 





HAVE been away at college, taking the 
‘2| four years’ business course. I came in to 


ask you how to go about learning the retail 











lumber business. Dad wants me to go in 
with him in the lumber yard, and I find that 
there are an awful lot of things necessary to be 





learned. Perhaps you will say that I should begin 
by piling lumber, and studying the grading rules 
to find out what I am piling. I am willing to do 
that, but I need to know a lot of things that can’t 
be learned that way. 


‘For instance, I would like to know how and 
for what purpose the lumber that I am going to 
pile is to be used. Dad has a lot of two-by-fours 
and other kinds of lumber in the yard. I want to 
know what they all are used for, in a house or 
other building; whom I am going to sell them to, and 
what I shall say about the different kinds of lumber 


when people come in to buy or to make inquiry. 

“How did Dad learn all these things? How 
did other lumbermen get their knowledge—just by 
hard knocks, or is there a shorter way? In college 
we were taught to think—to “use our heads,” as 
the “profs” used to say. How can I turn that 


training to use in learning the lumber business > 


“T have had all the advantages that the average 
I finished 
my college course without being flunked; I know 
all about an automobile, can dance pretty well, play 
the saxophone and do a lot of other things that 
boys learn at college, but what { want to learn now 
is how to run a lumber yard. Dad has worked 
hard and I would like to have him and Mother go 


away for a good, long vacation; but I want first 


boy has, who has a fine father like mine. 


to show him that I can make good while he is away 
—and afterward. How shall I begin?” 


How weuld you answer this earnest young man who wants to become a 


real lumber merchant? Prizes of $15, $10 and $5 will be given for the first, 


second and third best letters on the subject received before Nov. 1, 1930. 
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2.780 Ft. Long 


A High Pressure, Positive 


PNEUMATIC CONVEYOR 


In operation for 
over sixteen years 


We design, manufacture and install reliable equip- 
ment, and have done so for forty-three years. 
Positive long distance conveyor systems. 

Wood-fuel furnace stokers. 

Dust-collecting systems. 

Storage vaults and unloaders. 

All for shavings, sawdust, hogged wood chips and 
similar materials. 


THE ALLINGTON & CURTIS 
Organized MFG. co. Incorporated 


1886 1888 


Factories and Offices: Saginaw, Mich. Boston, Mass. 
Offices: Chicago, Ill. New York, N. Y. 
»= —_> 
This system handles 20,000 Ibs. of shavings and sawdust per hour. (100 tons 
per day) from a lumber mill to a cotton mill power house, a distance of 
over half a mile. 
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Every Lumber Dealer ' 
Should Read Thise 


“Our estimator in our general office has 
used ‘Automatic Building Costs’, has checked 
the figures arrived at and has found them sur- 
prisingly accurate. He advises me that he can 
estimate an ordinary small house with 
‘Automatic Building Costs’ in from 3 to 15 
minutes, as he has timed himself on a number 
of occasions.” 

—Spahn & Rose Lumber Co. 
Dubuque, Iowa. 


By G. D. Rose, President. 


You, too, can figure all types of houses— 
frame, brick, stucco, plain gable, Dutch Colo- 
nial or English design —ten times faster 
with “Automatic Building Costs” than with 
any other method. It'll cost you just $15 to 
end your figuring problems for all time. 


*- AMERICAN LUMBERMAN, 
431 South Dearborn St., Chicago, III. 
{ should like to see “Automatic Building Costs.” *Send mea copy for 


10 days FREE examination. It is agreed that if I do not want t this 
book, I may return it without obligation. ceeenetintataie 


ee re 


*Subject to approval of Management. 
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A’ THE annual meeting of the 
National Metal Congress, held 

in Chicago this week, F. B. Rich- 
ards, of Cleveland, Ohio, told the steel 
men that the supply of native iron ore 
will be inadequate in 50 years and 
the supply of Lake Superior ore will 
not last more than 20 years. While 
the iron ore resources of the United 
States have been pretty well ex- 
plored, there is always a possibility 
of new discoveries of ore. Also there 
are possibilities of profitable utiliza- 
tion of low grade ores that can not 
now be economically converted, and 
the reclaiming of a larger volume of 
old metal. Nevertheless, the fact is 
plain that the ultimate exhausting of 
the American ore supply can be fore- 
seen, even though it can not be defi- 
nitely forecast. 

A favorite argument for substitut- 
ing steel for wood has been that the 
timber supply is or soon will be ex- 
hausted. In all probability the short- 
age of iron ore in the United States 


will be felt by the steel industry and 
by the public long before there is a 
serious lumber famine. In fact there 
is good reason to doubt whether there 
ever will be a timber famine in the 
United States. Certainly, should a 
timber famine impend it would give 
such a stimulus to tree-growing that 
the famine could be neither severe 
nor long continued, because timber 
can be readily and rapidly regrown 
on cut-over lands in many sections 
of the country. 

Early exhausting of the supply of 
iron ore would be little short of ca- 
lamitous. While there is little likeli- 
hood of the drain on the iron ore 
mines being lessened, the industry 
already is using large percentages of 
reclaimed metal. There are also for- 
eign resources of ore that already 
are being drawn upon by the United 
States. 

Prospective exhaustion of native 
American ore ought to give a decided 
impetus to the use of wood and to the 


Ls 


Iron Ore Soon Exhausted—Wood Perpetually Renewable 


growing of trees to perpetuate the 
supply of lumber. Improved lumber 
manufacture and closer utilization, 
supplemented with preservative and 
fire-resistant treatment, offer rich 
opportunities for lumbermen. Al. 
ready the industry has improved its 
manufacturing technic; it is also en- 
couraging research, and it has made 
a modest start in reforestation. The 
future of an industry that can per- 
petually renew its supply of raw ma- 
terial can hardly be otherwise than 
bright. In view of the advantages in 
this respect that the lumber industry 
has over steel, lumbermen should 
take renewed courage. They should 
not only utilize their present supply 
of timber as closely as is economically 
practicable, and fabricate their prod- 
uct as perfectly as possible, but they 
should engage in timber growing. If 
to these be added efficient and per- 
sistent merchandising, the industry 
has a perfect formula for permanent 
prosperity. 





Wood’s Adaptability Offers Merchandising Opportunities 


N THEIR advertising and other 

sales promotion work lumbermen 

have emphasized the adaptability 
of wood; that is, for somebody else. 
They have not always made the most 
of that quality of wood in their own 
working and fabricating of it. Now 
and then, however, the merchandis- 
ing possibilities of wood, owing to its 
adaptability, are strikingly demon- 
strated. 

An example of this sort is afforded 
by the experience of a California lum- 
ber concern. As a mere factory stop- 
gap this concern built some lattice 
and set it up outside the plant along- 
side a well-traveled highway. The 
lattice attracted more and more at- 
tention and many sales were made. 
In fact, passing inquirers began to 
take up so much of the time of the 
millworkers that it was deemed ad- 
visable to move the lattice nearer to 
the office where salesmen could an- 
swer inquiries and make sales. The 
upshot of the whole matter was that 
lattice sales constituted a sizable part 
of each day’s business. 

Another experience somewhat sim- 
ilar was that of a Minnesota millwork 


concern that engaged in sand-blast- 
ing of wood, merely as a means of 
stabilizing the employment of its 
workers and the operations of the 
mill. The business grew and devel- 
oped until the concern found it nec- 
essary to enlarge its quarters. Its 
products have found place in some of 
the largest and most handsome struc- 
tures that have been erected during 
recent years throughout the country. 

Ordinarily, of course, the lumber 
manufacturers supply only the raw 
material for fabrication by wood- 
working concerns; and consider it no 
part of their function to fabricate 
their product further than to put it 
through sawmill and planer. But the 
adaptability of wood is a constant in- 
vitation to producer and handler to 
convert it into useful and attractive 
forms. As a consequence, lumber 
manufacturers in greater numbers 
are carrying their manufacturing 
operations farther and are providing 
fabricated stock for assembling in 
the plants of consuming manufac- 
turers. 

Initiative and enterprise in discov- 
ering specialties to manufacture are 


the major resources of some con- 
cerns. They can not count upon a 
demand for their novelties two years 
in succession, but must be constantly 
on the lookout for new products that 
will sell. It is hardly to be expected 
that the lumber industry will operate 
on any such basis generally. But 
there are unquestionably many arti- 
cles in current demand or for which 
a demand could be easily created that 
could be made of wood. It is believed 
that in the future the success and 
profit of lumbermen will, more than 
in the past, be determined by their 
ability to discover markets to be sup- 
plied with wood or with wood prod- 
ucts of some description. 





NEITHER pessimistic nor opti- 
mistic thinking of itself will shift the 
trend toward depression or toward 
expansion. But it will hardly be 
argued that the man who thinks as 
a pessimist will act as an optimist. 
A change in the state of mind must 
precede a change in action. Much of 


every depression as of every period 
of expansion is owing to the mental 
attitude of business men generally. 
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In the Lumber World 


Judicious Financing of Home 
Building—A New York retail 
concern that has been financing 
home building for some years re- 
quires two mortgages, requiring 
25 percent of the complete value 
of building and land in cash. Not 
only personal integrity and the 
will to pay but the ability to pay 
is insisted upon. When the load 
of debt would be too heavy for the 
applicant to carry in justice to 
himself and his family, he is ad- 
vised not to build. Experience ap- 
pears to show that 50 percent is 
the proper amount to be secured 
by a first mortgage. Pages 36-37 


, = 


Mill Schedule Stop-Gap Proves 
Good Seller—A California retail 
lumber and millwork concern 
built some lattice pieces merely to 
keep its mill going. These were 
stored outside the plant along a 
highway. Passing motorists made 
inquiries in such increasing num- 
bers that the trellises were re- 
moved to a more convenient place 
and were more attractively dis- 
played. Inquiries developed into 
orders and the more popular 
styles have been made so often 
that turning them out is only mill 
routine. These trellis sales estab- 
lish contacts that lead to house 
bills and other substantial sales. 

Page 40 
4. 2 


Conference on Home Building 
and Ownership—President 
Hoover told the planning commit- 
tee on home building and home 
ownership that while America has 
more adequate housing than any 
other country, this country still 
falls short of the national ideal 
with respect to homes for the 
people. “Adequate housing,” he 
said, “goes to the very roots of the 
well-being of the family, and the 
family is the social unit of the 
nation * * * * Nothing contributes 
more for greater happiness or for 
sounder social stability than the 
surroundings of homes. It should 


be possible in our country for 
anybody of sound character and 
industrious habits to provide him- 
self with adequate housing and 
preferably to buy his own home.” 
The President contrasted the fa- 
cilities for financing the purchase 
of a home with those for financ- 
ing the purchase of a car and 
urged the excellence of the home 
as a security. Page 34 
yr 


Stumpage Values Decline; 
Taxes Do Not—Timber land own- 
ers and the public of New Hamp- 
shire generally are confronted 
with a forestry and taxation prob- 
lem that exemplifies the dictum 
that “the power to tax is the 
power to destroy.” Stumpage for- 
merly worth $10 a thousand board 
feet and that sometimes sold for 
$25 is now bringing less than $3. 
The assessments for taxing pur- 
poses, however, are still based on 
the high values. Timber owners 
and others in a recent conference 
discussed the prospects of reduc- 
ing assessed valuations in order 
to save forestry. It is asserted 
that conditions throughout New 
England are similar to those in 
New Hampshire. Page 53 
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Railroad Extension Hastens 
Lumber Development—W ork has 
begun on the 200 miles of road to 
be built by the Great Northern 
and the Western Pacific to con- 
nect Klamath Falls, Ore., with 
Keddie, Calif. Area tributary to 
the extension comprises 34,000 
square miles, 40 miles wide and 
85 miles long, much of which is 
timbered. The road will shorten 
the route of present lumber pro- 
ducers to their markets at the 
same time that it will hasten de- 
velopment of new tracts. The 
Great Northern is building 88 
miles of the line and the Western 
Pacific is building the remaining 
112 miles. Additional lines of 
logging road will be acquired by 
the roads jointly. Page 44 


Shipbuilding Creates Demand 
for Wood—Notwithstanding the 
fact that much of the modern 
steamship is made of steel and 
other metals, wood constitutes a 
considerable part of such a vessel. 
The National Council of American 
Shipbuilders reports that most of 
the commercially important 
American hardwoods and soft- 
woods are used in building ships 
and in the work incidental to ship 
construction. In the smaller ves- 
sels, of course, wood comprises a 
larger percentage of the struc- 
tural material, but it has an im- 
portant place in the largest ships 
also. Page 32 

er? 


Move to Exclude Russian 
Forest Products—Evidence of the 
use of enforced labor in the pro- 
duction and handling of Russian 
forest products destined for ex- 
port to the United States is being 
accumulated. The National Lum- 
ber Manufacturers’ Association 
has presented this evidence to the 
Treasury Department and has 
urged the enforcement of Federal 
law which forbids the admission 
of the products of convict labor 
and provides other regulations 
and restrictions upon certain im- 
ports. It is shown that Rus- 
sian government exploitation of 
timber resources brings these im- 
portations within the bounty and 
unfair competition sections of 
Federal laws. Page 32 

cr @ 


Built-in Weather Protection— 
Something original and unique 


in sash and frame is offered 
by a large lumbering and 
mill-working concern. The prin- 


ciple of the tongue and groove, 
familiar in other wood products, 
is applied to window and frame 
manufacture. The result is an 
“airtite” job, which not only shuts 
out the cold air and thus simplifies 
heating problems, but does away 
with noise that sometimes de- 
velops. Page 41 
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German Measurement of Hickory Logs 

We have an inquiry from abroad for 30 
cubic meters white hickory logs to contain 80 
percent white wood, to measure 10 inches 
and up in diameter under the bark at the top 
and to be 10 feet and up long. They are to 
be measured ‘“Bruttobandmass.” 

Can you advise us suitable sources of supply 
for this order and what method of measure- 
ment is meant by the term “Bruttoband- 
mass?”’—INQuIRY No. 2,521. 


[This inquiry comes from Boston. The fol- 
lowing information was supplied by the lumber 
division of the bureau of foreign and domestic 
commerce. Reference is made to a circular 
issued by the bureau, which information orig- 
inally was published in the Official Hamburg 
Gazette. ] 

Paragraph 11 in the original German reads: 
“Bruttobandmass: Die Lange wird Zwischen 
den Durchschnittenenden des Stammes von 5 
zu 5 Zentimetern gemessen.” 

“Der Umfang wird in der Mitte des Stam- 
mes uber Rinde ermittelt und der Kubikinhalt 
geometrisch berechnet.” 

The translation follows: 

“Paragraph 11. Gross Tape Measure. The 
length is measured between the average ends 
of the log from 5 to 5 centimeters. The cir- 
cumference is ascertained in the middle of the 
log over the bark and the cubic content fig- 
ured out geometrically.” 

By this we take it that: 

1. The length of the log is measured in 
centimeters, rounding out fractions of 5 cen- 
timeters; 

2. The circumference of the log is taken 
in centimeters at the middle, over the bark; 

3. The contents in cubic meters are com- 
puted by the rule for computing the volume 
of a cylinder when given the circumference 
and length, i. e., multiply the circumference 
in centimeters by itself, divide by 4 times 
3.1416, multiply this result by the length of 
the log in centimeters, the result being the 
contents of the log in cubic centimeters, then 
point off 6 decimal places which gives the re- 
sult in cubic meters. The little volume called 
Kohlmanns “Kubiktabellen’” (cubic tables) 
gives the contents tabulated for circumfer- 
ences up to 328 centimeters and 20 meter 
lengths which is equivalent to dimensions up 
to 10 feet 9 inches circumference and 66-foot 
lengths. 

To get the contents of the log in cubic feet 
according to this same rule, multiply the mid- 
dle log circumference in inches by itself, then 
the result by the length of the log in inches, 
then divide by 4x3.1416 which gives the con- 
tents in cubic inches, then divide by 1728 to 
reduce to cubic feet. 

Of course, any short cut in calculation ap- 
plicable to the case may be used, or any table 
giving cubic foot volumes of cylinders of the 
given circumferences and lengths may be con- 
sulted. You will note that the contents will 
usually be in excess of the measure by any 
common United States log rules. 


[The circular referred to contains much addi- 
tional information about other methods of meas- 
uring logs and lumber as well as customs and 
rules observed in the German trade.—Epitor.]} 


Shrinkage of Lumber in Drying 

When lumber is dried its thickness and 
breadth are not the same as before hand. How 
do I determine this as it should be?—INQUIRY 
No. 2,523. 

{This inquiry comes from Alabama. The best 
response that can be made is in the form of a 
quotation from the excellent book, “The Kiln 
Drying of Lumber,” by Arthur Koehler and 
Rolf Thelen, both connected with the Forest 
Products Laboratory, Madison, Wis. In this 
book appear the following statements : 

Shrinkage in the width of lumber can be de- 
termined accurately by drawing a line across 
the face of a board having square edges and 
making frequent measurements along this line 
during the drying period. Several boards should 





be measured in this way in order to obtain a 


good average. A finely graduated hook scale 
is best for this purpose. When samples are to 
be tested, care should be taken to see whether 
most of the lumber is plain sawed or quarter 
sawed, and the samples chosen accordingly. 
Shrinkage in thickness can best be measured 
with a caliper. Shrinkage in volume can be 
determined by immersing the wood in water 
before and after drying and quickly observing 
the displacements. For determining the dis- 
placement of dry pieces, it is necessary to dip 
them in hot paraffin beforehand, so that they 
will not absorb moisture. 

The shrinkage of wood with change in mois- 
ture content may be expressed in percentage, 
based either on the original size or on the dry 
size. In determining the percentage change in 
dimensions from the green to the dry condition 
the former is preferred as a basis because green 
wood is in a natural condition and has a con- 
stant volume, while thé dry volume varies with 
the method of drying. * * * 

It is well known that wood shrinks differently 
in different directions with respect to its grain. 
The shrinkage is least in the direction parallel 
to the fibers and greatest in the direction at 
right angles to the fibers and tangent to the 
annual rings. * * * 

RANGE IN SHRINKAGE OF NATIVE WOODS FROM 
GREEN, OR OVER 30 PERCENT MOISTURE, 


shrink to an unusual extent longitudinally, mak. 
ing the shrinkage quite noticeable in long pieces, 
as in siding; but if they are properly dried 
before they are put into place, the longitudinal 
shrinkage is not a serious factor. The outer 
wood of some trees shrinks more longitudinally 
than that nearer the center, causing boards cut 
from it to bow lengthwise. This tendency has 
been noticed particularly in birch and elm. * ¢ s 

On the average, the shrinkage across the 
grain is about twice as much in the direction 
of the annual growth rings (tangentially) ag 
at right angles to them (radially), a fact which 
makes quarter-sawed lumber more desirable for 
many purposes. * * * As a general rule, the 
heavy woods shrink and swell more transversely 
than the light woods with corresponding changes 
in moisture percent. 


In the same book appears the accompanying 
table showing the range in shrinkage in native 
woods from green or over 30 percent moisture 
to oven-dry.—Enitor.] 


20- and 49-Mesh Beech Sawdust 


We have a request for a supply of pure 
beechwood sawdust of a grade that will run 
between 20- and 40-mesh. Can you advise us 
where we may procure this material in car- 
load quantities?—INQuIRY No. 2,522. 


TO OVEN-DRY 
Longitudinal, normally ......... 
Across the grain: 
| RE ree 
Tangentially 
In volume 


The shrinkage of lumber along the grain is, 
as a rule, so little as to be negligible for most 
however, 


purposes. Some woods, 


Percent 
...0.10 to 0.35 


--- 20 to 8.5 


--+ 4.0 to 14.0 
--+ 7.0 to 21.0 


are said to 


[This inquiry comes from the East. The 
AMERICAN LuUMBERMAN will be very glad to 
receive responses from concerns able to supply 
not only beechwood sawdust, but other kinds of 
sawdust that are kept separate by species so 
they can be delivered to buyers whose require- 
ments are exacting. 
will be furnished on request.—Ebpitor.]} 


The name of this inquirer 








NEWS AND 


50 YEARS AGO 


From the AMERICAN LUMBERMAN 
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The trade heretofore prose- | 
cuted by some of the leading 
lumber firms of Montreal and 
Quebec with South America, 
has been paralyzed by the'| 
Chili-Peruvian war. The pil-| 
ing ground at Hochelaga, below | 
Montreal, where vessels en- | 
gaged in the trade are loaded, 
is completely filled with lum- 
ber awaiting shipment, and 
there is every prospect that a 
market will have to be sought 
for it in the United States. 


carriage, the friction produced 
being in excess of the pressure 
of steam upon the piston head. 


* * aa 


Orange, Tex., has 11 steam 
mills in operation. These mills 
employ an average of 33 men 
each, and not less than $1.50 
per day is paid to any hand. 

* * * 

The Chippewa River remains 
stationary at over 12 inches 
below low water mark, and 
pilots assert the river was 


| never in a worse condition for 


Many mill men think the 
Prescott steam feed is danger- | 
ous in its extreme rapidity of | 
motion, and are averse to its 
adoption in consequence. A) 
Manistee genius has invented a} 
brake which enables the car-| 
riage to be brought to a com-| 
plete stand instantaneously, | 
even when running at full mo-| 
tion, and without cutting off! 
the steam supply. The papers | 
of that section speak of it in 
enthusiastic terms, as not only 
placing the carriage completely 
under the control of the sawyer, 
but as enabling the sawing of 
an increased amount of lum- 
ber and the saving of time in) 
reversing the motion. The de-| 
vice is operated by the foot, | 


getting rafts to the Mississippi. 
Night running is an impossi- 
bility. 

* * * 
who 


Chicago lumbermen 


were fortunate enough to wit- | 


ness it, say that the wonderful 
performance of Vanderbilt’s 
famous mare, Maud S., on the 
track of the Chicago Jockey 


and Trotting Club last Satur- | 


day, will linger long in the 
memory. Everything connected 
with the event was unfavorable 
to fast time. 


was cloudy and threatening, 


with occasional spatters of rain | 


and a _ southwest wind that 


The weather | 


amounted at times to a juvenile | 


hurricane. For this reason 


hardly any of those expected 
to see the little mare trot at 
all. Her driver, W. W. Bair, 
who by the way, is one of the 
most pleasant gentlemen that 
ever drew rein over a flyer, 
did not expect to make much 
of a showing. But when, after 
taking her from the stall and 
only once around the track, he 
sent her on the first heat a 
mile in the marvelous time of 
2:10%,, he was the proudest and 
happiest man in America, and 
undoubtedly William H. Van- 
derbilt, to whom the news was 
wired 4,000 miles over land 
and under water, felt as good 
as if he had just swallowed an- 
other railroad, body and boots. 
Maud S. is certainly a mar- 
velous horse. In appearance 
she is a perfect beauty, her 
motion being the perfection of 
grace, and in manner she is as 
gentle and playful as a kitten. 
* #*# # 


A Stevens Point paper says 
hardly a day passes without 
from five to ten lumber buy- 
ers registering at the hotels 
there. 

* #*# @# 


Descom Culver, of Bay City, 
Mich., who is operating in 30 


the crowd was not so large as| per cent timber at Cheboygan, 


and acts through a clamp upon it would have been if the| Mich. called on us a few days 
a rack stick underneath the | weather had been fine, and | since. 
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Production of Southern Pine Oversold by 7 Percent 


Southern pine sales in the week ended Sept. 20 rose to 
7 percent above output, and were slightly above shipments. 
A good proportion of the business came from the North 
and Southwest, and there is reason for expecting a nice 
fall trade from these sections. Middle West rural yards 
find their stocks low and are inquiring with a view to 
replenishing them at present low prices, but this week’s 
sharp drop in grain is a discouraging factor, as to returns 
on crops in storage on farms and farm buying. Southern 
mills, because of the firm-price policy adopted by their 
western competitors, are enabled to take a stronger stand. 
They believe national stocks are not in surplus but ce- 
pleted, and that when distributers begin to take their share 
of the burden of carrying them, there will be a decided 
marking up of values. 


Arkansas Mills Book Larger Volume at Lower Prices 


Mills reporting to the Arkansas Soft Pine Bureau in the 
two weeks ended Sept. 20 shipped 55 cars to Texas, 26 to 
the Lake States, 19 to New England and 15 to New York, 
and total shipments amounted to 145 cars. Bookings have 
exceeded production, and are larger than for any other 
2-week period in the last six months. Prices the week 
ended Sept. 20, however, were mostly lower, especially on 
boards, shiplap and 14- and 16-foot Nos. 1 and 2 dimen- 
sion, but finish and flat grain flooring declined, though edge 
grain kept steady, because it is scarce. Some mills report 
large industrial contracts, and all have sold readily their 
stocks of low grades, for Government and railroad uses. 
The mills believe that retailers now feel that the market 
is at bottom, and expect good yard orders during fall. 


Coast Mills Increasing Unfilled; Reducing Stocks 


West Coast mills continue to sell more than they are 
cutting, bookings for the week ended Sept. 20 having ex- 
ceeded the production by 1.6 percent. Orders have thus been 
in excess of output for the eighth consecutive week, and 
even before that they averaged higher than output. Iden- 
tical mills in the week ended Sept. 20 sold 3 percent more 
than in the preceding week, and 10 percent more than in 
the week ended Sept. 6, and these figures indicate definitely 
that the market is on the upgrade. During the four weeks 
ended Sept. 20, shipments have been running behind orders, 
so that files are being built up, and the increase in unfilled, 
accompanied as it is by the reduction in stocks, is putting 
the mills in much stronger position. 

Rail trade orders showed a sharp decline during the week 
but there is a complex of factors influencing this section 
of the market. In the first place, the firm-price policy is 
just being put in effect, and naturally causes some tem- 
porary holding off. In the second place, grain prices have 
dropped a good deal, the drop being attributed by many 
to the influence of Soviet marketing. And in the third 
place, back-hauling is effecting such a saving in freight to 
a good part of rail sales territory that there is a tendency 
to switch from rail to cargo shipment, especially as, on the 
present low market and the building season coming to a 
close, purchases will be to a larger extent for stock than for 
immediate use. Sales must be more difficult to close, for 
rail prices have declined further, those obtained in the 
period ended Sept. 15 comparing as follows with those of 
the period ended Sept. 22: Flooring, 10 items, $25.70 to 
$25.03; No. 1 boards, 4 items, $13.69 to $13.31; No. 1 dimen- 
sion, 7 items, $13.50 to $13.32. 

Domestic cargo sales have been active, largely because 


Lumber Statistics Appear on Pages 42 and 43; 


the intercoastal rate will be higher during October, with 
prospects of further stiffening. Available space is not suffi- 
cient for the amount of cargo offering for the Atlantic coast, 
and arrivals are absorbed readily. The market there is not 
active, but has shown recent improvement. Southern Cali- 
fornia arrivals have increased, though more vessels have 
been tied up, but consumption has gained and prices have 
strengthened. August shipments to the Atlantic coast 
were smaller, and to California larger, than July. 

Export shipments in the week ended Sept. 20 were 
heavier than in any of the preceding six weeks, partly be- 
cause ocean freight rates are extremely low, October rate 
to China being $7.50, and to Japan, $6@7, while some lum- 
ber is moving to China for $5.50. August shipments to 
Australia were about 85 percent larger than July, and 
European about 40 percent larger, but west coast of South 
America—Peru was in revolution—took a third less; Japan, 
about a third less, and China two-thirds less than in July. 


West Pine Producers Report Improvement in Sales 


Orders for Inland Empire pine, for the second week, have 
exceeded production, which in the week ended Sept. 20 was 
at 50.5 percent capacity, compared with 51 percent the pre- 
ceding week. The gain in sales may be partly accounted 
for by a further decline in inch Idaho pine prices, for all 
items of C and Nos. 1 and 2 are down, as well as the 10- 
and 12-inch No. 3, while D selects have recovered. In inch 
Pondosa, advances exceeded declines, but thick selects lost 
further ground. No. 1 Pondosa shop made a further ad- 
vance, but Nos. 2 and 3 lost part of their recent increase. 
Orders for three weeks have exceeded shipments, so files 
are being built up, and, as early shutdowns are planned, 
there is hope for a strengthening of the market. 

California pine sales made 78 percent of the cut in the 
week ended Sept. 20, compared with 60 percent the pre- 
ceding week, with production running about the same. 


Eastern Shortleaf Sales Show a Slight Improvement 


North Carolina pine mills made a rather good showing 
in the week ended Sept. 13, identical plants selling 82 per- 
cent as much as in the corresponding week of last year, 
and 4 percent more than current production, but of course 
production was low—about 40 percent less than last year’s. 
Domestic yards have been in the market for higher grade 
inch stock, and overseas buyers are taking some of this, 
but such workings as flooring are slow. Dimension and 
kiln dried roofers have sold in somewhat larger volume. 
The New England inquiry for shed items is encouraging. 
Box makers are buying lightly of kiln dried stock, but 
will need more later, and other low grades are dull. Mill 
stocks are being depleted and prices remain steady. 

Georgia air drying mills report sales improved just a 
little, but prices continue so unattractive that they are 
holding their production to the lowest level in years. 


Week’s Hardwood Sales Above Present Low Production 


Sales of southern hardwoods exceeded production by 10 
percent, and those of northern hardwoods exceeded pro- 
duction by 62 percent, in the week ended Sept. 20. Out- 
put in both territories is down to about half what it was 
last year. Exporters, because ocean rate advances are in 
prospect, are good buyers. In the domestic market, pur- 
chases by furniture and radio cabinet makers have in- 
creased, but automotive industries and building trades in- 
terests—including millwork and flooring plants—and retail 
yards are poor buyers. Sellers are reported to have gained 
courage enough to turn down many low-priced orders. 


Market Prices and Reports on Pages 61 to 64 
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Guarding the Interests of Lumber 


Activity in Ship Building Provides Outlet for Wood of Many 
Species—Asks That Convict-Produced Lumber Be Barred 


MARKET IN SHIP BUILDING 


Big Fund Available Under Merchant Marine 
Act for Vessel Construction 


WasuinGron, D. C., Sept. 22.—The trade 
extension department of the National Lumber 
Manufacturers’ Association is calling attention 
to the fact that the $250,000,000 construction 
loan fund made available under the Merchant 
Marine Act of 1928 to assist American com- 
panies in the building of modern merchant ves- 
sels is resulting in a large new lumber market. 

In addition to two completed passenger ships, 
18 vessels are now under construction in com- 
pliance with the provisions of this law and 
commitments have been made for 38 more cargo 
vessels, besides 15 tankers and one combination 
passenger-freight vessel. 

Vessels now under construction include two 
fine cabin liners of 30,000 tons each for the 
United States Lines (Inc.), for use in the 
transatlantic run. This company is now per- 
fecting plans, in consultation with the Navy 
Department, for two superliners to run along 
with the Leviathan and to cost probably $35,- 
000,000 each. 

On account of these building programs the 
American shipbuilding industry is one of the 
few that are more active this year than last. 

Of further interest is the fact that there are 
more than 80,000 motor boats, yachts and other 
smaller craft, not including sailing vessels, 
building in American yards. 

Steel construction prevails in the larger ves- 
sels as a matter of course, but wood still holds 
the field in the smaller pleasure and commercial 
craft, but even in the steel ships there are many 
uses for lumber. Large quantities of lumber 
are used in launching ways and as aids to steel 
construction. 

The National Council of American Ship- 
builders advises that southern yellow pine and 
Douglas fir are used in such vessels for: 


Cargo hold battens; furring behind ceiling in 
cargo holds; brow pieces at cargo port doors; 
boxing around bilge pipes, sounding pipes and 
fuel pipes in holds and 'tween deck spaces and 
around air ducts to prevent damage to cargo; 
slat bulkheads in storerooms; wood gratings in 
storerooms, cargo refrigerator rooms and other 
spaces; wood bases for windlass and docking 
capstan, and for the stowage of lifeboats, spare 
propellers and spare outfit and gear; decking in 
wheel, chart and wireless houses and some 
"tween deck spaces; stairways; booms (under 
10 tons) and boom crutches; decking; shoring, 
staging, ribbanding and erecting. 

North Carolina pine is also used for decking 
and some of the other items above. 

Spruce is used for the following purposes: 
Ceiling in cargo holds, and sheathing under 
hatch openings; studding, furring and sheathing 
on bulkheads and ship’s sides to prevent dam- 
age by cargo; hatch covers at main and lower 
deck levels; outside lining for insulating spaces, 
sheathing in way of boiler hatches, boiler cas- 
ings, trunks, and decks abreast boiler rooms, 
lining on decks, bulkheads and _ elsewhere: 
tongue and grooved sheathing in first class pas- 
senger quarters and in bridge enclosures, and 
inside of steel deck houses; lining for insula- 
tion; topmasts. 

Hardwoods are used for: Inside doors: inside 
trim decoration; inside furniture; outside trim 
of windows including sill, and inside window 
trim, in first class quarters; woodwork in con- 
nection with first class passenger stairways 
such as newel post rails, risers and treads; first 
class stateroom doors and trim around light- 
well openings at public spaces; trim for suite 
rooms and their connecting baths; paneling and 
pilasters for main dining salon, main passenger 
entrance, library, music room and elsewhere; 
gangway; paneled shutters inside entrance port 


doors; trim inside skylight and lightwells where 
necessary ; rigging blocks; boxes for navigating 
instruments; frames for public notices, door 
plates, name plates etc.; outside door sills and 
trim; exposed stairways. 

White pine is used for: Shelves and bins for 
storerooms and cold storage spaces; bulkhead 
lining in place of spruce; built-in wardrobes, 
lockers and linen lockers; overhead and side 
sheathing in crew’s spaces; templates and pat- 
terns. 

White cedar is favored for shell planking for 
wooden vessels. 

Aside from general hardwood uses, oak is a 
specialty for: Outside trim of windows and in- 
side trim including sash and blinds in second 
class quarters; second class dining room tables 
and ‘chairs; furniture in petty officers’ rooms; 
keels and frames for lifeboats; timbers for stag- 
ing and blocking; framing for wooden vessels. 

Ash has the following specialized uses: Wood 
sills at first and second class passenger state- 
room entrance doors; gratings in wheel house 
on navigating bridge, and in storerooms, cold 
storage spaces, and ice boxes; floor gratings in 
passenger and crew’s showers, tables, benches 
and racks in firemen’s and sailors’ mess-rooms. 

Birch, walnut, cherry, maple, balsam and 
tamarack have their own specialized uses. 


Incidentally, the N. L. M. A. is receiving 
a very considerable number of inquiries from 
different sections of the country for informa- 
tion as to where motor boats, ice boats and 
other smaller craft may be obtained, and for 
other similar information. 


*- * * 


Business From Lumber Standpoint 


NraGaraA Fats, N. Y., Sept. 24.—Wilson 
Compton, secretary and manager of the Na- 
tional Lumber Manufacturers’ Association, here 
to attend the annual meeting of American 
Trade Association Executives, contributed the 
following statement on “Business From the 
Standpoint of the Lumber Industry” to a gen- 
eral symposium on the business situation: 

General business activity is commonly es- 
timated to be about 90 percent of normal and 
80 percent of what it was in 1929. As might 
be expected, the lumber industry, dependent 
for its prosperity upon both general business 
conditions and the particularly depressed 
building industry, is not in a happy condition. 
Lumber activity is only about 75 percent of 
what it was in 1929. 

The situation has been further aggravated 
by the difficulty in such a many-unit industry 
of adjusting production to the curtailed de- 
mand. While progress is gradually being 
made in curtailment, production so far this 
year has been in excess of sales, but in recent 
weeks production has ‘been as low as 64 per- 
cent of 1929, with orders around 75 percent 
of last year’s volume. Obviously, unemploy- 
ment is extensive in this industry. 

Little prospect is seen of much improve- 
ment in volume in the early future although 
advices from 1,500 correspondents indicate a 
moderate seasonal improvement during Sep- 
tember. The indications for the establishment 
of a balance between production and require- 
ments are, however, encouraging. Prices are 
tending to firm and manufacturers’ invento- 
ries are declining from now on. 

In consequence of the decline in commodity 
prices in general, including lumber, and also 
in labor costs to some extent, building costs 
are now about 15 percent’ less than a year 
ago. If it were not for the difficulty in se- 
curing residential building loans, despite the 
reputed plentifulness and low price of money, 
we would be enjoying at least moderate build- 
ing activity. I am of the opinion that sub- 
stantial and sustained improvement in the 
lumber movement. may be looked for next 
spring and not until then. 


In addition to executives, representatives of 
industries that have held trade practice confer- 
ences attended. 


SEEK ENFORCEMENT OF LAw 


National Association Cites Evidence of 
Convict-Made Russian Lumber 


Wasuincron, D. C., Sept. 23.—The agitation 
over the action of the Soviet Russian Govern. 
ment in selling “short” on the Chicago wheat 
market when its officials know Russia can not 
deliver any wheat in the United States to cover 
those sales has served to again bring forward 
the issue over the use of prison labor in the 
production and handling of Russian lumber and 
pulp wood exported to the United States, not 
to mention other commodities. 

It was learned today that the American lum- 
ber industry is not content with what it con- 
siders a failure to enforce existing laws 
applicable to imports which are unfair compe- 
tition with domestic products. The National 
Lumber Manufacturers’ Association is prepar- 
ing to make a formal request that unlawful 
imports of lumber be rigidly prohibited. 

These provisions for the protection of Ameri- 
can industry and labor include Section 307 of 
the Tariff Act of 1930, which excludes the 
products of prison labor; Section 303, providing 
for countervailing duties on imported merchan- 
dise which has had the benefit of a direct or 
indirect bounty or grant from a foreign govy- 
ernment; Section 337, which authorizes penalty 
duties or embargo on articles distributed under 
unfair competitive methods; the extra, or anti- 
dumping, duties provision of the tariff laws 
(Section 201 of the Act of 1921), Section 304 
of the 1930 law, which requires the marking 
of imported articles in legible English words 
with the name of the country of origin. 

Wilson Compton, secretary and manager of 
the N. L. M. A., has formally submitted to 
Seymour Lowman, assistant secretary of the 
Treasury, the contention of the American lum- 
ber industry that sufficient evidence has already 
been presented to “justify the Treasury Depart- 
ment, in the absence of authentic counter-proof, 
in regarding all shipments of lumber from the 
Russian White Sea area as having been pro- 
duced in whole or in part by convict labor.” 

In a review prepared for the board of direc- 
tors of the National association, Mr. Compton 
enumerates the specific evidence that has been 
submitted to the Treasury Department in re- 
gard to the use of convict labor in north Rus- 
sian lumbering operations in areas from which 
lumber is being shipped to the United States. 

G. D. Whitfield, an English newspaper man, 
testified from personal observation that convict 
labor is used also in the Vladivostok area. 
From similar personal observation Mr. Whit- 
field testified that the lumber mills in the Arch- 
angel district (White Sea) are entirely oper- 
ated by convicts, except for foremen and super- 
intendents. He also stated that convicts are 
employed in the logging operations. 

Furthermore, the Treasury Department has 
the statements of a number of sailors who as- 
sert convicts are used to load ships at Arch- 
angel, and these statements are endorsed by 
Mr. Whitfield from personal observation. _ 

It is further stated that four escaped pris- 
oners now in Norway have reported to Nor- 
wegian officials that they were employed in 
lumbering operations in Russia. Statements 


have been obtained from them through con- 
sular sources. There is a considerable amount 
of other evidence of a miscellaneous nature. 
Moreover, it is known that the State Depart- 
ment has recently obtained important undis- 
closed information. ne 

The lumber industry takes the position that 
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it is the statutory duty of the Treasury De- 
partment to prescribe regulations governing the 
importation of convict-made goods, which will 
in fact give effect to the statutory mandate to 
“make such regulations as may be necessary” 
to exclude convict-made goods. 

Under existing practice it is incumbent upon 
American manufacturers _to prove that each 
separate cargo of lumber imported from Russia 
was made by convict labor. It is contended that 
this situation should be reversed and that no 
lumber be allowed to enter this country trom 
Russia until it is definitely proved by the im- 
porters that it was not produced by prison 
labor. That would put the burden of proof 
where Congress intended it to be placed. 

In regard to the bounty and unfair competi- 
tion section of the laws, it is contended by the 
lumber industry that the entire system of state 
production in lumber is a violation of these 
provisions. i . 

The National association likewise stresses the 
fact that the American lumber industry is not 
asking any special or extraordinary protection, 
but only the complete enforcement of laws al- 
ready on the statute books which are designed 
to protect American industry in general against 
unfair foreign competition. 


* * * 
Makes Own Tests of Products 


WasHINGTON, D. C., Sept. 22.—A convincing 
argument in favor of lumber as against com- 
position substitutes, and particularly in favor of 
the fire-safety of red cedar shingles as com- 
pared with substitute roof coverings, has been 
worked out by a live lumber dealer in Tulsa, 
Okla. This dealer, who, like a neighbor dealer 
in Oklahoma City, wanted to find out what he 
was recommending to his customers, took ten 
samples of materials handled in his yard, sub- 
mitted them to the same fire test and convinced 
himself that there was nothing better for him 
to recommend than his wood products. 

The following letter to the National Lumber 
Manufacturers’ Association from G. F. King, 
of the Tulsa office of Putnam & Jones, tells 
about this test, made in the yard of the Lan- 
caster Lumber Co., of that city: 

The writer noted with a great deal of inter- 
est the article in the July 1 issue of the Na- 
tional Lumber Bulletin relative to tests made 
by an Oklahoma City dealer regarding the fire- 
proof qualities of certain materials. 

Just to illustrate that the dealers in our 
sister city are not any more progressive than 
those of Tulsa, we are enclosing some snap- 
shots showing the results of some fire tests 
conducted by the Lancaster Lumber Co., of 
Tulsa. These tests were made by placing the 
various articles six inches from a blow torch 
and allowing the flame to play continuously 
on the pieces. All of the wood used in these 
tests was dry, including the shingles, having 
been taken from stock kept under shed. It is 
interesting to note that not a single piece of 
wood used was burned through. The fire was 
removed as soon as the back of the piece 
showed signs of scorching. 

The results of this experiment were mighty 
interesting to us and we thought you, too, 
might like to have this information. 

While these were not what might be recog- 
nized as “laboratory tests,” the N. L. M. A. 
was indeed glad to hear of them and to learn 
that the more progressive dealers are no longer 
simply taking without question the unsup- 
ported statements of any salesmen. The tests 
are indicative of the fire-safety advantages of 
lumber and shingles over other materials. 

Following is a table of results secured by 
the Lancaster Lumber Co. in its tests: 


Scorched on Back 
in (or Burned 
Through too 


Name of Material Rapidly to Stop) 


1. Red cedar shingles.......... 15 minutes 
2. Organic (fibre) wallboard... 2% minutes 
3. Organic (fibre) wallboard... 4 minutes 
4. Organic (fibre) wallboard... 4% minutes 
5. Flat grain Douglas fir....... 15 minutes 
6. Yellow pine (grain not given.15 minutes 
7. Redwood (grain not given)..15 minutes 
8. Inorganic wallboard.........10 minutes 
9. Edge grain Douglas fir...... 20 minutes 
10. Fireproof roll roofing........ 2 minutes 


(Continued on Page 53) 


Observations 


oe NUNIT INNA 


Construction of several of the major 
buildings for the Chicago World's Fair of 
1933 is under way, and work on a number 
of others is to begin soon. 
Structures now being erect- 
ed include the Administra- 
tion and the Travel and 
Transportation buildings. 
Besides the structures directly pertaining to 
the exposition itself, this great enterprise 
undoubtedly will be the direct and indirect 
cause of a vast amount of building and re- 
modeling throughout “Chicagoland” during 
the next three years. Therefore it behooves 
lumbermen to watch developments and to 
secure as much of this business as possible. 
For example, the projected construction of 
100 automobilists’ hotels is announced this 
week by the manager of a Chicago corpora- 
tion formed for that purpose. And that is 
only a starter, as it is planned later to ex- 
tend the system throughout the country. The 
first 100 will all be located on State high- 
ways leading into Chicago. Work on the 
first ten units is to be begun by Oct. 10, 
according to announcement. Each unit will 
contain 14 rooms. The announcement states 
that the exteriors are all to be of brick 
veneer on cement blocks for first story, 
stucco for second story, and roof of tile. 
Lumber seems to be out of the picture, so 
far as the exteriors are concerned. Pos- 
sibly it is not too late for appropriate 
agencies to press the claims of wood as the 
best material for structures of this sort—as 
regards units scheduled for later construc- 
tion. Lumbermen and all friends of wood 
should be on the alert to see that the claims 
of that material are properly presented in 
connection with the exposition itself, as well 
as for collateral uses such as the chain of 
highway hotels referred to, and the many 
other projects of all sorts that will spring 
up in connection with the fair. 

* * * 


The Prodigal Son has been given a bad 
name because he wasted his substance in 
“riotous living,” but today America is keep- 
ing the business brakes 
clamped down through 
“riotous saving,” accord- 
ing to William Truman 
Foster, of Boston. Mr. 
Foster, who is director of an economic re- 
search organization, says that what the 
country needs now is not penny-pinching 
economy, but more spending, for both essen- 
tials and luxuries. Along the same line, a 
Chicago banker last week told the Financial 
Advertisers’ Association that future business 
depression will be avoided when the people 
of the United States learn to spend less and 
save more in times of “‘peak’’ prosperity, 
and to save less and spend more in times 
like the present. In other words, the trend 
toward spending like a sailor when work 
and wages are plentiful and hoarding like a 
miser when depression comes, needs to be 
reversed. It is unquestionably true that the 
hoarded dollar buys no goods and pays no 
wages, and without normal and steady con- 
sumption of goods and maximum employ- 
ment of labor there can be no real pros- 
perity. But while urging the spending of 
money, why not put all possible emphasis 
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upon the idea of spending for a home, which 
is both an essential and a luxury? The build- 
ing and equipping of a new home undoubt- 
edly results in consumption of materials and 
employment of labor to a degree not ex- 
ceeded, if equalled, by expenditure of the 
same amount in any other direction. There- 
fore, the building of homes, desirable at 
all times, is especially so at this time. 
a 


What Edison is to electricity, Babcock is 
to dairying. The selection by a committee 
of agricultural leaders of Dr. Stephen Moul- 
ton Babcock, 87-year-old pro- 


An Honor fessor emeritus of agricultural 
Well chemistry of the University of 
Deserved Wisconsin, as recipient of the 


Capper award for  distin- 
guished service to agriculture, crowns a 
career full of honors in his chosen field. 
Presentation of the gold medal and $5,000 
in money represented by the award will be 
made by Senator Arthur Capper at a ban- 
quet of the American Country Life Associa- 
tion to be held in Madison, Wis., on Oct. 9. 
While Dr. Babcock’s fame rests largely upon 
his discovery of what is known as the Bab- 
cock test for butterfat, he has to his credit 
a long list of discoveries and inventions 
which have revolutionized every branch of 
the dairying industry and added millions to 
the wealth of the nation. 

“ee 


Chalk up another new use for wood! A 
new type of cigar just put on the market 
has a “built-in’’ mouthpiece of polished 

wood, which is partly 
Odds and Ends covered by the wrapper. 
From the The mouthpiece ‘is said 
Week’s News 


to displace enough of 

the required amount of 
filler to make practicable the use of a higher 
grade of tobacco than would otherwise be 
possible at the price. * * * And while on 
the subject of tobacco, it is mildly interest- 
ing to note that the Sat-Eve-Post has re- 
moved its long-standing ban on cigarette 
advertising. Will the impeccable Ladies 
Home Journal, under the same ownership, 
follow suit? * * * A newspaper story from 
Riga says that the soviet cheka announces 
executions ranging between 80 and 100 a 
week of persons charged with hoarding silver 
coin. The same story reports the impending 
arrest of numerous priests who have been 
collecting money to build churches, adding 
that according to the soviet law the act of 
collecting the money is legal but its posses- 
sion is illegal. Figure that one out, if you 
can. Probably it’s “just another old Russian 
custom”’—like dumping into the U. S. A. 
lumber manufactured from state-confiscated 
forests by state-enforced labor, to compete 
with lumber produced under American con- 
ditions. * * * An advertisement in a Chi- 
cago daily newspaper offers putters for 
miniature and indoor golf, “steel shafts, 
chromium plated,” in unlimited quantities, 
production capacity being stated as five 
thousand putters a day. No advertisements 
of wood-shafted putters for miniature golf 
have been observed. Are the makers of 
wood clubs going to surrender this great 
new market without a fight? 
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President Hoover— 


i 


Outlines Home Building and Own- 
ership Problems — 7iinincing Muar Be Rexmped 


Wasuincton, D. C., Sept. 24.—President Hoover today 
received the planning committee which has been appointed 
to work out plans for the President’s conference on home 
building and home ownership to be 
held at a future date. Secretary of 
Commerce Lamont, joint chairman, 
was in attendance, together with John 
M. Gries, executive secretary, and 
twenty-six others representing organi- 
zations interested in the American 
home, and several Government de- 
partments. Secretary of the Interior 
Wilbur, also joint chairman, was out 
of the city and several members found 
it impossible to be present, including 
Mrs. Henry Ford, who represents the 
Women’s National Farm & Garden 
Association on the planning com- 
mittee. 


In outlining the problems before the 
planning committee, President Hoover 
said: 








“I appreciate very much the high sense of public service which 
has brought you here today. I would not have asked you to come 
if I had not felt deeply that there was a real need. For some years 
the business community, our municipalities, and great numbers of 
associations devoted to the promotion of public welfare, have in- 
terested themselves in the problems of more adequate housing and 
home ownership. I will say at once that we have a larger propor- 
tion of adequate housing than any country in the world, but we 
still lag far behind our national ideals of homes for all our people. 
Substantial advances have been made in some parts of the country; 
great experience has been gained and it has been the wish of many 
of these groups that there should be a thorough national inquiry 
with view to a summation of this experience, the mobilization of 
existing movements and the possible development from it of a 
new state of thought and action. 

“Adequate housing goes to the very roots of the well being of 
the family, and the family is the social unit of the nation. It is 
more than comfort that is involved. It has important aspects of 
health and morals and education and the provision of a fair chance 
for growing childhood. Nothing contributes more for greater 
happiness or for sounder social stability than the surroundings of 
their homes. It should be possible in our country for anybody of 
sound character and industrious habits to provide himself with ade- 
quate housing and preferably to buy his own home. 

“The finance of home building, especially for second mortgages, 
is the most backward segment of our whole credit system. It is 
easier to borrow 85 percent on an automobile and repay it on the 
installment plan than to buy a home on that basis—and generally 
the house requires a higher interest rate. The whole process of 
purchase and finance involves a ceremony like a treaty between 
governments and yet the home is certainly as good collateral as an 
automobile, it depreciates more slowly, if at all, and its owner will 
make a harder fight to keep it. The home has tentacles of sentiment 
as well as bonds of practical necessity that bind the occupant to it. 
Part of the difficulty lies in inadequate financial organization and 
part of it you will find in obsolete laws. 

“There are other important phases of the problem beyond the 
financing of the individual home owner. The problem of creating 
real and systematic home areas adjacent to industry and to our 
cities which can be safeguarded from commercial invasion and de- 
struction needs exhaustive consideration. Such areas have been 
created both here and abroad with great success. The helter-skelter 
building of homes adjacent to our cities produces many inadequacies 
and wastes. Such a question at once raises large problems of city 


and industrial planning as well as problems of finance. The auto- 
mobile has made such communities far more practical than ever 
before. 

“T am in hopes you can find the time and organization to go even 
farther afield than individual home ownership into this whole ques- 
tion of housing. This will at once carry you into the apartment 
and rural fields as well. 

“Besides these questions there are problems of architecture, 
esthetic questions and questions of interior conveniences, as well as 
problems of construction—all of which have large importance, and 
enter into rural as well as urban homes. 

“T would suggest to you that there is also an important economic 
bearing of this whole matter beyond even the betterment of the 
family. With constant improvement of method and labor: saving 
devices we constantly set free a stream of workers from established 
industry which must be absorbed in new or expanding industries if 
we would have for them employment and the articles or services 
which comprise advancing standards of living. There is no doubt 
we shall make new inventions and new needs but the greatest 
present field for the absorption of our surplus national energy lies 
in better housing. There are some emergency questions arising 
from the present depression in the solution of which you can, I 
believe, assist. 

“T shall not enter upon the many phases of the subject. They are 
well known to many of you. My general thought has been that 
we should first have a determination of the facts in every important 
direction, followed by a weighing and distillation of these facts and 
the formulation of collective judgment of the leaders of our country 
in this special knowledge. Not only the wide scope of the subject, 
but its many intricate problems involved will all require time for 
investigation and study. I have not presumed that you could under- 
take to direct such a task as this and bring it to conclusion within 
a few weeks or even months, or that you could undertake it with- 
out large assistance and co-operation. We wish to set up some- 
thing more than an ephemeral discussion. It is obviously not our 
purpose to set up the Federal Government in the building of homes. 
There are many questions of local government involved. It is my 
hope that out of this inquiry and the conferences that will follow it, 
we should make so well founded a contribution to our national 
understanding as to give direction and co-ordination of thought and 
action throughout the country.” 


This afternoon the planning committee met with Secre- 
tary Lamont to go over more definite plans for the com- 
prehensive inquiry that is to precede the general confer- 
ence. A statement concerning the detailed plans is not 


yet available. 
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Texas Lumber Industry in August 


Austin, TEX., Sept. 22.—The lumber in- 
dustry in Texas showed an increase in stocks 
and a decrease in unfilled orders during August, 
as compared with a similar period in July. 
Both production and shipments showed minor 
gains, however. The latter trend was in evi- 
dence throughout the southwestern lumber area. 
Production of southwestern mills during August 
averaged 1,306,000 feet of lumber. This com- 
pares with 1,189,000 feet in July. Average 
shipments were 1,316,000 feet, compared to 1,- 
039,000 in July. 

Texas mills produced an average of 1,206,000 
feet in August, compared to 1,182,000 feet in 
July: Average shipments were 1,129,000 feet 
in August, compared to 1,109,000 feet in July. 
Average stocks increased from 6,513,000 feet in 
July to 6,930,000 feet in August, while average 
unfilled orders decreased from 689,000 feet in 
July to 564,000 feet in August. 





Installs Second High-Power Kiln 


Garpners, GA., Sept. 22.—The Cleveland- 
Oconee Lumber Co., prominent southern hard- 
wood manufacturer, is installing another kiln 
of the high-powered Moore cross-circulation 
type at its plant here to take care of the 
increased demand for its kiln-dried hardwoods. 

The Cleveland-Oconee Lumber Co. has been 
using the Moore system 


protection. Cutting operations to utilize the 
mature timber are part of a management pro- 
gram which is expected greatly to increase the 
volume and value of the second-growth timber 
within a few years. 

The same plane and personnel also made a 
photographic mosaic of a duck hunting prop- 
erty at Currituck, N. C., and various obliques 
along the Santee River and in the vicinity of 
Charleston. The party consisted of R. C. 
(Kitty) Barrows, pilot, A. O. Russell, pho- 
tographer, representing Fairchild, and Frank 
H. Miller and J. T. Kollock as Lacey repre- 
sentatives. 





. . . 
Light on Russian Lumbering 
Wasuineoton, D. C., Sept. 24.—Further light 
is thrown on the use of prison labor in lum- 
bering operations in Russia by Aaron Kopman, 
escaped prisoner and American citizen. Mr. 
Kopman’s story appeared in “The Washington 
Post” of today. It follows: 
In the vast wastes of 
forced labor is producing 
eventually stagnate the 

this country. 
This belief, firmly dinned 


northern 
timber 
lumber 


Russia, 
which will 
industry in 


into the mind of 


Aaron Kopman by two years in a_ Soviet 
prison camp in the foothills of the Ural 
Mountains, is the incentive which brought 


him here to assist American labor. 
Kopman is an American citizen, who for 
years, had traveled in Russia as a represen- 





of “controlled air-season- 
ing” in kiln-drying gum 
and other hardwoods with 
splendid success. Most of 
its gum is kiln dried in 


auares, green from the 
saw; however, other 
hardwoods are seasoned 


after partial air-seasoning 
on the yard. 

In spite of a depressed 
lumber market, the com- 
pany’s product is of such 
a high quality that it is 
able to get a premium 
price for it in a steadily 
growing market. It has 
been its policy to “manu- 
facture lumber slowly, 
manufacture it perfectly, 
merchandise it as a pre- 
mium product.” Associa- 
tion inspectors and cus- 
tomers have declared that the various hard- 
woods produced at the Cleveland-Oconee mill 
are among the finest they have ever seen, and 
they can always depend on the moisture content 
being exactly as designated. 


? 
The Moore cross-circulation kilns, such as 


are used at the Cleveland-Oconee plant, are 
manufactured exclusively by the Moore Dry 
Kiln Co., Jacksonville, Fla., and North Port. 
land, Ore. This high-powered system may be 
installed in old as well as new kilns. Besides 
producing a higher quality of lumber by reason 
of lower temperatures with fast, reversible cir- 
culation, this system permits of edge-to-edge 
flat stacking which increases holding and dry- 
ing capacity of kilns as much as 40 to 50 per- 
cent. 


Aerial Survey of 66,000 Acres 


New York, Sept. 22.—A complete aerial sur- 
vey of the 66,000-acre property of the Myrtle 
Beach Estate on the eastern coast of South 
Carolina has just been completed by James D. 
Lacey & Co. and Fairchild Aerial Surveys. 
This work comprised a complete series of over- 
lapping vertical prints of the timber lands for 
Stereoscopic study and mosaic maps, and a set 
of obliques of the hotels, 12-mile beach front 
and real estate developments. The vertical 
Prints will be used for a detailed study of local 
timber conditions and topography, and from 
them a complete line map will be prepared 
showing the forest types and other features in 
connection with forest management and fire 





Lumber Co., 








Moore cross-circulation kiln installed at plant of Cleveland-Oconee 


Gardners, Ga. 


tative of various paper and pulp industries of 
this country. But he was unable to sell the 
Soviet Government what they wanted—credit. 

On Saturday he will tell the Fish con- 
gressional committee in New York City, the 
story which he related yesterday in the lobby 
of the Hotel Powhatan. Let him tell his own 
story: 

“In 1925 I had been traveling through Rus- 
sia as a representative of subsidiaries of the 
Internat‘'onal Paper Mills. One morning I 
was dragged from my bed in the city of 
Pskov, near the Latvian border, by the Cheka, 
the dreaded secret police of the Communists. 

“I was taken to Moscow and placed in the 
Butyrsky, the bastile for political prisoners. 
After three months I was transferred from 
the Butyrsky to Ust Nsk, in the province of 
Perm near the Arctic Cirele, 

“For two years I tried to get word to my 
friends in this country that I was impr'isoned. 
I was given no trial. No charges were made 
against me. I was herded into a cage with 
other prisoners like so many cattle and 
shipped to the timber lands. 

“Letters which I had written to American 
consuls never reached their destinations. Life 
in the prison camp was like a living death. 
Malaria was prevalent due to the swampy 
regions. Conviets died at the rate of twenty 
a day. Since I had once attended the Im- 
perial Palace of Medicine of St. Petersburg I 
was made health officer. 

“We lived in log cabins. Sometimes 300 
were crowded into them. The food was bad. 
Sanitary conditions were worse. When I left 
there in 1927 more than 6,000 men and 750 
women were incarcerated. Last year there 
were 15,000 prisoners in the camp. 


“We worked sometimes as long as eighteen 
hours a day in the freezing cold. This lum- 
ber was for export to foreign countries; most 
of it was consigned to England. 

“Tt is significant that with the inception of 
these lumber camps the Scandinavian lumber 
market which had been supplying England 
collapsed. Free labor could not compete with 
the convict products. 

“What happened to the Scandinavian mar- 
ket will happen to the American market. 
Every foot of lumber which is imported from 
Russia by this country displaces an equiva- 
lent of American-made timber. In Russia it 
costs 5 cents to feed a convict each day. 
Wages for an American logger is between $5 
and $6 a day. Figure it out for yourself. 
American labor will be unable to compete.” 

Mr. Kopman will confer with William 
Green, president of the American Federation 
of Labor, before going to New York City. He 
explains that the motive of the Soviet Union 
is to demoralize the industries of other coun- 
tries. It wants to convert itself from an ag- 
ricultural to an industrial nation. 

“To do this it must have machinery,” he 
said. “It has no money to buy it. Conse- 
quently, it is flooding foreign markets with 
its timber, manganese and pulp, which brings 
the money to aid in the industrialization.” 
He claims to have authentic information, 
which is reported to be borne out by Treas- 
ury Department reports, that 40 shiploads of 
wood pulp, produced by convict labor, is now 
in the harbor at Archangel ready for ship- 
ment to this country. 

How did he get out of the prison camp? 

There was a Latvian about to be released 
from the prison. Mr. Kopman wrote a letter 
on a _ handkerchief. The released prisoner 
smuggled it to the American consul at Riga, 
Latvia, and explained his plight. 

The British consul at Moscow inquired, So- 
viet officials claimed to know nothing of the 
imprisoned American cit'zen. The State De- 
partment inquired into the case. He was 
freed, 

There happened to be two American cruis- 
ers in the Baltic Sea at the time. 





Exceptional Outlook in Florida 


OrLANDO, FLA., Sept. 22.—J. P. Williams, 
secretary of the Florida Lumber & Millwork 
Association, broadcasts a cheerful outlook and 
sounds a clarion call to arms. He says: 

It has been estimated that during the next 
eight months the fruit crop, the vegetable 
crop and various other crops of the State, to- 
gether with the tourists, will bring into the 
State better than $250,000,000 in new money. 
Certainly this is something which should en- 
gender hope and courage. 

We find packing houses enlarging all over 
the fruit area; we find canning factories com- 
ing into the State; we find northern capital 
again waking up to the realization that Flor- 
ida is not a strip of land to be cut up into 
small building lots and these used as poker 
chips, but that it is a State wherein the com- 
bination of the soil, climate, and nearness to 
markets is unequaled anywhere in the world. 

With these conditions outsiders can decry 
all they please the value of Florida bonds; 
they can attempt to hold down our working 
capital, but nothing can prevent the forward 
movement and development of the State. 

With the conditions named the State is 
bound to grow even in spite of ourselves, and 
how much faster will be that growth when we 
realize our opportunities and exercise all of 
our strength in pushing forward, rather than 
expending it in trying to see how long we can 
stand in one spot. 

It is time to build; it is time to snap out 
of the frame of mind in which we, the State, 
the country and the world have rested for 
too long a time. To change the condition of 
the world is a mighty job, and I do not for 
one minute assume that we alone can do it, 
but we, as a part of that mighty domain, can 
do our part and create to a large measure our 
own prosperity. 

Let us get down for a moment to the out- 
look in the State. We have had all kinds of 
calamities, and without being a pessimist or a 
prophet, I can truthfully predict that we will 
have a lot more in time to come, That is life. 
There is no district, no group, no person that 
is immune to misfortune, but the overcoming 
of misfortunes builds real men, and the over- 
coming of calamities builds real communities. 
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Here and There in the Empire State 


Much Fabrication Creates a Sales Problem—Another Discussion of 
Customer Credit—A Yard of Careful Housekeeping 


A. Roberson & Son are the largest lumber 
concern in Binghamton, N. Y., a city of 
which some mention was made last week. 
This company has been in operation for 
many years, and it still operates a yard on 
the original location. But quite a while 
ago this plant became inadequate, ‘and the 
company moved out to the suburbs to the 
north, where it has a big factory and re- 
tail yard. 

W. B. Lemon is in charge of the original 
yard, which is operated under the name, 
“A. Roberson.” There is some sentiment 
attached to the old location; but in addition 
to this its down-town location makes it 
available for store sales and for deliveries 
to points near by. Mr. Lemon stated that 
trade was driving along but that no record 
year was in prospect unless the last half 
came across handsomely. He spoke with 
some curiosity of the manner in which west- 
ern wood was coming in. Fir is gaining a 
good many friends as a structural material. 
Much of it that is sold in Binghamton comes 
in by way of Baltimore, though several 
other distributing points on salt water are 
about equally near. 


A Glance Toward Over-Production 


At the main yard Alonzo Roberson had 
many comments to make on the apparent 
over-production that is present, seemingly, 
in every department of the lumber business. 
This plant gives most of its effort to the 
manufacture of millwork, and according to 
Mr. Roberson’s account there is plenty of 
capacity in the country to turn out enough 


doors and windows so that every house may * 


have as many of these articles as the archi- 
tect may care to draw in. There might 
even be a few left over after they were 
all supplied. It was the old story we've 
heard so often these last couple of years 
of growing efficiency in production with- 
out corresponding efficiency in marketing. 
This last is a comparatively new problem; 
or at least it is being recognized in a 
clearer way. One doesn’t need to wander 
around modern plants very much to realize 
that mechanical efficiency has made enor- 
mous strides. Fewer men, plus highly effi- 
cient machines, are turning out more lum- 
ber at sawmills and more fabricated arti- 
cles at woodworking plants. Knowledge of 
production costs is more exact. 

But all this has to do with individual op- 
erations. Once the goods are made there 
seems not to have been the same organ- 
ization in getting them marketed. Perhaps 
that’s expecting too much all at once. One 
manufacturer can control his own plant; 
but he has little or no control over general 
production; either its total amount or the 
ways in which it is introduced into the 


market. The very factory and machine 
efficiency increases the flood of goods, com- 
plicating the business of getting them ab- 
sorbed profitably. 


Difficulties of General Limitation 


In these days of the debate on farm re- 
lief we’ve heard much said about the prob- 
lem of controlling the production of food 
stuffs. The assertion has been made over 
and over that farmers will not limit their 
acreage. If they get together and agree 
that it ought to be done—at least this is 
the charge—each farmer will go home and 
plan secretly with himself to plow up the 
back forty so that he’ll have more to sell 
on the voluntarily limited market with its 
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A suburban home builder makes use of an 
unusual quantity and variety of wood with 
which to embellish his rear premises. He has 
enclosed his back yard by planting three rows 
of aspen trees four feet apart with a different 
shrub between the aspens. At each of the two 
outer corners there is an ornamental bird house 
and post. Close to the outer line is a latticed 
summer house 8 feet square and on top of it 
is a miniature wind mill with sails that turn 
with the wind 





strengthened price. Whether this is true 
or not, it remains one of the hardest things 
in the world to induce a great number of 
men, operating a great number of units, 
to check production in a fair way. 

If the stories we hedr in our industry are 
true, and apparently they are, the farmers 
have nothing on us when it comes to drown- 
ing the market with more goods than can 
be consumed. One manufacturer can’t do 
it. He could tear down his plant and turn 


it into a miniature golf course; and the re. 
moval of his comparatively small volume of 
production would not be noticed. This 
whole thing is one of the baffling situations 
that confront the new management. One 
way of meeting it, and an important one, 
is the TX way; finding new uses for lumber 
and expanding old ones. Much valuable 
service has been done by the TX engineers, 
and much more will be done. But if they 
double the market, who is to guarantee that 
production will not be quadrupled? We’ve 
heard a good deal, mostly in jest, of the 
creation of a lumber czar to tell us what 
we may do and when we may do it. Will 
some Judge Landis come forward and get 
himself appointed to that office? If he could 
turn the trick he could write his own ticket. 
There'll hardly be a dictator; both because 
the industry wouldn’t let him dictate and 
because the howls at the “lumber trust” 
would deafen all the motor horns and radios 
and Chicago pineapples in the country. But 
some control needs to be developed. Some 
of our ill wishers say we want to do it so 
we can shoot the price of lumber and of 
goods fabricated from wood clear to the 
ceiling. It is doubtful if prices would be 
raised if distribution were made completely 
efficient. Efficiency introduced into the me- 
chanics of production reduced the unit cost. 
It might do-the same thing with distribu- 
tion. Cut out the duplications and wastes 
and losses that result from flooded markets, 
and the chances are at least good that the 
public would pay no more and might even 
pay less for its goods, while manufac- 
turers and distributers would have some 
reasonable net profits upon which to grow 
old. 


This Company Finances Its Customers 


Mr. Roberson tells this department that 
his company has been financing its retail 
customers for many years. It is done 
within the company and according to sim- 
ple plans that have operated very success- 
fully, 


“It has always been my method to select 
the risks carefully,” Mr. Roberson said. 
“Since we lend rather a larger percentage 
on the completed value of the property than 
banks or mortgage companies are willing 
to do, we have to take other factors into 
consideration than the simple value of the 
finished house. I select these prospects ac- 
cording to personal factors. There must be 
personal integrity and a will to pay, of 
course, demonstrated in general conduct. 
But many entirely honest men don’t know 
how much they can afford to invest in 4 
home on their incomes. I’ve sent many 


men away from this office with the advice, 
given as kindly and tactfully as possible, 








to § 
buil 
incc 


wou 
con 
to | 
plai 
its, 
pay 
Thi 
cou 
tak 
It 
sh¢ 
sel 
col 
for 











> of 
his 
ons 
Ine 
me, 
ber 
ble 
ers, 
hey 
hat 
’ve 
the 
hat 
Vill 
get 
uld 
cet. 
use 
and 
ist” 
lios 
But 
me 

so 

of 
the 


ely 


lect 
aid. 
age 
han 
ing 
nto 
the 


be 

of 
ict. 
LOW 
1a 
any 
ice, 
ble, 








september 27, 1930 





AMERICAN LUMBERMAN 


387 





pons ar 
to sell their lots and give up the idea of 
puilding. They had large families and small 
incomes, or some variation of that situation. 
A home to be completely useful to them 
would have to be large; and with their in- 
come and prospects it would put their noses 
to the grindstone for years to come. I ex- 
plain to them that we must protect our cred- 
its, and if customers failed to meet their 
payments it would be necessary to foreclose. 
This we don’t want to do. And even if they 
could and did meet the payments this would 
take too much out of the family budget. 
It would cramp their family life more than 
should be done. Because of this care in 
selecting risks and in studying their in- 
comes and prospects, we have never had to 
foreclose a single mortgage; and we've been 
making these loans for many years. 


The System of Making Loans 


“Our general policy, subject to slight vari- 
ations, has been to require of the buyer 
25 percent of the complete cost of the prop- 
erty. We lend him the rest in two loans. 
Fifty percent on a first mortgage, and 25 
percent on a second. It is understood that 
the second must be liquidated in a com- 
paratively short period of years. General 
practice has made a 50 percent first mort- 
gage rather standard. It is sometimes 
easier to sell a house that has a first mort- 
gage of not to exceed this percentage. Most 
houses do carry first mortgages of varying 
amounts, not to exceed half their value. 
It is the loan above this amount that we 
must watch, and that is why we are firm 
in making the deal about impressing the 
customer that the second mortgage must be 
taken care of promptly and efficiently. As 
I said before, we have had no trouble in 
a rather long and extensive experience.” 

At. the time of our visit this company 
was taking over the yard of P. A. Kent 
& Son, located in the opposite end of town. 
Harry Kent will go into the Roberson or- 
ganization. In fact the change will have 
been made some time before these lines get 
into print. The Kent yard will be closed. 
Mr. Kent is another of our good friends who 
takes the AMERICAN LUMBERMAN home to be 
read in leisure on Sunday. Some of the 
ladies in his household have long been in- 
terested in it, particularly in the genial and 
witty Lumberman Poet. 


Important Industrial Sales 


At the office of the Pratt Lumber Co. we 
were told that industrial sales are stronger 
than house building. Binghamton is an in- 
dustrial city, and in a certain sense it has a 
wide diversity of industries. But its biggest 
plant is a shoe factory employing 17,000 
people; and in a city of seventy or eighty 
thousand a plant that size is likely to be 
dominant and to color local affairs despite 
the number of smaller industries. Mr. Pratt 
said that he and a competitor had made a 
rather successful effort two or three years 
ago to promote modernization. This was done 
in co-operation with the Creo-Dipt concern 
and produced some quite satisfactory re- 
sults. But such a campaign to go over 
the top needs general co-operation, especially 
if it is to be done by means of general pub- 
licity. The effort was well worth the mak- 
ing and produced some desirable business. 
Mr. Pratt thinks the time may be ripening 
for a more general effort. 

“I think it is clear,’ Mr. Pratt remarked, 
“that the entire East is a little over built. 





That’s a general term and pretty hard to 
define. But since the war there has been 
much attention given to new houses. In 
some places speculators have rather over- 
done things. To say the country is over 
built means simply that the deficiency of 
new houses created by the war has been 
nearly enough made up so that new houses 
are not so easily contracted for in quan- 
tities. The time is here when each house 
is the product of individual selling effort. 
But during this same period the older 
houses were somewhat neglected by dealers. 
So it seems reasonable to believe that efforts 
to promote modernization ought to have a 
chance for success.” 

A. F. Hoffman, of the Hoffman Lumber 
Co., told about the same stories of the city 
that his fellow dealers had already men- 
tioned. Sales are not so good as he’d like 
to see, but he stated that some improve- 
ments were in sight. As the season swings 




















N. M. Coleman, lumber dealer we Victor, W. 

Va., sends this photograph to the AMERICAN 

LUMBERMAN, with the inscription: “ ‘Believe 

it or not’ this hemlock tree at Ramsay, W. Va., 
has a beautiful cedar top.” 





along it brings in new sales, most of which 
were not apparent as prospects until they 
actually materialized as sales. It seemed 
probable that more of these under-cover jobs 
are being thought over silently and will pres- 
ently turn into completed sales. 


Branch of a Famous Corporation 


In Cortland, N. Y., the Wilson & Greene 
Lumber Co., of Syracuse, has a branch yard 
of which Mr. Greene is proud. He may well 
be so. This department was present at the 
Northeastern convention last winter when 
the Cortland yard was presented the bronze 
plate indicating that it had won first place 
in its class in the yard-improvement contest. 

Charles Reniff, in charge of this yard, is 
a keen young chap of the type Mr. Greene 
would choose to operate his yard. The 
Greene methods include a carefully selected 


stock, fitted through experience to meet the 
needs of local trade, a well kept plant and 
above all a collection of mercantile methods 
that use the equipment and stock as so 
many tools. The methods determine the 
equipment and not the other way around. 

One seldom sees so well kept a plant as 
this. The place is incredibly clean and or- 
derly, the stock segregated according to 
kind,, grade and size and the stacking of 
the piles done with care. We were inter- 
ested in one device making for order. Any 
working plant finds itself with various odds 
and ends that can’t be instantly put away 
when not in use. There may be need for 
them the following day. So one full sized 
bin in the center of the main alley is re- 
served for these things. They are set in 
this place for the time being and are out 
of the way. 

I noticed a considerable stock of Four 
Square lumber; and when I mentioned it 
Mr. Reniff said he had a steady and grow- 
ing demand for it, especially from people 
whose other buying has taught them the 
value of package goods with a manufactur- 
er’s brand. The general training in trusting 
the quality of identified goods carries over 
into the lumber business. Stores buy it for 
shelving, householders buy it for repairs. 
In fact, an increasing number of people are 
specifying it when they ’phone in their 
orders. 


Increased Cash Sales 


Mr. Reniff stated that Cortland trade is 
good. The city has its ups and down, as 
what city has not? But 1929 was a good 
year, and 1930, up to the time of our visit, 
was running ahead of 1929. The character 
of trade has shifted a little and is consisting 
rather more than the general average of 
small cash sales. While we were in the 
office there was a steady stream of buyers 
coming for materials. In most cases they 
took the stuff with them; and in every case 
there was the payment of cash. Any dealer 
knows the value of such sales in fattening 
the daily balance. 

Cortland seems not to need quite the same 
kind of customer financing that Mr. Greene 
has made famous in Syracuse. Mr. Reniff 
says that he knows his customers and will 
give credit up to a certain amount to se- 
lected risks on unsecured notes. Above 
that figure he asks for security; usually a 
second mortgage. Giving a mortgage is 
something that stamps the seriousness of 
the matter upon the minds of the buyers. 
Often when it is explained to them courte- 
ously they will make the necessary effort 
to find the money and pay cash. Otherwise 
the obligation is taken care of promptly 
when it falls due. 

The city has a wide variety of industries, 
as most of these eastern cities do. Appar- 
ently unemployment has not struck Cortland 
quite so hard as it has some of the larger 
cities. It’s a fine town and has fine coun- 
try around it. 

J. J. Streeter, of the Cortland Lumber 
Co., also mentioned the large percentage of 
modernizing and repair; a type of trade that 
seems to bulk unusually large this year in 
all parts of the country. It is a kind of 
business that is always important from the 
viewpoint of the general customer and one 
that has been neglected as a whole by deal- 
ers. The average customer needs to be 
jogged up a bit. He isn‘t always a self 
starter in matters of keeping the house up. 
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Retailers’ Idea Exchange 
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Retired Retai‘er to “See World” 


The AMERICAN LUMBERMAN feels highly hon- 
ored in having on its subscription:list the names 
of a number of lumbermen who have read this 
paper and its predecessor continuously for more 
than fifty years. And among this “Old Guard” 
of readers none is more valued than R. C. Mat- 
tox, retail lumber dealer at Aurora, Ind., whose 
retirement after fifty-five years of active busi- 
ness life was noted in the Sept. 13 issue of the 
AMERICAN LUMBERMAN. 

In a letter received this week from Mr. Mat- 
tox he mentions a number of his personal ac- 
quaintances on the staff of the AMERICAN LuM- 
BERMAN in bygone years, saying: “I value very 
highly the many friends I have made in my 
long service in the trade, and none more than 
these men. Our office has never missed an 
issue of the AMERICAN LUMBERMAN and its 
predecessor, the old Northwestern Lumberman, 
in the fifty-five years that I have been in busi- 


ness, and your paper has been a big help to 
me, as I know it has been to others, in solving 
the many problems that come to the retailer. 


“The retail yard of the ’70’s was a very 
primitive affair when compared with the mod- 
ern yard with its varied stock and fine service, 
and the greatest factor in this improvement was 
the co-operation of the LUMBERMAN which has 
done so much for association work. 


“When I entered the business, we were get- 
ting our lumber from Pennsylvania, rafted 
down twice a year. A little later we obtained 
our stock from Michigan and Wisconsin, sell- 
ing dimension for $12 and clear soft pine, some 
30 inches wide, for $32 per thousand feet—and 
complaints of the high cost of lumber were as 
common then as now.” 

Mr. Mattox adds that a few more weeks will 
find him relieved of business cares and respon- 
sibilities, and that while he has made no very 
definite plans for the future he intends to devote 





This Week’s Timely Tip 


Display Helps Sell Trellises 


In many retail lumber yards which make no pretensions to being 
“lumber stores,” it is the custom to stack, or stand, such items of stock 
as trellises in almost any convenient place where they can be reached 
without too much trouble if there happens to be a call for the goods. 
Sometimes a half-hearted attempt at display:ng samples of the line 
is made by standing samples in the alley against a lumber bin. A 
method of display which goes far beyond any such attempt, and which 




















is effective in the last degree, is shown by the accompanying photo- 
graph, taken by a representative of the American Lumberman in the 
yard of the Glen Newton Lumber Co., Nevada, Iowa. This company 
carries a complete line of trellises and other lawn and garden wood- 
work, made by the Rowe Manufacturing Co., of Galesburg, Ill. In 
order that the public may know that the yard is headquarters for these 
goods, samples are affixed to the front of the office. 
displays the goods very effectively, but also makes the front of the 
building more attractive in appearance. 
resulted because of thus displaying these items. 
that this line helps bring customers to the yard, and it is quite a factor 
in helping keep the sales volume up. In addition to the trellises and 
similar goods, the yard has a line of small chicken houses and other 
portable farm buildings that find ready sale. 


This not only 


A good many sales have 
The company feels 








a lot of time to travel. For many years he has 
been accustomed to take some time off each 
year in order to “See America First,” which 
slogan he now will broaden to “See This World 
First.” 

His many friends will join in wishing Mr. 
Mattox continued health and much pleasure jn 
his well-earned leisure. 


Coal Men Protest Proposed Changes 


MINNEAPOLIS, MINN., Sept. 24.—The North- 
western Retail Coal Dealers’ Association has 
petitioned the Interstate Commerce Commission 
for suspension and investigation of a proposed 
change in minimum car weights, which change 
is alleged by the association to impose an un- 
fair burden upon retail coal dealers in the asso- 
ciation territory, which embraces the States of 
Minnesota, Iowa, North Dakota, South Dakota 
and Nebraska. 

The proposal referred to, which is now be- 
fore the Western Trunk Line Committee, would 
cancel the small box and stock car minimums 
on coal and fuel wood and apply, in lieu of 
the existing minimums, the minimums applica- 
ble on the so-called standard size cars meas- 
uring in excess of 36% feet in length. On coal 
in box and stock cars this would mean an in- 
crease in minimum weights from 50,000 to 60,- 
000 pounds, and on fuel wood in cars under 36 
feet in length it would mean an increase from 
40000 to 50,000 pounds. 

It is hoped, according to Wesley E. Keller, 
secretary of the Coal Dealers’ association, that 
the Interstate Commerce Commission will grant 
a suspension of the proposed increase in mini- 
mum weights, so that the association may have 
an opportunity to show that the change would 
work a hardship not only upon the retail coal 
dealers cf the Northwest, but also upon the 
consumers of coal, resulting in higher delivered 
prices in a great many instances because of 
increased costs of transportation on coal and 
fuel wood shipped in small cars. 

Secretary Keller and Traffic Manager Irwin 
Huseby request retail coal dealers to send in to 
the association headquarters, 1645 Hennepin 
Avenue, Minneapolis, their views regarding the 
proposal, so that they can convey to the Inter- 
state Commerce Commission good and sufficient 
reasons for cancellation of the proposed change 
—provided the commission grants the suspen- 
sion asked for. The petition of the association 
asks that a hearing be held in Minneapolis. 


Work on New Plant Progresses 


Sr. Louis, Mo., Sept. 23.—Construction work 
on the new distributing plant of the United 
Lumber Co., on Hanley Road, Richmond 
Heights, is progressing rapidly and the lum- 
ber storage shed will be completed in six weeks 
according to F. A. Goldstein, vice-president. 
The elaborate office, which has been in use for 
several months was described and illustrated 
on page 37 of the May 3 issue of the AMERICAN 
LUMBERMAN. 

The main storage shed is 304 feet long and 
about 100 feet wide. Its principal features in- 
clude the spacious center driveway, the span 
of which is 60 feet, accommodating a switch 
track as well as passageway for three trucks 
abreast, and every facility for saving labor. 

The driveway and switch track space is de- 
pressed sufficiently to place the car floor on 
the same level as the working platform, mak- 
ing for ease in handling. The driveway will 
be paved with 10-inch reinforced concrete slab. 
“We're eliminating the rebuilding of the drive- 
way every other year,” observed Mr. Goldstein. 

The two rows of storage bins flanking the 
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epee 
center driveway are eight feet wide, 20 feet 
deep, and 20 feet high. There are 39 of these 
on each side. The uprights are 10x10 select 
structural fir braced for greater strength by 
3x8 longleaf yellow pine. All timbers, includ- 
ing cross pieces, are bolted into place. The 
uprights rest on concrete piers. The sides of 
the sheds will be of red cypress siding. 

The flanking walk on the face of the bins 
ten feet above the ground level will be con- 
nected across the central driveway by six cross- 
walks suspended from the ceiling so as to 
eliminate loss of time by workmen compelled 
to cross the structure. Steps to the driveway 
from the working platform will be spaced at 
frequent intervals to facilitate work. These 
sheds will contain all common, clear dimen- 
sion, it being planned to have all materials ex- 
cept rough timbers under shelter as a preven- 
tative of weather degrade. The rough timbers 
will be carried in a section bisected by another 
depressed switch track. 

The main shed now under construction will 
have a capacity of about two million feet and 
its cost was estimated by Mr. Goldstein at $25,- 
000. “We're saving possibly 15 percent in cost 
by building now when everything is at low 
ebb,” he declared. Approximately a quarter- 
million feet of lumber is being used in the 
building work. Perbal & Millstone, engineers 


for the Cincinnati terminal, are supervising the 
construction. 

In addition to the main shed, which may be 
extended by 200 feet in the near future, the 
plant will contain a garage, an oak flooring 
shed, a planing mill, and other sheds for each 


Starts Miniature “Newspaper” 


KreL, Wis., Sept. 24——The J. B. Laun 
Co., lumber retailer, here, has started a minia- 
ture “newspaper,” in a three-column space in 
the local journal, under the head “Laun’s Lit- 
tle Locals.” The first “edition” appeared on 
Sept. 18. It was announced that the little 
corner will be devoted to news of the business, 
occasionally local news of a more personal 
nature; new merchandise arriving, and other 
interesting miscellany. 


Display Rooms Stimulate Sales 


ALBUQUERQUE, N. M., Sept. 22.—Presenting 
unobtrusively and realistically the convenience 
and beauty of built-in features for different 
rooms, the newly-furnished display rooms of the 
Star Lumber & Supply Co., this city, catch the 
eyes of the family with an early daylight start, 
or by electric light the young couple returning 
from the last show and thinking of home-mak- 
ing. Sundays and holidays—they are always on 
duty. Having doubled the inquiry for home 
building and remodeling units of this character, 
these unusual display rooms have well repaid 
the thought and effort in their installation, and 
are proving an effective ally in helping main- 
tain normal volume of business. 

By an ingenious if unintentional diplomacy, 
visitors are taken past the large stock of paints 
enroute for a closer inspection of the built-in 
features. They give the matter-of-fact lumber 
office and stock rooms a place at hand to enter- 
tain customers instructively. Handsome electric 
lighting features are appropriately suited to 





lumbermen. Mr. Jones for ten years owned a 
lumber yard at Decatur, Mich., and for three 
years managed a yard at Paw Paw, Mich. 

Mr. Cavin is interested in ten retail yards 
in Michigan and northern Indiana, affiliated as 
the “Cavin Lumber Yards, Associated.” 


__ !*— 
Retailers Attend “Lumber School” 


ALBUQUERQUE, N. M., Sept. 23.—D. M. Full- 
ington and Fred Lyon, of the Lehigh Portland 
Cement Co., won a large place in the hearts 
of New Mexico lumbermen who attended their 
thorough-going illustrated course in lumber re- 
tailing given here Sept. 21. G@harles Proebstel 
brought a delegation of 10 from the Santa Fe 
Builders Supply Co., while other yards in the 
capital city also were well represented; C. W. 
Carscallen and G. A. Goddard of the Las Vegas 
Lumber Co., W. W. Clark of Gallup and P. P. 
Simmons of Belen being among others from a 
distance who participated in the discussions. 

Mr. Fullington comes from a family of lum- 
bermen, his brother, Clayton B. Fullington, now 
operating the Clay Center (Kan.) Lumber & 
Coal Co., and Scott Fullington being similarly 
engaged at Idana, nearby, while G. L. Full- 
ington is in charge of white pine sales for the 
Long-Bell Lumber Co. at Kansas City. D. 
M. Fullington was formerly Wichita representa- 
tive of the California Sugar & White Pine Co. 

Mrs. Fullington, who with Miss Joan also 
spent two busy days, being entertained, among 
others, by Mr. and Mrs. T. M. Stribling at 
their country place, is the daughter of a San 





Built-in conveniences attractively arranged in the spacious front rooms of the Star Lumber & Supply Co., Albuquerque, N. M. 


major specialty. The United company handles 
a full line of building materials, including sand 
and gravel, cement, roofing, wall and insulating 
board, builders’ hardware, paints, and a line of 
built-in features. 

The United Lumber Co. is seven years old. 
It operates three yards in addition to that on 
Hanley Road. The main office was formerly 
located at Sixth and Choteau. 

It is notable that the office contains no. steel 
desks and the counter behind which the desks 
are grouped is of wood. The rooms are finished 
in varying styles and with different species of 
wood as a demonstration to prospective builders. 
The entire plant is to be completed in about 
four months. It occupies 12 acres, having a 
frontage of 900 feet on Hanley Road. The lo- 
cation is in the center of the rapidly develop- 
ing suburbs of the city. 





THE WEATHERWOOD division of the Chicago 
Mill & Lumber Corporation of Chicago is put- 
ting on an intensive drive through the retail 
lumber dealers to aid them in stimulating the 
insulation market. Dealers who are interested 


in this should ask the company for its latest 
plans. 


each room. Incidentally, such a display induces 
tidiness in office and stock rooms. 

Although suited primarily to forming con- 
tacts with women buyers, men seem equally in- 
terested. One from another State, attracted by 
this display, placed a large order for built-in 
units. Contractors bring patrons and customers 
their friends for a closer view than is had 
through the large windows. With units suited 
to a room of any size, displays can be installed 
of size and cost desired. The fitting up of 
these three rooms, including special plastering 
and painting, cost $600 and Manager K. C. 
Childers feels that the money was well invested. 

The Star Lumber and Supply Co. is one of 
the Panhandle line, of which J. E. Hill, Am- 
arillo, Tex., is vice president. 


Michigan Yard Changes Hands 


South Haven, Micu., Sept. 22—The Nif- 
fenegger Lumber Co., here, has been purchased 
by L. S. Jones of Lawton, Mich., and Will A. 
Cavin of Sturgis, Mich. The change in owner- 
ship becomes effective Nov. 1. After that date 
the yard will be operated as the South Haven 
Lumber Co., a corporation. 

Both of the new owners are well known retail 





Francisco wholesaler, F. O. McGavic, special- 
izing in box shook and California pine, and 
formerly sales manager for the McCloud River 
Lumber Co. Fred Lyon is well known in’ New 
Mexico as former manager of the Long-Bell 
yard at Clovis and later associate of Gaines 
D. Whitsitt, Amarillo wholesaler. 

The entire company attending the presenta- 
tion of the motion picture, “Dealers and Dol- 
lars,” joined in a luncheon at the Franciscan 
Hotel, when messages were read from John 
E. Hill and H. W. Galbraith, Amarillo; John 
R. Sorrows, Clovis; George W. Frenger, Las 
Cruces; A. E. Monteith, Clayton; Charles E. 
Blaine, Phoenix, and Arthur Hood, of Chicago. 


Holds Annual “Cash and Carry” Sale 


For a number of years past the Happy Hall 
Lumber Co., Milton, W. Va., has set apart a 
Saturday in August which it has advertised as 
“Our August Cash and Carry Sale Day.” This 
event has come to be looked upon locally as the 
biggest buying opportunity of the year, so far 
as products handled by the lumber yard are con- 
cerned. 

The AMERICAN LUMBERMAN is informed that 
this year’s cash and carry sale, held on Satur- 
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day, Aug. 23, was the biggest success yet, more 
than 1,000 persons visiting the yard and many 
of them making purchases of goods of some 
sort. All ladies attending the sale, whether pur- 
chasing or not, were presented with shopping 
bags. A number of contests helped to attract 
visitors and added to the general enjoyment. 





Displays Sell Fencing and Posts 

Midwestern dealers are finding a ready mar- 
ket for steel posts and woven fence and are 
discovering that simple displays backed with a 
little personal salesmanship add largely to the 
volume of this tsade. 


I 





f 





G. W. Burnham, of the Eclipse Lumber Co., 
Belle Plaine, lowa, says that the native hard- 
wood timber from which farmers formerly 
made their posts has largely disappeared. Add 
the fact that the steel posts are easy to set, 
and the reason for their increased sale becomes 
apparent. The display of Red Tops out in 
front of the office has had its share in the busi- 
ness of promotion. Mr. Burnham said that 
sales began immediately when they were placed 
in stock and advertised and that this initial 
volume increased by 200 percent within two 
years. 

W. C. Hauer, of the Hauer-Lampert Lumber 
Co., lowa City, Iowa, pointed out a display 
along the front of the 
yard, consisting of Red 
Tops and two rolls of 
Pittsburgh Columbia 
woven fence. The fence 
is the product of the 
Pittsburgh Steel Co. 

The Hauer - Lampert 
company bought out the 
Wallace yard and _ took 
possession the first of last 
January. Previous to that 
time the yard had han- 
dled no fencing, and cus- 
tomers had to be told of 
the new line. This dis- 
play seemed the simplest 


} 





W. C. Hauer and his display of fence posts and fencing is a_ mill 


way of getting this infor- 
mation broadcast. There 
across. the 

















C. W. 


Burnham, Belle Plaine, Iowa, standing 
beside his display of fence posts 


street that is much patronized by farmers, and 
the display, with but little other advertising, 
has brought in a satisfactory volume of fenc- 
ing trade. 


Mill “Filler” Becomes Good Business Bringer 


OAKLAND, CALIF., Sept. 20.—“What we took 
in some six months ago as a scrawny step-child, 
with the idea of filling in some of the slack 
time in our mill, has grown into such fair pro- 
portions that we are now holding our heads 
and studying,” remarked C. I. Speer, owner and 
manager of the Zenith 


scheme of things that our entire business can 
be made a specially recbgnized yard in the 
territory we cover. Numerous requests have 
come to us from all manner of stores for per- 
mission to show our garden pieces and to repre- 
sent our company in taking orders. Coal and 


vation of their hobby of gardening and find us 
to be square shooters and able to give them 
special co-operation, when the question of 
building for investment or other purposes comes 
up they will think of us. Contractors and 
architects, by the nature of their business, are 

also garden lovers and 





Mill & Lumber Co., {games 
Oakland, Calif. 

“In the effort to 
close up gaps in our 
mill schedule,” he con- 
tinued, “we tried a 
few simple garden 
lattices out in the 
mill. When they had 
been made, we duly 
admired them and 
set them up against 
the outside of the 
mill, fronting them on 
the motor highway, 
for lack of room else- 
where. It was not 
long before our mill 
foreman noticed that 
he was stopping at 
frequent intervals to 
answer inquiries of 
passing motorists, on 
the subject of lattices. 
T he _ interruptions 
grew to where they 
could no longer be 








home lovers.” 

A garden lover, 
wealthy or otherwise, 
is always a home lov- 
er and interested in 
building and all things 
pertaining to home. It 
is well-known to nurs- 
erymen that garden 
lovers are as absorbed 
in their hobby as any 
collector of fine china 
or rare books is in 
his pursuit. Among 
garden lovers is found 
the constructive or 
creative mind. These 
are the people who 
come to a mill for 
cabinets and other 
specially constructed 
pieces. They are also 
the people who build, 
and sometimes rebuild. 
A sales acquaintance 
with them is promo- 








permitted, from the 
viewpoint of getting 
the work done. 
“Accordingly, we moved the trellises and 
arranged them, still on the highway, but front- 
ing piles of lumber nearer our yard office. The 
inquiries transferred themselves also. We had 
many questions as to designs and prices and fre- 
quent orders. The more popular styles of 
garden pieces have now been made so often by 
our mill that no one stops to figure the number 
of pieces in them. They have become routine. 
“But to us, the development of an unusual 
interest in what our mill can do holds as great 
possibilities as perhaps a garden millwork de- 
partment. The mill output can be broadened by 
such a department. But it may be within the 


Display of garden woodwork by Zenith Mill & Lumber Co. brings inquiries and orders 


ice merchants, nurseries and seed stores, even 
grocers, have asked for that privilege. Undoubt- 
edly they have among their customers some 
contractors, architects and other builders whom 
we would like to have familiar with our work, 
not only in garden pieces but also in other 
types of millwork. 

“The type of people we are contacting, too, 
in those who buy garden millwork from us, is 
of interest. People of wealth who are building 
summer homes or adding a little touch to a 
private park or garden frequently stop and 
leave orders. If these people become our 
friends, learn to know us intimately in the culti- 


tive of future busi- 
ness. 

There is one other 
fact to be noted about 
garden lovers. They are always talking about 
their gardens. If they have arranged a charm- 
ing seating or trellis grouping in the garden, 
all their friends will be told about it, the mill 
will be mentioned, and the publicity for the 
mill grows. 

The Zenith Mill & Lumber Co. has not tried 
to build elaborate trellises or other garden 
pieces. The public, it has found, are most in- 
terested in the simpler pieces, ranging in price, 
for lattices, from $2 up, and averaging for 
garden arbors somewhere around $35, unpainted. 
Present indications are that a garden millwork 
department will be installed. 
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New Weathertight Window Unit 


An interlocked, weather-tight window installa- 
tion that prevents heat losses, shuts out water, 
cold air, drafts and dust, forestalls rattling 
and is silent and easy of operation—these are 
some of the principal points in the new Airtite 
Frame and Lock-Joint Window recently placed 
upon the market. 

The Airtite Frame was perfected and intro- 
duced some months ago by the Long-Bell Lum- 
ber Co., Kansas City, 
Mo., while the Lock- 


have said, is the perfect window installation. 

“The Airtite Frame, manufactured of dur- 
able Douglas fir, is grooved for Lock-Joint 
weather-stripping. The weather-strips are 
made of all heart, vertical grain Douglas fir, 
and are given a special treatment to make them 
impervious to moisture and also to furnish per- 
manent lubrication for the easy operation of 
the window. These weather-strips are tapered, 


this a number of important advantages have 
been gained—all possibility of jamming is 
eliminated, the sash never overlaps the pulley, 
and a straight, non-binding pull always is as- 
sured. Assembly of sash and cord is easy, and 
instead of tying a knot in the sash cord a metal 
ferrule is placed on the end of the cord. This 
ferrule fits into an angled socket in the side of 
the sash and automatically prevents displace- 
ment of the sash cord. 

“The sash meeting 








Joint Window is pat- 
ented and controlled 
by the Lock-Joint 
Window Co. (Inc.), 
also of Kansas City. 
The frame and win- 
dow, both of which 
are protected by pat- 
ents, and patents pend- 
ing, both in the United 
States and foreign 
countries, are now be- 
ing manufactured as a 
unit by the Long-Bell 
Lumber Co. 

Some of the novel 
features of the Lock- 
Joint Window are: 




















Interlocking meeting 
rails, complete 
weather- stripping, 
overhead metal-housed 
pulleys; frame and 
sash milled to receive \\y 
weather strips, which \\ 
are quickly positioned 
without nailing. These 
and other points will 
be readily understood 
by reference to the ac- 
companying photo- ANE 
graphic illustration \\\WA\\\ 
and the three detail \\ 

drawings at the side. \' 


The following state- \ \\ ‘ rs . 


ment by J. H. Fores- \\\\\ 
man, vice president of \\\\\\ 
the Long-Bell Lum- 
ber Co., who was 


responsible for the de- 
velopment of the Lock- 
Joint Window, brings 
out some of its strong 
points : 

“In developing this 
new window installa- 
tion, we kept in mind 
that for a hundred 
years there has been ; Yj 
but little real im- 
provement either in 
window frame or in 
window construction. 
A large part of the 
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wall space of a home 
is given to windows, 
and these windows al- 
ways have been a 
source of great leak- 
age of air, dust and 























rails have _ specially 
designed co-acting 
flanges that lock to- 
gether to make a 
weather-tight joint 
when the window is 


closed. 
ett “The cost of this 
apne entire assembly is less 


than ‘for the old type 
frame and window 
plus the expense of 
installing weather- 
stripping.” 

Although on_ the 
market but a_ short 
time these windows 
have already been in- 
stalled on numerous 
jobs, where they have 
been accorded a most 


enthusiastic reception 
by owners and build- 
ers. The following 


letter received by the 
Long-Bell Lumber Co. 
from Mrs. Arthur 
Robbins, wife of a 
prominent hardware 
dealer in Enid, Okla., 
is typical of many 
similar expressions. 
Mrs. Robbins writes: 

“When we built our 
house this spring we 
used Lock-Joint Win- 
dows and are pleased 
to advise that they 
have given us great 
satisfaction, and in 
fact are better than 
we expected them to 
be. No dust or dirt or 
air gets in around the 
windows. I am sure 
there will be quite a 
saving in our fuel bill. 
The windows do not 
rattle. A short time 
ago we had quite a 
severe wind storm, 
with rain, but could 
not feel any wind 
coming in around the 
windows. We feel that 
we can not speak too 
highly in recommend- 
ing the Lock-Joint 
Windows.” 

The Airtite Frame 
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water, and make for 
excessive fuel bills in 
the winter months. 
We are firmly con- 
vinced that the Air- 
tite Frame and Lock- 
Joint Window | suc- 
cessfully overcome 
these objections. The Airtite Frame with 
every exposed joint interlocked by means 
of wedge-shaped tongues and grooves, does its 
part in properly insulating the building against 
air, dirt and water, and when used in com- 
bination with the Lock-Joint Window makes 
what we have every reason to believe, and others 


a weatherproof joint. 


The letters AA indicate the overhead metal-housed pulleys. 

stop; note the wedge-shaped groove in head casing, which receives the blind stop tongue to make 

The letters EE indicate the Lock-Joint weather-strips, while JJ indicate 

the grooves which receive the weather-strips. The letters CC indicate the Lock-Joint meeting rails, 
which with the weather-strips effectively seal the entire window 


fit snugly into the grooves, and effectually stop 
any leakage between the window and frame. 

“To accomplish a perfect and unbroken con- 
tact for the weather-strip around the sash it 
was found necessary to place the sash pulleys 
in a new position, namely—overhead, and to 
develop a new type of sash pulley. In doing 


The letters BB indicate the blind 


is scientifically de- 
signed and accurately 
manufactured. Its 
wedge-shaped tongue- 
and-groove joints in- 
terlock and _ prevent 
air, water and heat 
leakage. In _ short, 
it defies the weather and conforms to present- 
day insulation standards. Every member of 
the frame interlocks with another; there is 
only one way to set up this frame, and that is 
the correct way. Airtite Framés and Lock- 
Joint Windows can be supplied for any type of 
construction. 
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National Production, Shipments and Orders 


Wasuineton, D. C., Sept. 23.—Following is the National Lumber Manufacturers’ Association report for the week ended Sept. 13, 1930, and for 
thirty-seven weeks ended that date, covering mills whose statistics for both 1930 and 1929 are available, and percentage comparison with statistics of 
identical mills for the corresponding period of 1929: 


ONE WEEK 











ee 


No. of Percent Percent Percent 
Softwoods: Mills Production of 1929 Shipments of 1929 Orders of 1929 
Southern Pine Association............scceee: 137 46,598,000 74 45,444,000 76 45,822,000 72 
West Coast Lumbermen’s Association........ 183 110,380,000 62 104,120,000 60 113,791,000 71 
Western Pine Manufacturers’ Association..... 66 37,709,000 76 32,996,000 75 38,716,000 100 
California White & Sugar Pine Mfrs.’ Assn... 19 20,607,000 82 13,685,000 66 12,340,000 69 
Northern Pine Manufacturers’ Association... 7 4,988,000 60 2,860,000 63 2,569,000 60 
Northern Hemlock & Hardwood Mfrs.’ Assn... 18 1,129,000 32 1,094,000 54 895,000 50 
North Carolina Pine Association.............. 46 4,363,000 60 4,510,000 68 4,876,000 82 
California Redwood Association.............. 12 4,894,000 64 6,765,000 71 5,084,000 97 
STR OREO OPTS 488 230,668,000 67 211,474,000 66 224,093,000 "5 
Hardwoods: 
Hardwood Manufacturers’ Institute........... 182 20,391,000 51 21,339,000 68 22,488,000 70 
Northern Hemlock & Hardwood Mfrs.’ Assn... 18 1,364,000 40 2,134,000 50 877,000 25 
DE EE oiaciniceesnseneeserssses: 200 21,755,000 50 23,473,000 66 23,365,000 66 
ET tinciadetses sce susinetees onati 670 252,423,000 65 234,947,000 66 247,458,000 74 
THIRTY-SEVEN WEEKS Mills 
Softwoods: Reporting* 
Southern Pine Association............eeeeee: 127 1,888,653,000 86 1,764,504,000 82 1,729,476,000 81 
West Coast Lumbermen’s Association..... jae ee 5,049,436,000 81 5,033,665,000 79 4,795,248,000 76 
Western Pine Manufacturers’ Association..... 63 1,432,671,000 88 1,198,941,000 75 1,205,701,000 80 
California White & Sugar Pine Mfrs.’ Assn... 25 715,471,000 75 749,580,000 78 748,393,000 76 
Northern Pine Manufacturers’ Association.... 8 177,008,000 79 147,619,000 73 141,226,000 69 
Northern Hemlock & Hardwood Mfrs.’ Assn... 25 106,092,000 79 77,064,000 65 69,856,000 65 
North Carolina Pine Association.........+.+.. 45 188,658,000 78 170,603,000 80 150,956,000 74 
California Redwood Association...........+.: 13 237,466,000 92 219,244,000 84 217,141,000 79 
2) i  cecawtnenbenseneb ed kes me 489 9,795,455,000 82 9,361,220,000 79 9,057,997,000 77 
Hardwoods: 
Hardwood Manufacturers’ Institute........... 191 1,009,060,000 78 914,700,000 70 870,403,000 67 
Northern Hemlock & Hardwood Mfrs.’ Assn... 25 217,726,000 79 135,029,000 62 109,616,000 53 
rh i -. aces ewnees oeeteensaeRes 216 1,226,786,000 78 1,049,729,000 69 980,019,000 65 
GE GUN cavecovncuetesecntwesdieessose 680 11,022,241,000 82 10,410,949,000 78 10,038,016,000 76 


*Average weekly number. 








Relation of Unfilled Orders to Stocks 


WasuincrTon, D. C., Sept. 22.—Following is a statement for five associations of the gross stock 
footage Sept. 13, and the percentage relationship of unfilled orders to stocks: 


Association— 
Southern Pine Association 


ee ee 


ee 


Orders of 
No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 
132 1,006,926,000 115,164,000 11 


140 1,347,445,000 
17 1,354,959,000 
7 282,869,000 
198 1,169,969,000 


301,542,000 22 
122,694,000 9 

19,078,000 7 
180,020,000 15 





North Carolina Pine 


NorFo_k, VA., Sept. 22.—The North Carolina 
Pine Association makes the following analysis 
of figures from 98 mills for the week ended 
Sept. 13: 


Per- 
Percent Percent cent 
Aver.* Actual Ship- 


Production— Feet Output Output ments 
Average* ..16,260,000 ol ate ‘ 
Actual . . 6,352,000 39 we 

Shipments . 7,186,000 44 113 ‘a 

Orgersy .csc- 6,636,000 41 104 92 

Unfilled 
orders .....58,559,000 


*“Average” is of production for the last 


three years. 

+Average of orders per mill 
amounted to 67,714 feet; 
average was 58,152 feet. 


this week 
preceding week's 





Hemlock and Hardwood 


OsukosH, Wis., Sept. 23.— The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the week 
ended Sept. 13: 


Percent 
of Ca- 

Hardwoods— Total Per Unit* pacity 
Capacity, 50 units...10,116,000 210,000 100 
Actual production... 2,406,000 48,000 23 
Shipmentst ........ 3,715,000 74,000 36 
Orders receivedt.... 2,649,000 53,000 26 
Orders on hand..... BE Beageee - cccees ee 
Hemlock— 
Capacity, 67 units*..14,156,000 210,000 100 
Actual production... 1,766,000 26,000 12 
NT 2,030,000 30,000 14 
Orders receivedf.... 1,433,000 21,000 10 
Orders on hand..... 10,102,000 ...... 


*Daily 10-hour productive caqacity of 35,000 
feet is considered one unit, he production 
is based on*lumber scale. 


tLumber fabricated at mill and used in 


construction work is included in total orders 
and shipments. 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WASH., Sept. 24.—The West Coast 
Lumbermen’s Association reports that 229 mills 
—all those giving production, shipments and 
orders—during the week ended Sept. 20 gave 
these figures : 

Production .122,614,000 


Shipments 113,906,000 7.10% under production 
Orders ..124,584,000 1.61% over production 


A group of 349 mills, whose production re- 
ports of 1930 to date are complete, reported as 
follows: 

Average weekly operating capacity .303,615,000 
Average weekly cut for thirty-eight weeks— 

i ea Sek a acai 209,219,000 

DE, subddbenkeeudae ecenescowtae 169,679,000 
Actual cut week ended Sept. 20....144,411,000 

A group of 227 mills, whose production for 
the week ended Sept. 20 was 122,294,000 feet, 
reposted distribution as follows: 





Unfilled 

Shipments Orders Orders 
aa 43,228,000 43,803,000 101,704,000 

Domestic 

cargo .. 40,100,000 50,852,000 211,827,000 
Export . 20,866,000 20,097,000 95,839,000 
Local 9,431,000 oe eee 
113,625,000 124,183,000 409,370,000 


A group of 183 mills, whose reports of pro- 
duction, shipments and orders are complete for 
1929 and 1930 to date, reported as follows: 


Week 
ended Sept. Average first 38 weeks 
20, 1930 1930 1929 


Production 112,069,000 
Shipments 106,186,000 
Orders ....116,912,000 


135,891,000 169,477,000 
135,259,000 171,015,000 
129,172,000 170,087,000 





Harvarp Economic Society’s weekly index of 
wholesale commodity prices dropped to 80.2 for 
the week ended Sept. 17, 1930, from 81.0 for 
the week ended Sept. 10, 1930. 





Southern Pine Barometer 


New Or eEAns, La., Sept. 22.—For the week 
ended Sept. 13, Saturday, 151 mills of total 
capacity of 1724 units (a unit representing an 
average monthly output of 1,500,000 to 2,000,000 
feet between Nov. 1, 1926, and Oct. 31, 1929), 
report as follows to the Southern Pine Asso- 
ciation : 


Percent Percent 
3-Year Actual 


Production— Carst Feet Ave. Prod. Output 
Aver. 3 yrs... ... 72,450,624 rr eee 
0 PPE --. 49,648,443 68.53 .... 

Shipments* ..2,377 49,917,000 68.90 100.54 

Orders 
Received* ....2,359 50,295,000 69.42 101.30 
On hand end 

ee 5,900 123,900,000 


*Orders were 100.76 percent of shipments. 


tOrders on hand at above 151 mills showed 
a decrease of 0.31 percent, or 378,000 feet, 
during the week. 





Western Pine Summary 


‘ [Special telegram to AMERICAN LUMBERMAN] 
PorTLAND, OreE., Sept. 24.— The Western 
Pine Manufacturers’ Association reports as fol- 


lows on operations during the week ended 
Sept. 20: 


Total number of mills reporting, 85: 


Actual production for week...... 39,044,000 
Se ae an oh bk heal 35,026,000 
Orders received ........c.dercees 38,744,000 
Report of 64 mills: 
Operating capacity .............. 73,186,000 
Average for 3 previous years..... 45,376,000 
Actual production for week....... 36,925,000 
Report for 78 mills: 
AVOTESS OTOEGUCHION 2... ccccccccs 41,505,000 
i RS err ree 130,546,000 
Stocks on hand—Sept. 20........ 1,357,568,000 
Identical mills reporting, 64: 
Production— 
Operating capacity ............ 73,186,000 
Average for 3 previous years... 45,376,000 


Week ended Week ended 
Sept. 20,1930 Sept. 21, 1929 


Actual for week.. 36,925,000 46,359,000 
MIBUROMES oc cccccce 33,230,000 41,955,000 
Orders received .... 37,442,000 35,231,000 
Identical mills reporting, 37: 

Production— 
Average for 3 previous years..... 31,818,000 
Week ended Week ended 
Sept. 20,1930 Sept. 21, 1929 
Unfilled orders 107,900,000 107,978,000 


Gross stocks on hand.1,069,908,000 


867,740,000 
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Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Asso- 
ciation has issued the following statistics for 
August, 1930, and comparative figures for Au- 
gust, 1929, based on reports of the same nine- 
teen member mills: 


Aug., Aug., Percent 
1930 1929 decrease 
Production .....° 3,724,000 7,041,000 47.1 
Shipments ..... 4,762,000 8,294,000 42.6 
OrderS ...-+++- 3,805,000 6,834,000 44.3 
End month— 
Orders unfilled. .. 3,613,000 8,850,000 59.2 
Stocks ...+-+«-. 26,909,000 19,785,000 *36.0 
*Increase. 


Average Values 25/32x244” Pirst, Second and 
Third Maple f. o. b. Michigan and Wisconsin 


Mills 
Aug., Aug., Percent 
1930 1929 decrease 
The product ....... $73.35 $78.00 4.6 


The following are average percentages of 
stock sold Sept. 1: 


Maple-Beech 
Birch Maple Maple2%4 
Sees ne 16 19 19 
Pe cecwbhaeae 12 13 16 
aro 10 10 18 
Pg ae 13 15 18 





West Coast Analysis 


SEATTLE, WASH., Sept. 20.—The West Coast 
Lumbermen’s Association furnishes the follow- 
ing supplementary analysis of domestic cargo 
business for the week ended Aug. 30: 

















Washington British 
and Oregon Columbia 
99 mills 14 mills 
Orders on hand first of 
week— 
a ae 61,449,297 2,983,564 
Atlantic Coast ...105,353,691 15,282,018 
Miscellaneous : 3,137,596 898,500 
Rs ath ack baler 169,940,584 19,164,082 
Orders received— 
a eee 17,967,196 355,000 
Atlantic Coast .... 26,534,460 1,038,000 
Miscellaneous ..... 88,758 45,000 
ee 44,590,414 1,438,000 
Cancellations— 
Califormia °........ 325,096 309,000 
Atlantic Coast 1,521,380 253,000 
Miscellaneous .... a ere 
BE, Hetdosaute 1,852,600 562,000 
Shipments— 
California. ........ 19,993,565 795,000 
Atlantic Coast .... 13,617,299 2,729,000 
Miscellaneous WEEn ° - 6senaeed 
 Skcwwseaes 33,703,405 3,524,000 
Orders on hand end of 
week— 
Calizormia. .-..c6ccses 59,097,832 2,234,564 
Atlantic Coast ....116,748,972 13,338,018 
Miscellaneous ..... 3,128,189 943,500 
ye 178,974,993 16,516,082 


Following amounts were reported by mills 
giving totals only, and not distribution: 


Wash. & Ore. B.C. 


7 mills 3 mills 
Orders on hand first 
RRS 6,037,642 1,335,426 
Orders received..... . 5 ree 
Cancellations ....... elle EER EES 
eee Ao) lee 
Unfilled end of week. 4,832,805 1,335,426 
Total domestic cargo— 129 mills 
Orders on hand first of 
SR ee 196,477,734 
Orders received .......... 47,922,574 
CAMORURIOGS <6 6 osc 2.0000 2,578,256 
| ELE TF 40,162,746 
Unfilled end of week...... 201,659,306 





Data on Walnut 


The American Walnut Manufacturers’ As- 
sociation has compiled the following data: 


West Coast Waterborne 


SEATTLE, WasH.; Sept. 20.—Following is a 
report of August cargo shipments of lumber 
from the Pacific Northwest, as compiled by the 
Pacific Lumber Inspection Bureau: : 


Domestic 
Board feet 
INTERCOASTAL— 
Pee CIDE v6 cititindetenscdds 112,705,020 
CoAastTWwIsE— 
I sic i, ele hae losin od w @cesshs te bok 109,702,452 
MY ox tea, 2 alg’ at alaratate aca cs ta ie oh atte a 491,307 
OTHER— 
DS ee eee ee 3,293,330 
renee Canal Done .... oo... ce 336,490 
Rr rr eee 3,169,460 
We MOINS... 6 5 ioc bd scene 229,698,059 
Export 
AUSTRALASIA— 
SES ity coe + oo wa chee sewwds 16,708,859 
Re a ee ee 832,499 
Bowth Bee WSIAMES ones vere. 422,055 
LATIN AMERICA— 
NGS Uae SE RE eee raed Seren oe 220,194 
CN. NEO hn vec ct sensecice 151,042 
South America (east coast)..... 6,117,216 
South America (west coast)..... 6,092,701 
WOU. OED biG seks kao o cee R WES 1,564,777 
ORIENT— 
NE Axo = Scie Giiinials letaca st nla Ronan bate wale 17,172,412 
SNL) 6 isle Ohi oliet x6 arse aip a otacamieaie ire 22,018,699 
EE 5h 876% Bia bois! cw oe 6. ale aw Rete ars 168,214 
AFRICA— 
ee ee eee ee 856,227 
Nx dive mig uke brn oaks eee ale 16,666 
United Kingdom and Continent.... 37,826,971 
TN TD: i.e ss eee ce dares oe 110,168,532 
CN I ike - ndieeieeac es eunicaween 339,946,592 


Districts of origin of the above shipments are 
given as follows: 





Logs and 
Bolts 
-——— Lum ber———_, Cer- 

British Domestic Export tificated 
Columbia . 28,047,545 34,888,052 4,044,864 
Washington..130,083,221 48,182,762 5,631,321 
Oregon ..... 71,567,293 27,097,718 3,432,628 
Totals ....229,698,059 110,168,532 13,108,813 


Lumber footages for previous months were: 


1930 1929 
ps ee 2 340,223,818 410,066,314 
rere 366,633,967 387,492,762 
SE cap eo 0 cewcewe 424,027,151 464,164,919 
DE” 26 vdDuawe s¥4be 426,685,939 531,118,249 
arr ree 444,745,461 549,768,345 
MD Scucasmneeg ees 404,027,173 505,203,902 
ee nr 378,799,981 460,723,617 
pO ES roar 339,866,591 505,323,608 





Hight months ...3,125,010,081 3,813,861,716 





Vacant Property Shows Decrease 


BIRMINGHAM, ALA., Sept. 22.— The rental 
division of the Birmingham Real Estate Board 
reports that a recent survey shows that the 
percentage of vacant property in this city’s resi- 
dence area has dropped to 2% percent, which is 
the lowest in ten years. Retail lumber dealers 
are interested in the further statement that if 
the demand is to be met the building of resi- 
dences must shortly get under way. 





California Redwood 


SAN Francisco, Cauir., Sept. 23.—The fol- 
lowing information is summarized from the re- 
ports of 12 mills to the California Redwood 
Association for the week ended Sept. 13: 


——Redwood White- 
Percent of wood 








: Feet production Feet 
Production . 4,894,000 100 986,000 
Shipments . 6,765,000 141 2,070,000 
Orders— 

Received ..... 5,084,000 102 1,450,000 
On hand...... 18,151,000 ot 4,985,000 
Detailed Distribution of Redwood 

Shipments Orders 
Northern California*...... 2,493,000. 1,738,000 
Southern California*....... 2,041,000 1,547,000 
EE Wisc. vin: piereenahncd S03. 6 ck en. ete ae 30,000 
oa 9 40 Kd doh See 1,332,000 1,647,000 
ee Ore aren ery 899,000 122,000 

6,765,000 5,084,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


Trend of New England Business 


Maptewoop, N. H., Sept. 23.—Official repre- 
sentatives of the various industrial concerns in 
New England, transportation managers and 
administrative officers, and representatives of 
the railroads which serve New England, meet- 
ing here last Friday and Saturday, 300 strong, 
as the New England Shippers’ Advisory Board, 
heard more than forty commodity reports sub- 
mitted by regular committees that had assem- 
bled facts and figures bearing upon the business 
outlook for the next three months. Both rail- 
roads and manufacturers are represented on 
each committee, and the joint efforts of these 
committees are to find out through reports from 
the individual concerns what the outlook is for 
the ensuing quarter. These reports are intended 
as guides for the railroads in the distribution 
of freight cars according to the most likely 
requirements. They are most accurate forecasts 
on business in New England. 

Improvements were reported in numerous in- 
dustries, when comparison was made with the 
last three months. In lumber and forest prod- 
ucts it was predicted that business during Octo- 
ber, November and December will be 10 per- 
cent to 15 percent below the volume of the 
last quarter of 1929. Regarding the general New 
England business situation, the official report 
is as follows: 

Business in New England is somewhat bet- 
ter. Although there are not many tangible evi- 
dences that an upturn has taken place, sen- 
timent has improved and some industries re- 
port increased activity. Indications are that 
New England will enjoy a moderate upturn in 
business during the fall months. 








INDUCEMENT 
“You always have a full attendance of direc- 
tors at your meetings.” 
“Yes, we award a box of golf balls.” 





Softwoods— 


Hardwoods— 





Aug., July, Aug., 

Lumber— 1930 1930 1929 
Manufactured .. 1,174,400 1,312,000 4,608,700 
Shipments ..... 1,510,900 1,122,700 3,606,600 
ND na hao ate « 20,090,200 20,545,100 14,302,800 

Logs— 
Purchases ..... 886,000 598,300 3,666,500 
Made into lumber 

and veneer... 1,028,600 942,600 3,357,900 
a ee, 745,200 884,800 2,441,000 


Southern Pine Association.......... gk realy tee 
West Coast Lumbermen’s Association......... 
Western Pine Manufacturers’ Association..... 
California White & Sugar Pine Mfrs.’ Assn.... 
Northern Pine Manufacturers’ Association..... 
Northern Hemlock & Hardwood Mfrs.’ Assn... 
North Carolina Pine Association............. 
California Redwood Association.............. 


Ge vs n.s cay ak 6b ae Men Oe 


es | ES 6:de'b ove cbecte se vedeecwn 


Sales in Excess of Production 


[Special telegram to AMERICAN LUMBERMAN] 


Wasurncron, D. C., Sept. 25.—Six hundred and seventeen softwood mills of eight associations 
for the week ended Sept. 20 reported to the National Lumber Manufacturers’ Association pro- 
duction aggregating 247,576,000 feet, shipments, 231,233,000 feet, and orders, 247,611,000 feet. 
The week’s figures for production, shipments and orders follow : 








No. of 

Mills Production Shipments Orders 
ia 149 49,581,000 52,374,000 52,962,000 
ay 229 122,614,000 113,906,000 124,584,000 
ae 85 39,044,000 35,026,000 38,744,000 
a 17 17,131,000 12,674,000 13,309,000 
e* 7 5,064,000 3,441,000 3,816,000 
os 18 1,329,000 1,495,000 1,208,000 
‘. 100 6,884,000 8,316,000 6,808,000 
‘* 12 5,929,000 4,001,000 6,180,000 
ee 617 247,576,000 231,233,000 247,611,000 
kt 264 25,152,000 27,925,000 27,692,000 
se 18 910,000 1,745,000 1,477,000 
‘ 282 26,062,000 29,670,000 29,169,000 
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Refused Permit to Enter Russia 


PorRTLAND, ORE., Sept. 20.—According to 
press dispatches received here, George M. 
Cornwall, publisher of The Timberman here, 
was refused admittance to the Soviet timber 
operations which he hoped to investigate. Dis- 
patches say that he was refused a visa and was 
told he would never be permitted to enter Rus- 
sia. The dispatches said that the Russians took 
possession of the Oregon publisher’s traveling 
fund and that it was only returned through 
intervention of American government represen- 
tatives at Helsingfors, Finland. Mr. Cornwall 
wanted a close-up view of how lumber is being 
manufactured in the White Sea belt and under 
what conditions. He has been touring Europe 
for several months. In Germany, a few weeks 
ago, some one picked his pockets and got away 
with a fat wallet, so that he had to wire home 
for money, 





Forest Survey of Douglas Fir 


PorTLAND, Ore., Sept. 20.—In connection 
with the forest survey of the Douglas fir region 
being made by the Pacific Northwest Forest 
Experiment Station of the Forest Service, work 
is well under way on ten of the twelve national 
forests in this region, reports Thornton T. 
Munger, director of the station. 

In the Douglas fir region of western Oregon 
and western Washington there are about ten 
million acres of national forest land and the 
project of making a complete economic survey 
of the various resources of the region contem- 
plates covering the national forests as well as 
private and other lands. On each national for- 
est one or more men are assigned to the duty 
of making this inventory which, it is expected, 
will take about two years to complete. First, 
all existing records as to the present forest 
cover and the character of the land will be com- 
piled and a large amount of the existing in- 
formation for specific tracts has accumulated in 
connection with sales, land classification, land 
exchanges, forest fire reports, planting projects 
etc. Where there is no existing information 
that is sufficiently detailed and up to date for 
the purpose of this Forest Survey, the forest 
officers will go into the field and systematically 
type-map and estimate the remaining territory. 
The result will be a series of maps showing the 
timber types by species and age classes, an 
accessibility classification of the timber, a site 
quality classification and statistics as to the 
amount of each species by compartments and 
blocks. 








Blotters Stress Association Service 


SEATTLE, WASH., Sept. 20.—That the values 
and many services offered by an association 
must constantly be brought to the attention of 
its subscribers is the belief of Roy A. Dailey, 
manager of the North Coast office of the Na- 
tional-American Wholesale Lumber Association, 
who has a unique method of doing so. 

Each month Mr. Dailey goes to considerable 
trouble to plan and have printed a small blot- 
ter upon the face of which is printed some 
business axiom, pertinent saying, or conclusion 
arrived at from actual experience. In _ the 
upper left hand corner of each card appears 
the seal of the organization. Taking six of 
these blotters at random here it is noted the 
first says “Where there’s a jam—there’s a key.” 
Another blotter carries the reminder “There is 
no substitute for experience.” Another states 
“Lock the stable door before you lose another 
horse!” The fourth blotter says “For good 
advice—quickly” and the fifth cites an actual 
instance of service as follows: “Credit con- 
fidence. Over a period of ten years the Na- 
tional-American has saved us from credit losses 
alone amounting to many times the entire cost 
of membership. Pacific Mutual Door Co., Ta- 


coma, Wash.” The sixth blotter features the 
seal beneath which appears the sentence “Take 
advantage of the tremendous buying power be- 
hind this emblem.” 

Mr. Dailey mails these blotters to the mem- 
bers of his organization who find them both 
useful, instructive, and ornamental to their 
desks. 





Four Plywood Plants Consolidate 


PorTLAND, OreE., Sept. 20.—Consolidation of 
the four largest plywood plants in the Pacific 
Northwest in the organization of the Oregon- 
Washington Plywood Co., a $4,000,000 corpo- 
ration, was announced here today by Harry T. 
Nicolai, president of the new company. Head- 
quarters and sales department are to be in 
Portland. 

In the merger are the Portland Manufactur- 
ing Co., Portland; the Walton Veneer Co., at 
Everett, Wash.; the Tacoma Veneer Co., Ta- 
coma, and the Elliott Bay Mill Co., of Seattle. 
Officers of the Oregon-Washington Plywood 
Co., incorporated under the laws of Oregon, are 
Harry T. Nicolai, president; Thomas Autzen 
and Craig L. Spencer, vice presidents, and Eslie 
Q. Walton, secretary and treasurer. 

The consolidation is said to establish the 
largest plywood manufacturing concern in the 
country, with assets of approximately $4,000,000 
and manufacturing possibilities of 150,000,000 
square feet of plywood annually. 

Management and operation of the various 
units will continue under local control, Mr. 
Nicolai announced. The managers will be Jens 
Lingaas, manager of the Portland Manufactur- 
ing Co.; Philip Garland, manager of the Ta- 
coma Veneer Co., Eslie Q. Walton, manager 
of the Walton Veneer Co., and Bruce Clark, 
manager of the Elliott Bay Mill Co. 

Sales activities will be handled from the 
Portland office, in the Porter Building, with 
Fred W. Kienzle as sales manager. Eastern 
sales offices will be maintained in Chicago, New 
York and at other points yet to be chosen. 

Mr. Nicolai in his announcement said that 
the intention is to cover the entire United 
States and Canada by personal representation 
and to increase the business now carried on in 
the United Kingdom and other foreign mar- 
kets. The object of consolidation, he explained, 
is principally to eliminate duplication of sales 
activities and thus extend and make more effi- 
cient these activities. It is also expected to 
result in better service at reduced cost. 





Plant Closes Day Shift 

Bonner, Monrt., Sept. 20.—The Anaconda 
Copper Mining Co.’s mill here closed down the 
day shift Sept. 12, after having discontinued the 
night shift the last of July. The Milltown 
plant of the same company, which was down 
the early part of this month, is now operating, 
but will continue only about six weeks when it 
will be closed. However, the company has well 
rounded stocks of lumber and is in shape to 
give prompt service on orders. 





Developments at Sedro-Woolley . 


SEpRa-WooLLey, WaAsH., Sept. 20. — After 
being idle for several years the Clear Lake 
shingle mill will begin operating Sept. 22 with 
a crew of about 65 men. A new concern known 
as the Clear Lake Shingle Co. has been formed 
by two Everett men, C. J. Melby and C. W: 
Miley, of the Everett Shingle Co. The mill 
has been leased from the Puget Sound Pulp & 
Timber Co. H. H. Fellows, a well known 
Everett shingle man, will be sales manager and 
in charge of the Clear Lake office. 

Improvements at the Goodyear & Nelson 
hardwood mill are nearing completion at a cost 
of more than $10,000. The new units are ex- 


Ls 


News of the West Coast Mills 


pected to be operating by Oct. 1. They include 
a new cut-up plant, and dry kilns. The plant 
has been operating for the F. S. Harmon Co 
which will take the cut during a 10-year period, 





Start Work on Oregon-California Road 


Westwoop, CAtir., Sept. 20.—Great interest 
is being displayed here in the activity. shown 
in starting the construction work on 200 miles 
of railroad which is to be the connecting link 
of two great continental systems, the Great 
Northern and the Western Pacific. Camps haye 
been established up and down the line of the 
Western Pacific extension, and construction has 
been started in a way that indicates a speedy 
conclusion. 

The Great Northern Railway is extending its 
line from Klamath Falls, the present southern 
terminus for that road, 88 miles through Modoc 
and Lassen counties to Bieber. 

The Western Pacific Railway will construct 
112 miles of extension from Keddie, in Plumas 
County, to Bieber, to meet and connect with the 
Great Northern southerly extension. A joint 
terminal will be established at Bieber. 

The Great Northern and the Western Pacific 
will jointly acquire the McCloud River Lum- 
ber Co.’s logging road, and construct additional 
mileage so as to complete the railroad to a 
point near Lookout on the Keddie-Klamath 
Falls line. 

The first shovelful of dirt to be moved was 
taken out at a point near Crescent Mills Aug. 
16, and work at several points along the line 
has been rushed since the letting of the con- 
tract for the Western Pacific portion of the 
extension to the Utah Construction Co. and the 
W. A. Bechtel Co. 

This piece of railroad development is said to 
be the most important project in railroad con- 
struction that has been undertaken within the 
borders of California within the last ten years. 
The opening of this extension will give a much 
shorter and more direct route between the 
Klamath district, Feather River Canyon dis- 
trict, and the Sacramento Valley and _ other 
lower California points. It means earlier de- 
velopment throughout that vast reservoir of 
California white pine and sugar pine timber 
from Keddie and Westwood to Klamath Falls. 

The area tributary to the proposed railroad 
extension contains about 34,000 square miles, 
in a block 40 miles wide and 85 miles long. It 
is estimated that the standing timber along the 
line south of the Oregon-California boundary 
approximates 36,000,000,000 feet. A part of this 
territory is, of course, tributary to the Southern 
Pacific. It is said that perhaps 12,000,000,000 
feet of the above mentioned timber is tributary 
to the Southern Pacific, about 17,000,000,000 
feet is in competitive territory, between the two 
lines, Southern Pacific and the Western Pacific- 
Great Northern extension, and about 7,000,000,- 
000 feet is tributary to the new line. 

From a lumberman’s standpoint, in addition 
to opening up the timber in this vicinity, it 
will give the manufacturers here a more direct 
and much shorter route to any point in Cali- 
fornia, and will also open up the transconti- 
nental territory along the lines of the Great 
Northern railway. 

Westwood is the home of the Red River 
Lumber Co., owned by the Walker family. 
Willis J. Walker, of San Francisco, is presi- 
dent and Fletcher Walker, of Westwood, 1s 
general manager. The Red River Lumber Co. 
is the most important timber-owning and 
lumber manufacturing company in California. 
It has vast resources of California sugar pine 
and white pine timber. It operates a complete 


lumber manufacturing plant in this city. This 
plant not only manufactures lumber in the usual 
way, but goes much further than most lumber 
companies in refining the output, with a wide 
variety of finished products, such as doors, sash, 
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plywood, sandblast plywood panels and other 
items of woodworking, too numerous to men- 
tion. 





To Open New Timber Unit 

MissouLaA, Mont., Sept. 20.—The Polleys 
Lumber Co. will shortly finish cutting its pres- 
ent timber unit and will then open the Dog 
Lake unit of Flathead Indian Reservation tim- 
ber which will supply it with logs for eight to 
ten years’ operation. The company will build 
about 20 miles of railroad to connect with the 
Northern Pacific Railroad at Perma. 





Scandinavian Saw for Hardwoods 


MARSHFIELD, OreE., Sept. 20.—Ostlind Fur- 
niture (Inc), which organization specializes in 
getting out cut dimension stock for furniture 
factories, recently installed a 34-inch Scandi- 
navian type Record gang saw, to cut the alder 
and maple logs used for this lumber. 

This is said to be the first hardwood mill in 
the United States to use this type of gang saw. 
Mr. Ostlind expressed himself as quite pleased 
with the results so far obtained, and stated that 
in an average 8-hour run the one gang will 
produce 40,000 feet of smoothly sawn hardwood 
lumber from about 26,000 feet of logs; which 
certainly shows quite a heavy over-run. 

The gang is equipped with automatic in-feed 





Railroad Opens Timber Area 


PorTLAND, ORE., Sept. 20.—Announcement of 
interest to timber owners in western Oregon 
is that the Spokane, Portland & Seattle, of the 
Hill System, and the Southern Pacific have 
agreed on joint usage of the proposed Siuslaw 
extension of the Oregon Electric, from Eugene 
to Lorane, a distance of about thirty miles, 
with a branch of ten miles over the divide to 
Wolf Creek. As soon as the agreement, ar- 
rived at between the presidents of the two 
companies, is ratified, construction will begin. 
This will mean outlet for large bodies of tim- 
ber, and the opening up of a large area. The 
agreement also covers joint usage of existing 
Southern Pacific facilities in connection with 
the project. 





A New Insulation Lumber 


CHEWELAH, WASH., Sept. 20.—A _ fireproof- 
ing insulation board made from rock and wood 
is the latest contribution on the West Coast to 
the construction industry. This material, known 
as Thermax, is now being manufactured in a 
plant located at this place and being introduced 
in western and midwestern markets. Thermax 
is a building material in board or slab form 
that is claimed to be a fireproofing insulating 
lumber but embodies many other desirable qual- 
ities such as light weight, structurally strong, 
vermin-proof, sound deadening, non-absorbent, 





























Cutting hardwood with a Record (Scandinavian type) gang saw in the mill of Ostlind Furniture 


(Inc.), Marshfield, Ore. 


This is said to be the first installation of the kind in a hardwood mill 


in the United States 


and out-feed carriages, and automatic log-haul. 
It has a 24-inch stroke, and at 310 r. p. m. it 
takes a continuous feed of 12 to 20 feet a min- 
ute. Sixteen-gage swaged saws are used and 
the lumber is cut in 4/4 to 10/4 thicknesses. 

The company also produces much plywood 
for air plane construction, not only for spars, 
but for wing covering. The wing covering ply- 
wood is made 3-ply of vertical grain Port Or- 
ford cedar cut Ye to #@-inch thick. 

[wo Moore cross-circulation dry kilns are 
used, and Mr. Ostlind says there is practically 
no fall-down in grades on green lumber dried 
in these kilns, and no warping or checking. 

All the work of installing the Record gang 
saw and auxiliary machinery was done by the 
Mill Engineering & Supply Co., of Seattle, 
which has the American sales agency for this 
Swedish gang saw that was introduced largely 
through the instrumentality of Axel Oxholm, 
director of the National Committee on Wood 
Utilization, of the Department of Commerce, as 
a means of recovering a larger yield of lumber. 


odorless, permanent and has acoustic value. 
This material is produced in one continuous 
mechanical operation that shreds waste lumber 
into long, tough fibers, passing the fibers 
through a binding emulsion of high temperature 
cement, and rolls, forms, dries and cuts the 
product into size. The plant at Chewelah has 
an annual capacity of 30,000,000 feet. Here 
the raw materials—rock and wood—are assem- 
bled efficiently and economically. This plant 
is now in full production and shipments are 
being made promptly. 

It is announced that distribution of Thermax 
will be made through the lumber and building 
material merchants of the country. The Ther- 
max sales program is under the direction of 
R. E. Bennett, with general sales office in 
Seattle, Wash. Mr. Bennett is well known in 
the building industry, for a number of years 
having been active and successful in sales direc- 
tion and merchandising for leading manufac- 
turers of nationally known building products 
and insulating materials. 


The Thermax Corporation is practically 
owned by the Northwest Magnesite Co., mag- 
nesite and wood fiber being combined in the 
manufacture of this new product. 

This product has been made and sold in Ger- 
many for many years, and machinery for the 
first complete Thermax units was shipped to 
this place from Germany and assembled under 
the direction of engineers from that country, 
co-operating with the manager of this plant. 

Mr. Bennett is now en route East, where he 
goes to confer with officials of the company in 
Pittsburgh and to develop plans for marketing 
the product and for a further extension of 
manufacturing facilities. 





Improvement at Los Angeles 

[Special telegram to AMERICAN LUMBERMAN] 

Los ANGELES, CALIF., Sept. 24.—Reports of 
twenty-four firms on the local lumber situa- 
tion for the last week indicate that business is 
improving somewhat. While the total quantity 
of unsold lumber at Los Angeles harbor—12,- 
420,000 board feet—about the same. as last 
week, incoming cargoes increased, totaling 19,- 
692,000 feet. These were made up of seventeen 
cargoes of fir containing 18,167,000 board feet, 
and three cargoes of redwood, with 1,525,000 
board feet. Fifty-five vessels are reported laid 
up, with none operating off shore. Building 
permits for the first twenty days of September 
are increasing and promise to exceed both Sep- 
tember of last year and August of this year. 
Total valuations of $4,695,151 are reported for 
the first twenty days. There was a slight 
strengthening in lumber prices during the last 
two weeks. 





Novel Use of Lexington Elms 


Boston, Mass., Sept. 23.—His Worship Lord 
Mayor Reuben Salter, of Boston, England, left 
for home today carrying as a special gift from 
Boston, Mass., whose tercentenary celebration 
he has attended, a curled walking stick carved 
out of one of the elm trees that stood on Lex- 
ington battleground when the Minute Men fired 
“the shot heard round the world.” The stately 
Lexington elms were saved from oblivion by 
Roger I. Sherman, of Beacon Hill, who during 
the World War introduced New England boiled 
dinners to the French and British troops, and 
who is now using the old Lexington trees to 
make canes and keys to the city of Boston for 
Mayor Curley. A friend of Roosevelt, Lodge, 
Walter Hines Page and other prominent char- 
acters in the nation’s history, Roger Sherman 
has taken his patriotism seriously. He is a 
descendant of the signer of the Declaration of 
Independence, and as a boy he played baseball 
and rested under the shade of the trees on Lex- 
ington battleground. 

Upon returning from a world tour two years 
ago, Mr. Sherman was amazed, he said, to find 
that the old Lexington elms had been cut down 
to make way for automobile traffic. With the 
approval of Lexington town officials, he saved 
them from the furnace of the Lexington pump- 
ing station and had them carted to a storage 
house. He conceived the idea of making canes 
for his friends from the historic trees. His first 
obstacle was when the management of the local 
sawmill refused to saw the trees, fearing that 
the bandsaw. might be ruined by hitting British 
bullets embedded in the trees, fired in the Battle 
of Lexington in 1775. 

“They told me the bandsaw was worth $200 
and I told them I would gladly pay $200 for 
the saw if they would give me the bullets, but 
up to date the sawmill people have not reported 
finding any of the old bullets used in the battle, 
although they are looking hard for them.” 

The old Lexington elms have already pro- 
vided 100 walking sticks and 100 wooden keys 
which Mayor Curley, of Boston, is presenting 
to the distinguished guests to the city’s tercen- 
tenary celebration. American Legion officials 
have discussed with Mayor Curley a proposal 
to supply every Legionaire with a key from 
the historic elms, but Mr. Sherman has con- 
sistently refused to make them for sale. 
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Industrial Demand Helps Hardwoods 


Sales Better Than for Months 


MEMPHIS, TENN., Sept. 22.—Orders continue 
to come south in better volume than for many 
months, and sales and shipments have reached 
50 percent of normal, which is a few points 
higher than production. The new business is 
from furniture and radio cabinet manufacturers. 
Plants of both are running on better schedules 
than for several months. There has also been 
a slightly improved call from the automobile 
plants but it is not large enough to effect much 
improvement in the market. Demand from re- 
tail lumber dealers is exceptionally slow. There 
is still a fairly good demand from box and 
crate manufacturers. Flooring manufacturers 
are still out of the market. 

The export market continues good, a great 
many orders coming from England. Ship- 
ments for the last few days of September are 
exceptionally heavy, as exporters are trying to 
get their cars shipped prior to the advance in 
ocean rates effective Oct. 1. However, some 
business is being placed for October delivery, 
as a further advance in ocean rates is probable. 
The export business has held up exceptionally 
well throughout the earty fall. 

Volume of production has shown little 
change. None of the manufacturers are opti- 
mistic enough to start operating full time. They 
have closed their plants until there is more def- 
inite upturn of business and better prices, and 
prices have not yet advanced. Very few logs are 
available, and few mills are running full time. 


Trade Improvement Continues 


LouIsviILLe, Ky., Sept. 22.—The hardwood 
market is not showing any great improvement, 
but there is a somewhat more active general 
demand. Greater confidence is displayed by 
sellers, business being turned down where or- 
ders do not carry a reasonable price. Produc- 
tion has been curtailed for a long time, while 
orders and shipments are showing slight gains. 
There is a slightly larger demand from the fur- 
niture trade, fair demand from the radio indus- 
try, a fairly good movement to dimension or core 
plants, and fair business from planers or trim 
houses. Plain red and white oak have been 
selling somewhat better in the common and 
better grades. Higher grades of walnut are 
holding their own, but low grades are dull. Gum 
items are in very fair call, especially in plain 
and quartered sap. Cottonwood, poplar, elm, 
maple, magnolia, willow and wormy oak as 
well as flooring oak are dull. Low grades have 
met with better demand than was expected, 
and some companies ‘have reduced their stocks 
of these grades to more reasonable levels. Sales 
and shipments are once more in line with, or 
ahead of, production. If this balance is main- 
tained for a reasonable time, better prices can 
be anticipated. Inch stocks at Louisville are 
quoted: Poplar, southern FAS, $80; Ap- 
palachian, $90; saps and selects, southern, 
$50@55; Appalachian, $60; No. 1, southern, 
$38@40; Appalachian, $46; 2-A, southern, $32; 
Appalachian, $38; 2-B, $22. Walnut, FAS, 
$235@240; selects, $155@160; No. 1, $85; No. 
2, $35. Sap gum, plain FAS, $45; common, 
$30@32; quartered, FAS, $55; common, $38. 
Red gum, plain, FAS, $88; common, $44@45; 
quartered, $2 premium over plain. Ash, FAS, 
$75; common, $48. Cottonwood, FAS, $48; 
common, $32, Oak, southern, red, plain, FAS, 
$60@63 ; common, $45; white, FAS, $80; com- 
mon, $47. Oak, Appalachian, red, plain, FAS, 
$75@80; common, $48; white, plain, FAS, 
$90@95; common, $55@57; white, quartered, 
FAS, $125; common, $75@80. Sound wormy 
oak, $28@30. 


Hiram P. Roberts, who after thirty-eight 
years with Mengel Co., retired to look after oil 


and insurance interests, was reported as dan- 
gerously ill at a local hospital on Sept. 20. 

Robert Carrier, jr., son of R. M. Carrier, the 
Sardis (Miss.) hardwood producer, is father 
of a young daughter, born at Louisville Sept. 
17, where Bob, jr., makes his home. 


Extending Appalachian Market 


CINCINNATI, Onto, Sept. 22.—David G. 
White, trade expansion manager of the Ap- 
palachian Hardwood Club, with headquarters 
here, returned this week from a trip through 
Michigan to the New England States, and back 
through southern Canada. He said he found 
the outlook for Appalachian hardwoods im- 
proved. 

Many inquiries for chestnut had been re- 
ceived, since it was possible to correct the 
false impression in the minds of architects that 
the blight had destroyed the marketable sup- 
ply. He said that many architects told him 
they would specify chestnut for interior finish, 
now that they know it can be supplied. The 
same was true with furniture factories. 

Mr. White said that he found a strong de- 
sire for oak for wainscoting and interior finish 
in southern Canada, and he believed a good 
market for Appalachian oak could be developed 
there. 


Inquiry Is of Broader Character 


CINCINNATI, OuI0, Sept. 22.—Although vol- 
ume of orders for Appalachian hardwoods has 
increased very little, inquiry is of a broader 
character. This is the consensus of hardwood 
operators, who believe that the worst of the 
depression is over. Several men of prominence 
in the trade predicted that by Oct. 15 there 
would be a decided improvement in sales. They 
believed the recovery would not be rapid, but 
gradual and steady. Furniture factories have 
returned to the market in a relatively small 
way, and many inquiries are being received from 
those who have allowed their stocks of sap 
gum, oak, hard maple, poplar, chestnut and 
basswood to run low, and they are buying in 
small lots. 

It is probable that Charles Sawyer. a prom- 
inent lawyer of Cincinnati and candidate for 
Congress on the Democratic ticket, will be the 
speaker Oct. 6 at the opening session of the Cin- 
cinnati Lumbermen’s Club. 

Announcement was made this week by Roy 
E. Thompson, president Thompson Hardwood 
Lumber Co., that it had subleased the yard and 
plant of the Hay Lumber Co., in Ivorydale. 
The new site will be occupied by Oct. 1. 


News of Buffalo Trade 


BurraLo, N. Y., Sept. 23.—Following the 
Hoo-Hoo annual at Toronto, Franklin A. 
Hofheins, president Weatherbest Stained Shin- 
gle Co., North Tonawanda, who was elected 
Snark of the Universe, was host to a party of 
Hoo-Hoo officials at his Adirondack camp at 
Cranberry Lake, where they spent several days. 

The Edward Hines Lumber Co., Chicago, 
has opened a branch sales office at 832 Ellicott 
Square, this city. It is in charge of Harry 
Whissen, whose territory will cover western 
and central New York. He comes here from 
Dayton, Ohio, where he was in charge of the 
company’s business in that section. 

John McLeod, vice president R. Laidlaw 
Lumber Co., has been elected a director of the 
Buffalo Automobile Club. 

John Berry, of the Berry-Stout Lumber Co., 
New York, was a visitor to the trade here this 
week. 

Edward V. French, of Boston, president of 
the Atlantic Lumber Co., visited the Buffalo 
yard last week. 


Planers Being Kept Busy 


Warren, ArK., Sept. 22.—Planing mills at 
the larger hardwood plants in this district are 
jar more active than for some time. There 
has been no increase in sawmill production, 
Some flooring plants are running five and six 
days a week, with shipments keeping close up 
to production. More shipping instructions are 
coming in for orders that have been held up, 
Industrials are taking on a limited amount of 
stock. Hardwood manufacturers are feeling 
somewhat better over the outlook, but are not 
willing to increase stocks. They prefer to take 
advantage of the present flurry to reduce stocks 
aud wake more storage room to take care of 
cutput during the dull winter months. 


Consumers Urge Prompt Shipment 


Boston, MAss., Sept. 23.—Demand for mixed 
grades is a feature of the hardwood market, 
The continued urgency for prompt shipment 
plainly indicates the depleted condition of con- 
sumers’ supplies. Quarter sawed sap gum is 
figuring conspicuously among the good sellers, 
the bulk of the orders coming from makers of 
radio cabinets, who are paying $65@)68 for 
FAS 4/4, and $67@70 for 8/4, Export 
trade is rather better than it was a few 
weeks ago, but far from satisfactory. Trans- 
atlantic customers are buying only smali 
quantities for actual necessities. There has 
been rather more inquiry for flooring but little 
or no expansion in orders. First grade plain 
white oak flooring is $82@85, but some sellers 
are quoting up to $90.50. Second grade is 
$62@66.50, and third grade, $41@44.50. There 
is a very modest volume of business in maple 
flooring from Michigan, offered at $88.5 
for first grade. One Canadian make of first 
grade birch flooring is $85, duty paid, but good 
domestic makes are around $76@78. 


Doings of Baltimore Lumbermen 


Battrmore, Mp., Sept. 22.— The quarterly 
meeting of the Baltimore Lumber Exchange, 
to be held ‘on the evening of the first Monday 
in October (having been deferred from the 
first Monday in September on account of La- 
bor Day), will be addressed by Raymond Tomp- 
kins, assistant to the president of the United 
Railways, which operates the city’s street car 
system. Mr. Tompkins is expected to give 
some reminiscences of a war correspondent, 
having sent articles from France to a Balti- 
more paper during the great conflict. The en- 
tertainment committee exacted a promise that 
he would not talk on lumber or any related 
subject. 

C. E. Peck, president of the Deep Bay Lum- 
ber Co., which had its first shipment of Santa 
Maria logs from Panama sent to Baltimore re- 
cently, sails this week for the isthmian re- 
public and expects to stay there for some time, 
looking after the felling and forwarding of 
the logs. 


Boosting Oak for Furniture 


PitrspurGH, Pa., Sept. 22.— “Oak Comes 
Out of the Woods Into the Sunlight of Popu- 
larity” is the striking headline in a display 
advertisement in a recent issue of one of the 
Pittsburgh papers of a large furniture house 
here. This ad then describes oak in its various 
uses for furniture, such as the little dinette, the 
dining room and the sleeping room. The ad 
is profusely illustrated with attractive styles of 
oak furniture for these various rooms and is 4 
striking indication of the rapid return to popu- 
larity of oak for furniture since the manufac- 
turers have developed modern treatments of oak 
for this purpose. 


For Current Market Prices on Hardwoods See Pages 62 and 63 
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00-Hoo Adopts Group Insurance for 
Death Benefit Plan — 


Toronto, Ont., Sept. 22—The Tuesday pro- 
gram of the thirty-ninth annual convention of 
the Concatenated Order of Hoo-Hoo was 
opened with a business session in the morning. 
The first feature was a series of reports from 
a number of Vicegerent Snarks, regarding the 
work of the last year in their various jurisdic- 
tions. [Note: A report of the first day’s ses- 
sions appeared on page 54 of the Sept. 20 issue 
of the AMERICAN LUMBERMAN.—EpiITOR. ] 

The nominating committee report which was 
presented by Melvin M. Riner, of Cincinnati, 
Ohio, and adopted by the convention, was as 
follows : 

Snark of the Universe—Franklin A. Hof- 
heins, North Tonawanda, N. Y. 

Senior Hoo-Hoo—Benjamin F. Springer, Mil- 
waukee, Wis. 

Junior Hoo-Hoo—Thomas G. Spalding, Mis- 

soula, Mont. 

Bojum—J. R. L. Kilgore, Youngstown, Ohio. 

Scrivenotor—K. M, Brown, Toronto, Ont. 

Jabberwock—H. S. Morton, Oakland, Calif. 

Custocatian—Albert Strauss, Malvern, Ark. 

Arcanoper—Ormie C. Lance, Minneapolis, 
Minn. 

Gurdon—wW. H. Burruss, Lynchburg, Va. 


The morning session was brought to a close 
by a number of informal reports of Hoo-Hoo 
club activities, during which the members heard 
of the successful operations of clubs at Spokane, 
Wash., Buffalo, N. Y., Montreal, P. Q., and 
elsewhere. 

All the delegates to the convention, and their 
ladies, attended a wood-promotion luncheon, 
under the auspices of the Toronto Hoo-Hoo 
Club. The chief purpose was to provide an op- 
portunity for discussion of closer co-operation 
between Hoo-Hoo and all associations of the 
lumber industry in the promotion of increased 
use of wood. K. M. Brown, president of the 
Toronto Hoo-Hoo Club presided, with Wilson 
Compton, secretary-manager of the National 
Lumber Manufacturers’ Association, Washing- 
ton, D. C., on his right. During the luncheon 
an excellent entertainment program was pro- 
vided. 

Franklin A. Hofheins, of North Tonawanda, 
read a paper on the subject of “Wood Promo- 
tion.” : 

Wilson Compton presented the Hoo-Hoo cup 
to the Spokane Hoo-Hoo Club, for having per- 
formed the most effective club work during the 
year 1929-30. As this cup had already been 
won during the two previous years by the same 
club, it now becomes its permanent property. 
Mr. Compton reported that the Buffalo Hoo- 
Hoo Club and the Montreal Hoo-Hoo Club 
came very close behind the Spokane Club in 
second and third places, respectively. 

Mr. Compton also exhibited a new cup, of 
much historic and sentimental interest. He 
pointed out that the competition for the cup won 
by Spokane had been confined largely to clubs 
in large cities. The new cup would be for com- 
petition of Hoo-Hoo Clubs in cities of 25,000 
and under. It consists of a bowl and stand 
fashioned from longleaf yellow pine timbers 
taken from the roof of the White House at 
Washington, when it was being remodeled sev- 
eral years ago. The wrought iron handles of 
the cup were fashioned out of wrought iron 
bolts which had held the roof timbers together. 
Mr. Compton stated that this was the only cup 
of its kind that ever could be secured, because 
he himself was now in possession of the bal- 
ance of the timber and the bolts from the White 
House roof. He then presented the cup to the 
Concatenated Order of Hoo-Hoo on behalf of 
the National Lumber Manufacturers’ Associa- 
tion. 





Mr. Compton gave an interesting talk upon 
trade extension work. For the first time in a 
quarter of a century, he said, the lumber indus- 
try was holding its own in competition with 
other materials. In the United States the brick 
industry had fallen off in volume nearly 55 per- 
cent as compared with last year. Steel had fal- 
len off 40 percent. The cement industry was 
holding up well, but eliminating the volume of 
cement used for the construction of highways, 
the volume of cement consumption had fallen 
off. The same was true to a large extent with 
prepared roofing and of the fabricated uses of 
lumber. The sales of wood furniture had fal- 
len off considerably less than the sales of steel 
furniture. 

Mr. Compton concluded with a reference to 
the decision of the National Lumber Manufac- 
turers’ Association to co-operate with Hoo-Hoo 
financially in its wood promotion work. The 
association was including in its recommenda- 
tions, which would be submitted to the direc- 
tors some time during 
the next two months, 
a proposal for sub- 
stantial financial sup- 
port for the Hoo-Hoo 
field educational or- 
ganization work. 

No business sessions 
were held during the 
afternoon of the sec- 


F. A. HOFHEINS, 
Merth Fognwaaen, 


°°9 


New Snark of the 
Universe 


ond day. At the con- 
clusion of the lunch- 
eon, the Hoo-Hoo 
members and_ their 
ladies were taken on 
a sightseeing tour of 
Toronto harbor, as 
the guests of the To- 
ronto Harbor Com- 
mission. 

On Tuesday evening, the annual concatena- 
tion was held at the Royal York Hotel, when 
a number of kittens were admitted to the order. 
The work of the concatenation was ably put 
on by members of the Toronto Hoo-Hoo Club, 
with Walter B. Tennant, Vicegerent Snark, 
presiding, and able assistance contributed by 
several members of the Buffalo Hoo-Hoo Club. 


WEDNESDAY SESSIONS 


At the Wednesday morning session a number 
of important resolutions were discussed and 
dealt with. Discussion was devoted chiefly 
to the Hoo-Hoo death benefit fund and the 
resolutions committee reported that after due 
consideration of several proposals it was re- 
solved “that the present death benefit plan be 
replaced by group insurance covering our mem- 
bers up to $500, and that the annual dues be 


M. M. RINER, 
Kansas City, Mo.; 


Presented Substitute 
Resolution on Death 
Benefit 





Coverage Up to $500— 
Annual Dues to Be Increased 


increased to $10 or $12, the exact amount to 
be determined by the Supreme Nine according 
to the requirements for operating expenses and 
the plan of group life insurance selected as 
most desirable.” 


Melvin M. Riner, of Kansas City, past Snark 
of the Universe, offered a substitute motion, 
providing for the elimination of the death 
benefit entirely and the maintenance of the pres- 
ent dues of $5. There was a lengthy and gen- 
eral discussion of both points of view, although 
all who participated were unanimous in the 
opinion that some definite change should be 
made regarding the death benefit. It was 
pointed out on the one hand that the plan for 
the adoption of group insurance proposed by 
the resolutions committee offered the individual 
member, particularly in the smaller communi- 
ties where there are no Hoo-Hoo club activi- 
ties, a tangible benefit in the form of insurance 
at a rate which he could not obtain as an 
individual. Proponents of the substitute reso- 
lution felt that it would be more advantageous 
to relieve the order altogether of the burden 
. Hd insurance and retain the present dues 
ot $5. 

The decision of the convention was based 
upon the following: That the order should 
provide some tangible benefit for the member 
in the smaller community who has no oppor- 
tunity to take part in the activities of any 
Hoo-Hoo club; that the buying power of the 
order should be used to give these members the 
advantage of the opportunity to obtain insur- 
ance at a rate far below that which they would 
have to pay for the same coverage as indi- 
viduals; that the insurance plan as proposed 
would entirely relieve the order of the insurance 
responsibility it now carried and yet give the 
individual member the strongest possible pro- 
tection. 

A number of other resolutions were sub- 
mitted, dealing with the work of the order, but 
most of them were passed on to the incoming 
Supreme Nine. 


In regard to the place for holding the next 
annual convention, the meeting adopted a reso- 
lution recommending to the Supreme Nine that 
it be held at the place of the permanent head- 
quarters. of Hoo-Hoo—St. Louis, Mo. 


The concluding event of the convention was 
the embalming of the retiring Snark, and the 
welcome to the incoming Snark. The retiring 
Snark, Gaines D. Whitsitt, of Amarillo, Tex., 
welcomed the incoming Snark, Franklin A. 
Hofheins, of North Tonawanda. N. A. Glad- 
ding, Cincinnati, Ohio, Seer of the House of 
Ancients, conducted the embalming ceremony, 
during which he said many pleasant things 
about the retiring Snark and presented him with 
a handsome gold and ruby ring, together with 
a badge from the House of Ancients. 


To Sell Office Building 


Kansas City, Mo., Sept. 23.—The handsome 
office building of the Pickering Lumber Co., 
Eleventh and Central streets, occupied by the 
company about four years, is to be sold. With 
the recent reorganization of the company, and 
the availability of other quarters in the Con- 
gress Building on South Broadway, the ex- 
tensive quarters in the Pickering Building were 
not needed, so it was decided to dispose of it. 
It is understood that several offers for the 
building are under consideration. The new 
Pickering offices are adjacent to the offices of 
the Bowman-Hicks Lumber Co., George R. 
Hicks being president of both companies. 











48 


AMERICAN LUMBERMAN 





September 27, 1939 





es 


Plan for Manufacturer-Retailer Co-operation 


Ciarks, La., Sept. 22.—Frank discussion of 
problems involved in the merchandising of lum- 
ber marked the quarterly meeting of the Louisi- 
ana Retail Lumber & Building Material Deal- 
ers’ Association here Saturday. The meeting 
was conducted as an informal conference in 
which representatives of the Southern Pine 
Association discussed that organization’s plans 
for dealer co-operation. 

The session was called to order by Felix 
Terzia, vice president, acting as chairman in 
the absence of President W. H. Managan. 
After brief comment on the matters to be dis- 
cussed, Mr. Terzia called on C. C. Sheppard, 
general manager of Louisiana Central Lum- 
ber Co., and president of the Southern Pine 
Association, to preside. After covering prelim- 
inaries and referring to the general work of 
the pine association, Mr. Sheppard declared 
that in future that organization planned to spend 
the bulk of its money and center its promo- 
tional work in those sections where most of the 
southern pine business is developed. A survey 
of the southern pine industry shows that 75 
to 80 percent of the production is marketed 
through retail lumber dealers, said Mr. Shep- 
pard, while 85 percent of his own company’s 
production moves through those channels. 

The Southern Pine Association subscribers, 
said Mr. Sheppard, must help the dealers to 
sell the lumber bought from their mills. A 
committee meeting recently held in New Or- 
leans, he said, resulted in a comprehensive pro- 
gram being worked out 

L. R. Putman, merchandising counsel for 
the Southern Pine Association, next gave a talk 
in which he spoke of the changes in business 
methods during his experience in the lumber in- 
dustry. Most of the manufacturer’s troubles 
start at the mill and most of those of the 
dealers, if properly analyzed, start with the 
dealer himself, he said. All communities have 
their local problems, but taken, by and large, 
the problems of all dealers are similar. The 
problems of the manufacturers are also alike, he 
said. Mr. Putman then referred to some of 
the dealer problems that the mills have ap- 
peared unable to see. Mr. Sheppard, he said, 
has a fair understanding of the situation, knows 
something is wrong, and is determined to locate 
the trouble and correct it. The only mistake 
the Southern Pine Association has made is that 
it has not gone far enough with the dealers, he 
said. Mr. Sheppard hit the right track when 
he said “find out where our best market is 
and work with it.” 

The survey made by the association, Mr. 
Putman said, showed that the ten leading States 
in consumption of southern pine in order of 
their standing for the six months ending June 
30, 1930, were as follows: Texas (22.9 percent 
of total), Illinois (9.4 percent), Ohio, Louisiana, 
Michigan, Missouri, Indiana, Oklahoma, Mis- 
sissippi, and Alabama. The conclusion reached, 
said Mr. Putman, is that the association can 
be more liberal and do more work in States 
where friends predominate rather than where 
competition is greater and friends are fewer. 

An example of work in co-operation with re- 
tail yards that proved advantageous was the 
“Own your own home” campaign in Jackson, 
Miss. “Mr. O’Brien, of the Jackson Lumber 
Co., told me that prosperity of Jackson dated 
from that campaign,” Mr. Putman said. 

J. Frank Carroll, of Alexandria, was asked 
if the retail yards there would be willing for 
the Southern Pine Association to come in there 
and work up business for them. Mr. Carroll, in 
reply, said that lumber manufacturers were the 
only producers not doing that now, and that the 
retailers would be only too pleased to have that 
assistance. In addition to the help in creating 
demand, substitute manufacturers make an al- 
lowance on advertising to meet the expenditures 
of the retailer, said Mr. Carroll. Mr. Sheppard 
asked, if dealers found a market for lumber 


on the basis of price did they then have to 
buy price. Mr. Carroll said that would be 
true in most places. 

Mr. Sheppard then asked if the continuous 
changes in lumber prices affect the mind of 
the public. Mr. Carroll replied that the pub- 
lic lost confidence in both dealer and manufac- 
turer. Mr. Carroll further stated that sub- 
stitute manufacturers fostered certain ideas in 
connection with their products and their use, 
such as for insulation purposes. “There is 
nothing equal to the one-inch board made out of 
lumber for insulation,” declared Mr. Carroll. 
“We find our largest profit in lumber, which 
is as it should be, because we have to go to 
greater expense in its handling than in the case 
of other materials.” 

Mr. Carroll further endorsed the methods of 
other manufacturers of setting a price to the 
consumer, with a definite margin for the dealer. 

Considerable discussion then followed on the 
development of crook in dimension and smaller 
timber stocks, this being brought up by Rob- 
ert Wood, New Orleans. 

Mr. Sheppard asked how the stabilizing of 
lumber prices would affect the public, taking 
Alexandria as an example. Mr. Carroll de- 
clared it would improve business. People don’t 
buy on a declining market, he pointed out, 
best sales being made when an increase in 
price is in prospect. A certain definite protec- 
tion would mean the public would buy more 
readily, he asserted. Asked if unsettled prices 
among manufacturers meant unsettled prices 
with dealers, all retailers in the meeting an- 
swered yes. 


Next followed a discussion on the manuy- 
facturer getting out of the banking business 
and selling only those retail dealers in a posj- 
tion to buy for cash and handle their finances 
through regular’ banking channels. 


The retailers at this juncture adjourned for 
luncheon at which they were guests of the 
Louisiana Central Lumber Co. A few brief 
talks were given at luncheon by Mr. Sheppard 
who presided; C. E. Slagle, president of the 
company, and Frank Watkins, general sales 
manager of Exchange Sawmills Sales Co., Kan- 
sas City. 

The afternoon session was devoted to a dis- 
cussion of the fabrication plan of E. A. Laugh- 
lin, of Port Arthur, Tex., based on 16-inch 
multiples instead of two-foot. Mr. Laughlin 
went into particulars to explain the workings 
of the plan, the savings effected through which 
greater profits could be made by manufacturer, 
retailer and contractor, but still effect a say- 
ing to the owner. 


Discussion was led by B. M. Musser, F. 
Lysle Peters, and Clarence Managan, all of 
Lake Charles. A committee that figured with 
Mr. Laughlin announced that a dealer would 
have to carry 71,502 feet of lumber to take 
care of six average frame dwellings under the 
method. Several retailers announced they were 
converted to the idea and would stock the 
Laughlin plan lumber. 

An interesting feature of the meeting was a 
paper by Secretary R. A. McLauchlan on “The 
Retail Dealer Is the Logical Distributer.” 

The next quarterly meeting was set for Mon- 
roe, La., on -Dec. 6. 


Discuss Compensation Insurance 


BEAUMONT, Tex., Sept. 22.—Compensation in- 
surance was practically the sole subject dis- 
cussed by the Texas-Louisiana Mill Managers’ 
Association at its monthly meeting here Satur- 
day. The subject was ably handled by Robert 
T. Broadway, of the Sabine Lumber Co. He 
discussed the subject largely from the stand- 
point of saving. 

The cost of compensation insurance in 
Texas, said Mr. Broadway, is the only form 
of taxation placed on you which you are 
forced to pay with no official responsible for 
the collection thereof or for its distribution. 
You must realize that the taxes collected do 
not only cover compensation but the cost of 
administration. 

In handling compensation insurance in 
Texas 40.6 percent of every dollar collected 
must go for administration cost and this part 
is gone forever. Only 59.4 percent of the dol- 
lar collected goes to pay compensation, med- 
ical attention ete. In other words, when we 
pay $10,000 in compensation we must collect 
$16,840 to take care of that sum and admin- 
istration costs. 

This overhead is divided as follows: Home 
office, 10 percent; inspection 2 percent; State 
tax, 2 percent; Federal tax, 1% percent; ad- 
justing claims, 8 percent; new business, 11% 
percent. The rates are made from an average 
taken from the four years preceding the year 
before the rates are made. 

There is but one single incentive for the 
insurance companies to keep down the cost 
of administration. It is really not a matter 
of concern to them for they collect it from 
those taking out policies. This single excep- 
tion which helps a little is that if the cost 
runs too high the policyholder may change 
to another company and they don't want that. 

I assure you that if we can make a clear 
profit of $1.50 a thousand the mill is satisfied. 
Figure for yourself the millions of feet you 
have to cut to pay compensation insurance. 
In my opinion one of the best ways I know 
of to reduce this cost is for the mill manager 
and his employees to give every assistance in 
the adjustment of claims. 

The proper preparation of your pay rolls 


and close attention to safety appliances will 
help a great deal. Talk safety to your fore- 
man and keep it up until it is the uppermost 
thought about the mill. 

Another good thing is to watch for and 
get rid of “Polly riders.’ The work they 
can do in pushing claims costs you more than 
their wages. Even if a claim is disallowed 
you are stuck for hospital and doctor bills. 
It is a good idea to employ only those who 
are physically fit and of even temperament. 
Your foreman is the key man. Few acci- 
dents will happen if the key man is tem- 
peramentally qualified for the position he 
holds. . 

Some mills are in the habit of charging the 
cost of safety devices to the cost of produc- 
tion in that department. I do not think this 
a good idea. You should have a separate cost 
for this item, for the foreman is not going 
to take so much interest in their installation 
and maintenance when he knows that the cost 
is going to be charged against his department, 
making his showing just that much worse. 

In the round-table discussion one manager 
reported that his company had saved $27,000 in 
three years by carrying its own insurance on 
three mills. 

In reply to questions Mr. Broadway stated 
that he had no intention of suggesting black- 
listing in dealing with “Polly riders,’ but 
thought that if compensation was asked through 
them and the mill had a rider’s record in the 
past it might be of great assistnace when the 
case was up for adjustment. It also developed 
that only a few of the mills required a physical 
examination before hiring men. J. E. Dood, of 
Kirbyville, said that his company had been re- 
quiring physical examinations for 33 years. 

Several of the mills submitted statistics show- 
ing the cost of compensation for the first eight 
months in 1930. This ranged from $2.01 to 


$7.20 per $100 pay roll, while the cost per 

thousand ranged from $0.33% to $1.061. 
Lufkin was selected as the place for the next 

meeting which will be held on Oct. 18. 
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What the Associations Are 
Planning and Doing 


Sept. 29-Oct. 3—National Safety Congress, Pitts- 
burgh, Pa. Annual, 


Oct. 1-3—National Retail Lumber Dealers’ As- 
sociation, Palmer House, Chicago, Annual, 


Oct. 8-9--National Association of Wooden Box 
Manufacturers, Roosevelt Hotel, New York City. 
Semiannual. 


Oct. 15—West Side Hardwood Club, Pine Bluff, 
Ark. 

Oct. 16-17—Wood Industries Division of the Amer- 
ican Society of Mechanical Engineers, Hotel 
Pennsylvania, New York City. 


Oct. 18—Texas-Louisiana Mill Managers’ Associa- 
tion, Lufkin, Tex. 


Oct. 21—Roofer Manufacturers’ Club, Ralston 
Hotel, Columbus, Ga. 


Oct. 22-24—Pacific Logging Congress. Sessions on 
board ship sailing from Seattle, Wash., and at 
Empress Hotel, Victoria, B. C. Annual, 


Oct. 28-29—Southern Logging Association, New 
Orleans, La. Annual. 


Nov. 6-8—California Retail] Lumbermen’s Associa- 
tion, Huntington Hotel, Pasadena, Calif. An- 
nual, 


Nov. 13-14—Florida Lumber & Millwork Associa- 
tion, Lakeland, Fla. Semiannual, 


Nov. 13-15—Alabama Lumber & Building Material 
Association, Tutwiler Hotel, Birmingham, Ala. 
Annual, 


Dec. 2-4.—Associated Leaders of Lumber & Fuel 
Dealers of America, Congress Hotel, Chicago. 
Annual, 


Plans of California Retailers 


PASADENA, CALIF., Sept. 20.—Word has just 
been received that this city has been selected 
for the annual convention of the California Re- 
tail Lumbermen’s Association which will con- 
vene here on Nov. 6, 7, and 8. Headquarters 
will be at the Hotel Huntington, as announced 
by H. A. Lake, president of the association. 
Secretary-manager D. C. Essley, Whittier, is 
making arrangements for the large crowd ex- 
pected to attend. 


Southern Logging Annual 


New Orveans, La., Sept. 22.—The annual 
meeting of the Southern Logging Association 
will be held in New Orleans on Oct. 28 and 29, 
according to James Boyd, secretary of the or- 
ganization. An interesting and practical pro- 
gram will be drafted for the two-day session. 








National Retailers’ Program 


Officers, directors and members of the execu- 
tive committee of the National Retail Lumber 
Dealers’ Association are extending a special in- 
vitation to lumber retailers all over the country 
to attend the fourteenth annual convention of 
the organization, which will be held on Oct. 1, 
2 and 3 at the Palmer House, Chicago. 

The convention prospectus stresses the point 
that never before have so many problems and 
questions for convention discussion come from 
the dealer, and hence the decision has been 
reached that this convention will be made up 
entirely of round-table discussions. 

The first day of the convention will be in 
the nature of a get-together, with the registra- 
tion in the morning and study by the dealers 
of an educational merchandising exhibit. In 
the afternoon a visit will be made to the new 
Adler Planetarium. In the evening there will 
be held a get-together dancing party and recep- 
tion. The business sessions will begin on 
Thursday, Oct. 2, and continue over to Friday, 
Oct. 3. There will be two sessions each day, 
with plenty of discussions but no set addresses. 

A widely varied number of topics will be 
discussed and among them are these: Whose 
Customer is the consumer of lumber? A feasible 
dwelling financing plan for lumber dealers; 
Manufacturer-dealer co-operation; Repair and 
remodeling business; Lumber dealer as an 
authority on homes; Is your town over yarded? 
Are mergers or central warehouses the an- 
swer? Economies in operation; Local com- 
petition of service; Central trucking company ; 


Unnecessary new yards; Local group dealer 
advertising ; Credit and collection bureau; Con- 
sumer contact selling; Must the dealer change 
his merchandising methods? Partial payment 
finance plans; Manufacturers’ dealer help liter- 
ature; Are dwelling construction costs lower? 
Reduction in overhead yard costs; and Mail 
order house competition. 

An interesting entertainment program is be- 
ing arranged and in addition to the trip to the 
Adler Planetarium and the get-together party, 
the usual annual banquet will be held on the 
evening of Thursday, Oct. 2. This will be 
interspersed with entertainment and followed by 
dancing. The ladies are cordially invited to 
accompany their husbands, and a special pro- 
gram will be arranged for their entertainment 
while in the city. 

Special railroad rates of fare and one-half 
on the certificate plan for the round trip have 
been arranged. 


West Penn District Meeting 


Oi City, Pa., Sept. 22.-The retail lumber 
dealers of the Franklin-Oil City district of west- 
ern Pennsylvania met here Sept. 17, and after a 
lunch served by the Y. M. C. A. at 6:30 p. m. 
there was a general discussion of local con- 
ditions. Consideration was given to establish- 
ing uniform credit practices and the exchange 
of credit information. It was also suggested 
that the dealers co-operate with local bureaus 
and trade organizations to adopt a definite pro- 
gram to beautify the community. It is thought 
that a well advertised campaign of this type 
will not only be a benefit to the community 
but, if properly handled, will result in con- 
siderable remodeling and repair work for the 
local lumber dealers. Plans will be made to 
finance work of this type so that payment can 
be made over a period of months. 

Charles S. Graham, of the Hazelwood Lum- 
ber Co., Pittsburgh, the honor guest of the 
evening, formerly with the Pittsburgh Mill- 
work Listing Bureau, gave an interesting talk 
on the activities of the Pittsburgh Lumber- 
men’s Club. Other guests were Frank R. 
Dague, auditor and M. W. Dickey, field sec- 
retary of the Retail Lumber Dealer’s Associa- 
tion of Western Pennsylvania. 








Southwestern Oklahomans in Annual 


CHICKASHA, OKLA., Sept. 22.—Approximate- 
ly 200 southwest Oklahoma retailers were in 
attendance at the annual meeting of the South- 
west Oklahoma Retail Lumber Dealers’ Asso- 
ciation, held here last Saturday at the American 
Legion Hall. President Roy Gaither, of Altus, 
called the meeting to order at 2 p. m., following 
an address of welcome made by Mayor Jess 
Larson, of Chickasha, and the response by H. 
E. Breeding, of Weatherford. A report of the 
previous meeting was made by Secretary Glen 
Hutton, of Altus. 

The principal address was made by C. S. 
Lawrence, of Wichita, Kan., president of the 
Southwestern Lumbermen’s Association, who 
prefaced his talk with an expression of regret 
from E. E. Woods, secretary of the South- 
western association, who was unable to be 
present 

Mr. Lawrence pointed out in his talk that 
President Hoover had stated that “the lack of 
home ownership had increased the lack of em- 
ployment”; that, therefore to bring about pros- 
perity in any particular community each dealer 
should do his part. “Chickasha business men,” 
he said, “must find prosperity in Chickasha,” 
and likewise business men of other towns must 
look to their own towns for prosperity. 

Speaking of a survey made by Secretary 
Woods, Mr. Lawrence pointed out that three 
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Every Business 


of consequence ought to have proper card representation. 


WIGGINS 
Péerless Patent Book Form Cards 


are used by many of America’s largest card 
users—superiority of engraving and the 
convenience of the book form 
style explains why. 








Send for tab 
of specimens, 
detach them 
one by one 
and observe 
their sharp 
edges and gen- 
eral excel- 
lence. 
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iggins Company 


Established 1857 
Engravers Plate Makers Die Embossers 
1108 Fullerton Avenue CHICAGO 








AMERICAN WOODS 


Three hundred and fifty kinds, cut to show 
end, quarter and flat grain, mounted in sep- 
arable pages bound in book form, with text. 
25 species in each volume, A valuable ref- 
erence work. Sample page on request. 


COMMERCIAL WOODS 


Fifty selected species from above work, 
with special text and binding. For those 
interested only in commercial woods. Write 
for further information. 








(. B. Richard & Co. Established 1847 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 
Special department handling export lumber shipments 


cargo, collect invoices 

discount drafts. 
Commercial Credits 
for exports & imports 








































A New Book 


HOLT’S RAPID 
ESTIMATOR 


A REAL price-list covering houses be- 
cause of its size, its convenient indexing 
of the great mass of information which 
places at your finger tips and, of great- 
est importance, the ease and simplicity 
of keeping it up-to-date with constantly 
fluctuating prices and changing methods 
of construction. 


Every effort has been exerted to make 
this little book measure up to YOUR 
IDBDAL of what is needed, every imag- 
inable precaution has been taken to in- 
sure the highest degree of accuracy in 
copying these tabulations from its par- 
ent book, “Automatic Building Costs,” 
so that these “cost-rates” will be just 
es accurate as those in that book proved 
to be in the two years it has been in use 
in every state in the U. S. A. and in 
Canada. 


While this book is only a small part of 
the “ABC System of Estimating,” it con- 
tains the most-used tables and gives 
simple rules for deriving other informa- 
tion contained in the enlarged works so 
that practically any house can be figured 
anytime and anywhere. 


This book will enable you to build up a 
reputation of being the “Building-Costs” 
expert in your community. Bound in 
semi-flexible red leather. 128 pages, 
2%”"x5%"”, vest pocket size. 


$3.00 Postpaid 


AMERICAN LUMBERMAN 
431 So. Dearborn St. | CHICAGO, ILL 























companies in Arkansas, nine in Oklahoma, three 
in Missouri and 98 in Kansas reported condi- 
tions as normal; that others in the States named 
had found business varying from “considerably 
off” normal to “reduced as much as 47 per- 
cent.” A summary of the report showed that 
148 yards reported normal business, 173  re- 
ported business “considerably off,” and that 395 
yards reported an average reduced volume of 
29 percent. 

A general discussion on business conditions, 
led by Ed. Schultz, general manager of the 
Stephenson-Browne Lumber Co., Chickasha, 


ee 


was participated in by Messrs. Hollem, of Law- 
ton, Draughon, of Norman, Daniels, of Kansas 
City, and Emanuel, of Wellington, Tex. A 
question box discussion was conducted by Clay 
Thompson, of the T. H. Rogers ‘Lumber Co, 
Oklahoma City, vice president of the association, 

A tour of the city by automobile was taken 
after the conclusion of the business meeting, at 
which it was decided to postpone the annual 
election until the spring meeting to he held in 
Lawton, Okla. A banquet was held in the evye- 
ning interspersed with a number of entertain- 
ment features. 


Clubs and Outings 


Dry Kiln Club Officers Re-elected 


MEMPHIS, TENN., Sept. 22.—At the annual 
meeting of the Dry Kiln Engineer’s Club of 
Memphis, held at the Gayoso Hotel on Sept. 
16, all officers of the club were re-elected for 
another year. They are: 

President—J. M. Devine, Gayoso Lumber 
Co. 

Secretary-treasurer—R. L. 
Lumber Co. 

First vice-president—A. R. Shearon, Chap- 
man-Dewey Lumber Co. 

Second vice-president—C. L. Heckle, Mem- 
phis Hardwood Flooring Co. 

Carl F. Cochran, of Shires Bros., Indian- 
apolis, Ind., and the engineer of Kalt Lumber 
Co., New York, were elected to membership in 
the club. 

W. K. Loughborough, dry kiln expert of the 
Forest Products Laboratory, Madison, Wis., 
will address members of the club, and others 
interested, in a series of addresses to be given 
Oct. 1, 2 and 3. 


Hartsfield, Lee 





Report Better Business Conditions 


EvANSVILLE, INp., Sept. 22.— The monthly 
meeting of the Evansville Lumbermen’s Club 
was held at the Vendome Hotel, here, Sept. 16 
with a large attendance. William S. Parting- 
ton, of the Maley & Wertz Lumber Co., chair- 
man of the river and rail committee, reported 
that the Louisville & Nashville Railroad Co. 
had decided to reduce its gross rates on logs 
coming into Evansville. 

Business conditions were discussed and it 
was the general opinion that things are a little 
better than a month ago, although trade is not 
yet normal. President Storton reported trade 
in the veneer line improved. He said a number 
of the furniture factories are being operated on 
better time and that the furniture outlook is 
better now than it has been for some time and 
this will help the veneer trade. 

The next meeting of the club will be held 
Oct. 14. 


South Central Wisconsin Club 


GREEN LAKE, WIs., Sept. 22.—More than 45 
were present at the meeting which the South 
Central Wisconsin Lumbermen’s Club held at 
the Tuscumbia Country Club here last Thurs- 
day evening. J. A. Middleton, of Ripon, club 
president, presided. 

The members played in a golf tournament 
in the afternoon, and the meeting followed din- 
ner at the club house. M. C. Moore, of the 
Moore & Galloway Lumber Co., of Fond du 
Lac, won the handsome ash tray given as first 
prize to the man having low gross. Carl Wein- 
kauf, of the Wisconsin Central Lumber Co., 
won the prize for second low gross. Don S. 
Montgomery, secretary of the Wisconsin Retail 
Lumbermen’s Association, presented the prizes. 

George C. Morebeck, of the United States 
Forest Products Laboratory at Madison, was 
the principal speaker. He told about the gen- 
eral operation of the laboratory and its growth 
up to the present time, and the work done there. 

Judge Daniel McDonald, of Oshkosh, judge 
in Winnebago County, spoke on the civic duty 
which lumber dealers have toward the problems 
of their communities. 

Don S. Montgomery followed briefly on 





topics of interest to the lumber dealers. He dis- 
cussed especially the action of the Wisconsin 
highway commission in discountenancing the 
policy of contractors on public work selling sal- 
vaged cement to local consumers in competition 
with regular established dealers. 





Twin Cities Club Elects 


MINNEAPOLIS, MINN., Sept. 24.—At a meet- 
ing of officers of the Twin Cities Hoo-Hoo 
Club last night the newly elected president, 
William M. Wattson, and his associates con- 
ferred on plans for club activities during the 
coming fiscal year, outlining an interesting pro- 
gram of talks and entertainments for the lunch- 
eon meetings, which will be held as formerly 
on the first and third Thursdays of each month. 

The election was held at the first fall meeting 
of the year, last week. 

Besides Mr. Wattson, who is manager of the 
T. M. Partridge Lumber Co., the following 
officers were chosen: Fred H. Peschau, F. H. 
Peschau Lumber Co., first vice president; G. G. 
Borreson, Midland Lumber & Coal Co., second 
vice president; T. G. Hallen, Sawyer-Cleator 
Lumber Co., secretary-treasurer. New directors 
chosen were H. S. Berge, H. H. Berge Lum- 
ber Co.; N. E. Boucher, secretary of the North- 
ern White Cedar Association; G. L. Andrew, 
Shevlin, Carpenter & Clark Co.; S. L. Boyd, 
British Columbia Spruce Mills (Ltd.); and F. 
B. Anderson. 

E. J. Fisher was recommended as Vicegerent 
Snark and Ormie C. Lance, secretary of the 
Northwestern Lumbermen’s Association, has 
been elected to the Supreme Nine, it was an- 
nounced at the meeting. 

Mr. Wattson, who succeeds H. S. Berge as 
president, has been active for years in Hoo- 
Hoo and Hoots Club circles. 

At the election session, E. W. Hawley, for- 
mer Minneapolis alderman, spoke on the Con- 
stitution, comparing the American document 
with Great Britain’s. 





Knot Golfers in Tourney 


New York, Sept. 22.—William Adams, E. D. 
R. Creveling and L. W. Wise were winners of 
sweepstakes at the September tournament of 
the Knot Golfers, held last Monday over the 
course of the Winged Foot Club, Mamaroneck, 
N. Y. Mr. Wise won the honors in Class A, 
with J. B. Perry second. O. J. Brendgord took 
down the prize in Class B, with G. E. Stod- 
dard close behind him. Thomas A. Jenkins was 
the Class C winner, with S. Wiener trailing. 
Mr. Adams, a guest player, was tied with Mr. 
Creveling with a net of 69. The latter had an 
87 for the low gross score. 


Portland Lumbermen Play Golf 


PortLanp, Ore., Sept. 20.—Sixty-eight Port- 
land lumbermen entered the annual lumbermen’s 
golf tournament here Wednesday, Sept. 17, and 
all finished in good shape. Charles B. Stetson 
carried off the prize, two dandy golf. clubs 
donated by George Cornwall, jr. The tourna- 
ment was at the Columbia Country Club and 
some very fine golf technique was revealed. 
Mr. Stetson won with a score of 69, deducting 
his handicap of 15. 
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The Closest Friend 


My best companion, closest friend, 
The one still faithful at the end 

Of every journey, has not been 

Some fellow I have tried to win 

With wealth, with wisdom, even cheer, 
With brimming cup, or gifts of gear— 
My best companion I have known 
When seated by some fire alone. 


For I have taken grief to those 

Who called themselves my friends. God knows 
The need to speak that sorrow brings. 

They lightly spoke of lighter things 

And wisely told me to forget, 

When every nerve remembered yet, 

When what I needed was to walk 

By someone’s ‘side, and talk, and talk. 


When I was grieving, who has grieved? 
When I was doubted, who believed? 
They gave me quick forgiveness. Why? 
For then I stood convicted by 

Their swift forgiveness. How I longed 
For someone who believed me wronged. 
But, when accused, you always find 

The kindest are the most unkind. 


Yet there are friends that never fail: 

The hill, the forest, and the trail, 

The quiet stars, the woodland fire, 

Friends Who will listen and not tire. 

All these are friends,-and one friend more, 
One comrade and one counselor— 

For he who to himself is known 

Is never lonely when alone. 


Between Trains 


Atiantic City, N. J.—Coming up in the ele- 
vator at the hotel today which accommodated 
the annual convention of the National-Ameri- 
can Wholesale Lumber Association, we over- 
heard a stranger say to another stranger, both 
evidently members of the association, “I don’t 
know a wholesale lumberman who wouldn’t 
kill a man for $100.” As it seemed to be any- 
body’s fight, we joined in with the remark, 
“The price used to be $50. I am glad to see 
that you fellows are getting together.” 

Of course it isn’t as bad as that, and never 
was, but there isn’t any doubt that the N. A. 
W. L. A. has done a lot for the wholesale lum- 
ber business, and you can’t help one branch of 
the business without helping all the others. 
After all, the better any part of a house is 
nailed together the better it is for the whole 
house; and the better any part of the industry 
is organized the better it is for the whole busi- 
ness. 

To us this dinner tonight was itke a home- 
coming, in fact that is just what President 
Clint Mauk called it, and talked about us as 
though we were the prodigal son or the fatted 
calf or something. Of course it was no fault 
of ours, but there were men there that we 
hadn’t seen in years—Clint himself, for in- 
stance. Twenty or twenty-five years ago at the 
lumber conventions Clint and we used to sneak 
off and have a bite with each other, but not 
of each other, as was so common in the lumber 
business in, those days. Not only in Clint’s 
home town of Toledo, but wherever we hap- 
pened to meet. 

Well, sir, it would be hard to enumerate all 
of the old friends. There was the new presi- 
dent, Arthur Lane, who succeeds Clint Mauk 
in that high office. We hadn’t seen Arthur or 

rs. Lane since—well, Mrs. Lane and we 
agreed not to figure it up. Then there was 
Ben Woodhead, up from Beaumont, and Gard- 
ner Jones, down from Massachusetts—I. Gard- 
ner Jones, whose name always looks to us like 
the opening paragraph of a last will and testa- 
ment. Then there was Bob Pepper, from 
Springfield, both a fellow-lumberman and a fel- 


low-writer. Right smack in front of us was 
H. B. Coho, the able secretary of the NYLTA 
which, literally translated, means the New York 
Lumber Trade Association. 

And Dwight Hinckley, of Cincinnati, one of 
the bellwethers of the organization of a whole- 
sale lumber association, was present. Likewise 
Mot Hoban, and his partner Feitner, the well 
known cypressers. You will be surprised to 
know that Mot and we went to school together 
in Muskegon in—well, in our youth. You may 
even be surprised to know we ever went to 
school anywhere. Horace Boultbee, Canadian 
lumber secretary, had journeyed down from 
Toronto, and saved us a trip, for a reunion 
between us two was certainly due. Truman, 
of Chicago, whom we never see because we 
both live there, and Harry Kendall, of Kansas 
City, who made the prize speech of the con- 
vention, or one of them, anyway, were both 
present. And our distinguished contemporaries, 
J. B. Wand, from Jacksonville, and Stanley 
Horn, from Nashville—would to heaven all 
lumbermen loved each other as lumber journal- 
ists do. We ran into C. R. Kelleran, of Buf- 
falo, that we hadn’t seen for several ages, not 
to mention a couple of aeons. Justin Peters, 
well known lumber insurer, came down from 
Philadelphia. There were even some retail 
lumbermen there—not trying to steal the other 
team’s signals or anything like that—fellows 
like Walter Ahlers, from western Pennsylvania, 
and western Pennsylvania’s secretary, R. F. 
McCrea, whom we knew when he was only 
so high, and is yet. Oh, yes, and Roscoe 
Briggs, from Oneonta, who, the wholesalers 
told us, told them things about the business 
that they had never suspected, let alone knew. 
And, to cap the climax, there was a birthday 
cake and everything for Max Myers, the vet- 
eran Cleveland wholesaler, who was celebrating 
his birthday, or his first hundred years in the 
lumber business, we don’t remember which. 


We See b’ the Papers 


We are not as rich as we were a year ago 
now, and we never were. 


Wall Street seems to be making the same 
progress that an elevator does. 

The world is not going to the dogs. If it 
did, the dogs might make a better job of it. 

One place father has trouble in cutting down 
the overhead is on sonny’s college education. 

Business will never turn up as long as busi- 
ness men sit around and wait for something to. 

Mexico celebrated its independence with a 
parade of 30,000 troops. Which will make 
posterity smile. 

An Arab editor has been killed because he 
was a Christian. Several of our American 
magazine editors seem safe. 

Just men’s luck. The Gainsborough hat is 
coming back in just as women are beginning to 
take an interest in baseball. 

It takes the Mexican army five hours to pass 
a given point, but you ought to see how long it 
takes the American Congress to pass something. 

How it would increase the volume of whole- 
sale business if all these friends of yours who 
say they can get things at wholesale really 
could. 

Bobby Jones says there should be a golf 
course for every 5,000 Americans. We always 
supposed there was, and that they were all play- 
ing that day. 

A shoe manufacturer says the American 
soldier and sailor are only 50 percent efficient 
because of the condition of their feet. Well, we 
know they’re not cold, anyway. 

As for 50 percent efficient, in some offices 
that would be considered a pretty good record. 
It isn’t what’s on your feet, but how many 
other things are on your mind. 
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A Sows list of wood consumers is 
depending upon Meadow River to 
keep them supplied with cut to exact size 
stock. We have the best facilities for pro- 
ducing this stock—unsurpassed timber re- 
sources, thoroughly modern mill equip- 
ment, unexcelled drying facilities. Thus, 
Meadow River dimension lumber comes to 
you accurately cut, precisely graded, dried 
to correct moisture content—no waste, no 
storage yard needed, no remanufacturing 
expense. Shall be pleased to receive your 
specifications. 


Dealers! Do not overlook our facilities 
for shipping mixed cars of: 


FLOORING— 
Red Oak Maple Beech 
White Oak Birch 


TRIM and*- MOULDINGS— 
Oak Poplar Basswood 
Chestnut Birch Ash 


STEPPING AND RISERS— 
Oak Birch 


BEVEL SIDING 
Poplar 


Tue Meapow RIver 


LUMBER Co. 
RAINELLE, WEST VI RGINIA 
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Yellow Pine 


The Aristocrat of Southern Woods 


Here’s the ma- 
terial that builds 
trade for dealers 
and durable build- 
ings for their cus- 
tomers. 


Wier Long Leaf 


Lumber Co. 


HOUSTON, TEXAS 
Mills: Wiergate, Texas 
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ZATT [UMBER COMPANY 


Oe RUSTON, LA. 
Manufacturers of 


’ Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


















CANDY. LA RUSTON LA 
\ GOLDSBORC : 


- C. PINE 


Our “ Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 
Let us prove it on your next order, 


JOHNSON & WIMSATT 


WASHINGTON, D. C, 
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Manufacturers 


Short Leaf Pine and Hardwoods 
17 








VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 





17 17 








Retail Business in El Paso 


Retail business in excess of $50,000,000 annu- 
ally in El Paso, Tex., is indicated by a release 
of the census bureau on nearly complete re- 


turns from the 1930 distribution census. The 
figures are based on reports received from indi- 
vidual stores. With some of the chain stores 
still out, the bureau reports 1,269 retail stores 
doing a business of $49,943,153 and giving full- 
time employment to 4,772 men and women. The 
number of employees does not include those 
working part time. Total salaries and wages 
were $5,768,794, and inventory at cost is given 
as $7,427,639. 

Concerns handling lumber and building mate- 
rials, including roofing, numbered 25, with 144 
full-time employees. Net sales for the calendar 
year 1929 aggregated $2,185,039. Inventories 
at cost are placed at $306,525, and total wages 
and salaries at $200,618. 

Wholesale distribution in El Paso last year 
aggregated $56,647,969. This volume of busi- 
ness was reported by 149 wholesale distributers, 
average sales per establishment amounting to 
$380,188. Lumber and building materials are 
not given separately. 





Data on Pole Purchases 


Data collected by the census bureau in co- 
operation with the Forest Service in 1930 indi- 
cate that 4,591,645 poles were purchased in 
1929 by steam and electric railroad companies, 
electric light and power companies and com- 
mercial telegraph and telephone companies. 
These purchases do not cover purchases made 
by small rural telephone lines, approximately 
60,000 in number. The number of poles pur- 
chased in 1929 shows an increase of 26.7 per- 
cent as compared with 3,624,833 purchased two 
years before. 


NUMBER OF POLES PURCHASED, BY KIND 


OF WOOD: 1929 AND 1927 
————1929-—____,_ -—1927— 
Un- 
Kind of Wood Total Treated treated Total 
Aggregate ...4,591,645 3,736,712 854,933 3,624,833 
Cedars, total....2,120,124 1,688,756 431,368 1,767,287 
Western red..1,430,634 1,240,622 190,012 1,140,983 
Northern white 655,916 440,023 215,893 581,492 
Southern white 24,157 4,867 19,290 30,302 
Southern red.. 9,417 3,244 6,173 14,510 
FS 1,871,737 1,715,381 156,356 1,120,228 
Chestnut 507,494 298,737 208,757 645,888 
a — 25,540 5,080 20,460 35,930 
Fir (principally 
Douglas fir).. 44,748 28,131 16,617 15,622 
OCMGT cccvtcvnces 22,002 627 21,375 39,878 





Forest Areas as Field Laboratories 


The Forest Service is launching a new na- 
tional program for the preservation of typical 
areas of virgin forest to be maintained in per- 
petuity for their educational, historical and 
research values. 

Under new regulations approved by the De- 
partment of Agriculture the Forest Service is 
making plans and preliminary surveys for set- 
ting aside within national forests distinctive 
areas that will permanently represent the nat- 
ural forest conditions of all the major forest 
regions of the United States. The program 
calls for setting aside three classes of areas, 
each with a different and clear-cut purpose. 
They will be known as “Natural Areas,” 
“Primitive Areas” and “Experimental Forests.” 

With the increasing scarcity of virgin forests 
of the type that were associated with the early 
history of America, the Forest Service believes 
that the preservation of representative natural 
areas will be of growing public value. For a 
natural area 100 acres is regarded as the mini- 
mum desirable under average conditions, but 
the area will vary with the type of forest in- 
volved, or possibly, with climatic and topo- 
graphic conditions. 

For the benefit of large numbers of persons 
who crave the “back-to-nature” type of forest 
recreation, the Forest Service is establishing 


primitive areas in each of the major forest re- 
gions. Under an earlier regulation a compre- 
hensive system of primitive areas is already 
taking form on the national forests. Primitive 
areas will be in general larger than natural 
areas, and will consist of outstanding areas of 
the wilderness type where natural conditions 
have not been materially altered. Their number 
and location will be determined by public needs, 

Experimental forests are to be set aside 
within the national forests to make permanently 
available for forest and range research areas 
representative of conditions in the various for- 
est regions. These areas will be, in effect, field 
laboratories dedicated to research in such a way 
that there can be no interference with this pri- 
mary purpose. They will also serve to demon- 
strate the results of different silvicultural and 
other forest practices. 

—_—_—_—_—_—___— 


Fuel Wood Important Farm Crop 


The Forest Service, Department of Agricul- 
ture, points out that the farmer who can cut 
his winter fuel wood from his own woodland is 
lucky, since he can obtain his fuel at low cost 
and at the same time improve his woodlot, mak- 
ing it more productive. 

That fuel wood is an important farm crop is 
shown by the fact that about 36,000,000 cords 
are cut on farms annually. In one year during 
the World War only five other crops exceeded 
it in value—corn, wheat, oats, hay and cotton. 

Wood should be cut, the Forest Service says, 
with an eye to continuous production on the 
land. The aim is to keep the land producing 
at the fastest rate timber of the best quality. 
The trees to cut for fuel wood are not the 
trees that will make the fastest growth or pro- 
duce the best timber, or bring the highest re- 
turns on the market. The straight, sound, 
thrifty trees should be left for developing high- 
grade and high-priced forest products. 

Continuing, the Forest Service says: 

The kinds of trees to use for fuel wood are 
sound wood lying on the ground, dead trees 
which are sound and still standing, trees rotted 
by disease or injured by insects so that they 
will probably die, crooked trees crowding out 
the straight ones, large old trees unsuitable for 
lumber because of their big limbs and branches 
or short trunks, trees that shade out numerous 
smaller ones, small trees overtopped by larger 
and better ones, and trees badly fire-scarred at 
the butt. 

In many sections where cordwood was plenti- 
ful 10 years ago it is now relatively scarce and 
demand and prices are correspondingly high. 
The sale of cordwood frequently brings a sub- 
stantial profit for the farm on an operation that 
is at the same time improving the value of the 
farm woods. 





Reasons for Upturn in Business 


Boston, Mass., Sept. 22.—Announcement 
that eighteen new industries came to Greater 
Boston in the last month and that several other 
business concerns have embarked on extensive 
expansion campaigns is made in a report on 
business conditions issued by the bureau of 
commercial and industrial affairs of the Boston 
Chamber of Commerce. Notable among the 
projects listed are the Boston & Maine Rail- 
road’s expansion program at the new North 
Station, and the R. C. A.-Victor Co.’s plan to 
build a new plant in Jamaica Plain for the 
manufacture of talking machine equipment. The 
Boston & Maine work is to cost $4,000,000 and 
will continue on throughout the current year. 
The Victor company’s new factory, with an old 
one which the corporation has acquired, will 
give employment to approximately 1,000 per- 
sons in the course of a year. So there appears 


to be some substantial basis for the optimism 
of those lumber dealers who persist in predict- 
ing that business soon will be—if it it is not 
already—on the up-grade. 
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Guarding the Interests of Lumber 


(Continued from Page 33) 


The National has already done extensive re- 
search in this field by way of analyzing the 
claims of competitors, and the results show that 
it will pay lumbermen who really want to know 
what they are recommending to customers to 
make some yard tests such as the Lancaster 
Lumber Co. made. They will find them con- 
vincing and when the tests are over they may 
preserve the specimens and hang them in their 
office or in a prominent place in the yard so 
that their customers, too, can see how lumber 
excels competitive’ materials. 

«es 


Setback to Reforestation 


3ERLIN, N. H., Sept. 23.—Private reforesta- 
tion is receiving a serious setback throughout 
New England because of the great decline in 
the value of stumpage and out-of-date tax as- 
sessments by local assessors. 

At a recent conference of timberland owners, 
foresters, lumbermen and State officials held at 
Keene, N. H., it was disclosed that white pine 
timber, which was commonly worth $10 per 
1,000 feet on the stump and sometimes sold for 


as high as $25 in 1920, is now bringing less ° 


than $3. 

Despite this catastrophic drop in stumpage 
values, the tax assessors continue to assess the 
forest lands on the basis of the 1920 timber 
values. This oppressive taxation is forcing all 
owners of white pine timber in New Hamp- 
shire to sacrifice their holdings. In fact, it is 
stated that virtually every tract of white pine 
in the State is being offered for sale at ruinous 
prices. 

Unless the town assessors quickly respond 
to the efforts of the State tax commission to 
bring about a reassessment of stumpage, re- 
forestation, which has made much progress in 
New Hampshire, is doomed. 


This situation furnishes a most striking illus- 
tration of the futility of academic foresters 
prating about the necessity of compelling re- 
forestation. A few of them were in attendance 
at the meeting held here, but their scattering 
remarks fell on deaf ears. The absurdity of 
attempting to foist such ideas upon the confer- 
ence in the face of the terribly real practical 
situation confronting the white pine owners and 
foresters of New Hampshire is perfectly ap- 


parent, but the academic foresters of the Pinchot © 


school are not disposed to permit practical sit- 
uations to interfere with the alleged logic of 
their position. 

What is true of New Hampshire is more or 
less true in the other New England States, 
where reforestation on a very considerable scale 
has been practiced for years. Just how the 
commercial forests of the country are to be per- 
petuated if tax assessors can arbitrarily compel 
payment of taxes on a basis several times 
higher than the market value of the timber is 
indeed difficult to see. 

One grain of comfort seen in the New Hamp- 
shire situation is that it is certain to react ef- 
fectively on the radical forestry advocates when 
they again come before Congress with demands 
that lumbermen and timberland owners be com- 
pelled to reforest at any cost. 


Gets Good-Sized School Order 


New York, Sept. 23.—A lumber contract 
calling for the delivery of 150,000 feet of fram- 
ing timber and sheathing to be used in con- 
struction of the West Hempstead grade school 
at West Hempstead, L. I., has just been awarded 
to the Nassau Suffolk Lumber & Supply Cor- 
poration. Wills & Mafera are the general con- 
tractors, according to H. H. Tinkham, president 
of the lumber concern. Mr, Tinkham said de- 
livery would be made through the company’s 
subdivision at Westbury, L. I. 
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Week’s Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows the 
revenue freight loadings for the week ended 
Sept. 13, 1930, totaled 965,713 cars (a gain 
of 109,076 cars over the week immediately 


before) as follows: Forest products, 40,776 
cars (an increase of 3,675 cars over the week 
ended Sept. 6, 1930), grain, 49,940 cars, live- 
stock, 26,926 cars, coal, 159,889 cars, coke, 
8,145 cars, ore, 50,787 cars, merchandise, 242,- 
728 cars, and miscellaneous, 386,552 cars. 





Sees Higher Furniture Rates 

HicH Point, N. C., Sept. 22.—Freight rates 
on furniture both within the South and from 
southern territory elsewhere will be substan- 
tially increased if the proposals of the ex- 
aminer in the general furniture investigation 
underway the last two years are adopted by 
the Interstate Commerce Commission, it was 
declared here by J. T. Ryan, secretary, South- 
ern Furniture Manufacturers’ Association, 
who is now examining the report preparatory 
to the filing of an exception with the com- 
mission within the .next 60 days. 

“We approve the examiner’s reasoning in 
several instances but not his remedies,” Mr. 
Ryan said. ‘‘His proposals would increase our 
rates both within the South and in relation 
with northern shipment. Wholly within the 
South, they would increase carload rates from 
60 percent to 65 percent of first class, an in- 
crease of 8% percent. From southern terri- 
tory to other territory, rates would be based 
on a proximate increase of 10 percent. All com- 
modity rates would be be cancelled and rates 
on less than carload lots fixed with relation 
to weight per cubic foot, an increase of 50 
percent on the average. The proposals would 
disturb long standing relationship between 
northern and southern factories into northern 
and western consuming markets and would 
make southern rates relatively higher than 
northern rates. My estimate is that southern 


rates would be 13 percent higher than north- 
ern rates on carload lots. 

“We are now making an exhaustive analysis 
of the situation to show that the examiner’s 
report should not be adopted, checking both 
present rates with proposed rates and south- 
ern rates with those of our competitors.” 








Finds Rates Unreasonable 


WASHINGTON, D. C., Sept. 22.—Division 4 of 
the Interstate Commerce Commission has 
handed down a decision in Docket No. 21847, 
finding that rates on lumber from Thurman, 
Warrensburg, The Glen, Riverside, North Creek 
and Lake George, N. Y., to destinations in 
Massachusetts, Vermont and New Hampshire 
were, are and for the future will be unreason- 
able to the extent that they exceeded or may 
axceed the sixth-class rates prescribed in Eastern 
Class Rate Investigation. Reparation is awarded 
on this basis, the amount to be determined in 
accordance with Rule V of the Rules of Prac- 
tice. 

Complainants in the case were the Hill Lum- 
ber Co., of Boston, Mass., and McPhillips Bros., 
The Glen, N. Y. The shipments involved moved 
over the Delaware & Hudson to Mechanics- 
ville, N. Y., and thence via the Boston & Maine. 
They consisted of rough-sawed hardwood boards 
and planks 1 to 3 inches thick and 8 to 16 feet 
in length. The average value of this lumber, 
according to Division 4, is $40 a thousand feet 
and the average weight 4,500 pounds per thou- 
sand feet and 55,000 to 60,000 pounds per car. 


Schedules Suspended 


WASHINGTON, D. C., Sept. 22.—The Interstate 
Commerce Commission has suspended until 
April 22, next, the operation of certain sched- 
ules filed by Agents J.. H. Glenn and F. L. 
Speiden, which propose to cancel the routing 
on lumber via Reform, Ala., and the Mobile 
& Ohio Railroad when from points in Alabama 
on the Alabama, Tennessee & Northern Rail- 
road, which would result in increases. 
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They’re Genuine 


Calcasieu 
LONG LEAF 


Yellow Pine 


You'll always find the 
Trade Mark shown above 
plainly branded on all 
timbers from our large, 
modern mill. 


There’s no stronger, more 
durable or economical 
structural material on the 
market. 


We cut ’em to meet your 
specifications and guaran- 
tee you satisfaction. 
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“INDUSTRIAL” 
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Your Contractors 
Will Welcome It. 


It is a blank specification (easily made out) for 
any building as well as a guarantee of materials 
and construction. 


Whether your customer is building a house, 
barn, store building or remodeling an old build- 
ing, you should accompany his order with one 
of these policies. 


Dealers in all parts of the country are giving 
this Protection Policy to their customers. You 
should do the same thing in your locality in the 
future. Don’t pass up this business building 
idea. 


ABooklet of Instructions 
sent with Each Order 


AL COURT 









AMERICAN LUMBERMAN, 
431 South Dearborn St., CHICAGO, ILL. 


Send us on approval sample “Specification 
Protection Policy.” Within 5 days we agree 
to remit 50c to cover cost of this sample or 
return same to you. 


City. ccccse evercccccecc cece MBB: cocvcccceve 
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News Notes from Ame} rj 


Portland, Ore. 


Sept. 20.—Some wholesalers report this 
week an increased volume in sales, but they 
admit that the spurt may be temporary only. 
Production continues curtailed, so that in- 
creased buying would quickly firm up quota- 
tions. 

On account of advancing rates and scarcity 
of freight space on vessels plying regularly 
between Pacific and Atlantic ports, there has 
been a scramble here for opportunity to ship 
lumber to the east coast during the last two 
weeks. It may be, too, that the general situa- 
tion is somewhat improved. At any rate, 
Atlantic coast business seems to have the spot 
light for the present. The California market 
is reported off, with too much lumber offered. 

China is ready for large quantities of lum- 
ber, but the problem is how to get business 
under way. Japan is not buying in large 
quantities. Other foreign markets seem to be 
marking time. That a better feeling exists 
among factories and lumber yards in the cen- 
tral States, is the opinion of L. B. Morrison, 
of the C. D. Johnson Lumber Co., who returned 
this week from an extended tour as far east 
as Cleveland, Ohio. In most places, he said, 
they consider that the bottom of the business 
depression has been reached, and that things 
are on the upward swing. 

W. L. Fries has been appointed sales mana- 
ger for the Multnomah Lumber & Box Co. Mr, 
Fries has been with the Multnomah company 
for seventeen years. He succeeds L. H. 
Crosby, who has started a lumber sales office 
in Portland under the name of Crosby Lum- 


ber Co. 
Tacoma, Wash. 


Sept. 20.—Tacoma’s first wood products 
show was an unqualified success, according to 
a report made yesterday by President Roy A. 
Sharp, of the Tacoma Lumbermen’s Club, who 
told members of the results of the exhibit, 
given jointly by the club and the Four L 
wood promotion committee. More than 20,000 
persons visited the show during the three 
days it was open. One of the results was a 
real stimulation to the local shingle industry, 
Mr. Sharp reported, the shingle sales showing 
a marked increase. This was attributed to 
the fire resistant tests held daily. Mr. Sharp 
also told of a local merchant who had already 
arranged for a concrete stone building, but 
who cancelled the order and will build of 
wood. 

R. L. Reedy, of the Wheeler, Osgood Co., 
who recently returned from the Philippine 
Islands, was asked to address the club but 
postponed making a talk until a later meeting, 
when he will exhibit moving pictures he took 
in the islands. 

The remainder of the meeting was devoted 
to a discussion of the best means of develop- 
ing the local market for wood, and a number 
of plans to this end were suggested. 

In spite of continued dry weather, the 
Tacoma district remains free of serious forest 
fires, and those in charge of fire prevention 
work are hoping to get through the season 
with the lowest fire loss in years. The first 
fall rains are expected at any time now, and, 
unless a serious blaze starts before they 
begin, a new low fire loss record will be estab- 
lished for the summer. 

Cargo shipments of doors from Tacoma dur- 
ing August totaled 103,823, of which 89,814 
went to foreign markets, and 14,009 to domes- 
tic ports. The United Kingdom took nearly 
all the foreign business, absorbing 83,651 of 
the total shipped abroad. 

After a shutdown of two months, the De- 
fiance Lumber Co. resumed operations yester- 
day, adding between 100 and 125 men to the 
local industrial payroll. 

The Reliance Lumber & Timber Co. will 
reopen one of its logging camps in the Tacoma 
district next week, and the Cascade Timber 
Co. plans resumption of activities of one unit. 

The city of Tacoma has sold to Pearson & 
McKay the timber in the Skokomish River 
canyon, which will be flooded when the new 
power unit at the Cushman dam site is com- 
pleted. The timber will be logged at once. 

The log rolling contests at the Puyallup 
fair this week are attracting much public in- 


terest, with twenty-two of the leading experts 
in this line entered. The finals for the North- 
west championship will be held this evening, 
The Puyallup fair organization plans the con- 
struction of a special building to be devoteq 
to a permanent display of the lumber products 
of the Pacific Northwest. Lumber manufac. 
turers of the district will be asked to support 
the proposal, and it is hoped to have the 
new structure ready for next year’s fair. 


Spokane, Wash. 


Sept. 20.—Due perhaps to exceptional dry- 
ing weather and absence of fall rains, mills 
in the Inland Empire district are completing 
their season’s sawing program earlier than 
usual. The Dalkenna Lumber Co., of Dal- 
kenna, Wash., has closed its sawmill for the 
season and has a well rounded out assortment 
of lumber. This is also true of the H. BE. 
Brown Timber Co., of Sandpoint, Idaho, which 
also completed its sawing for the year last 
week. 

Members of Spokane Hoo-Hoo Club are 
greatly elated over the receipt of a telegram 
from Toronto, Ont., where the Hoo-Hoo an- 
nual was held, that it was the cup winner 
for the third year and becomes its permanent 
owner. This cup was donated by the Supreme 
Nine six years ago. Last year the club was 
under the leadership of Geo. W. Duffy, of the 
Duffy Lumber Co., Spokane. 

The Humbird Lumber Co., of Sandpoint, 
Idaho, member mill of the Weyerhaeuser Sales 
Co., recently completed and equipped a plant 
for manufacture of Four Square lumber. The 
increasing popularity of this type of lumber 
was one of the principal reasons for prepar- 
ing another mill to manufacture it. This 
added unit now permits the Weyerhaeuser 
Sales Co. to furnish Four Square lumber 
from practically all its pine mills. 


Seattle, Wash. 


Sept. 20.—Orders have exceeded production 
for the seventh consecutive week, so those in 
touch with lumber markets here see the in- 
dustry assuming a more favorable position, 
though business has improved very little, if 
atall. Inventories have continued to decrease. 
Indications are that the curtailment program 
will extend indefinitely. A number of mills 
have started up this week, principally on 
Grays Harbor, but it appears there is little 
likelihood of anything like normal production 
being reached, 

A weakness is rumored in the fir log mar- 
ket, but investigation reveals this is probably 
the result of a clean-up of old logs, put in 
last spring or summer, and now in danger of 
attack by teredos. Loggers have no definite 
plans for resumption of logging, and some 
may not operate at all this fall. It seems 
certain that they will not stand for lower log 
prices. Cedar logs show some improvement, be- 
cause of a better demand for shingles. Hem- 
lock logs continue in strong position, some 
sales being made at $1 above list. 

The new firm price plan starts today among 
mills doing rail business, and the policy may 
be extended to the ‘intercoastal market. 

One large firm reports improved inquiry 
from Japan and the east coast of South Amer- 
ica. The freight rate to China for October has 
been set at $7.50. A $6 and $7 rate will ob- 
tain for Japan in October. Steamship lines 
carrying lumber to China complain that the 
freight rates are too low. They claim the 
cost is $9. Space today is being bodked as 
low as $5.50. Two years ago January the rate 
jumped to $10.50. However, higher rates tend 
to reduce China buying, 

According to Albert S. Nichols, head of the 
Seattle office of the United States Intercoastal 
Lumber Conference, approximately 140,000,000 
board feet of lumber will be carried from the 
Pacific Northwest to the Atlantic Coast this 
month. This leaves about 40,00,000 feet which 
will have to be taken care of by October space, 
the rate of which is $9 and $11. This rate 
is declared unprofitable to the steamship com- 
panies, who are not expected to put on any 
additional tonnage. Meetings are being held 
this week in an effort to correct this sit- 
uation. 
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California yards are well stocked, the un- 
sold being at the highest level since last Feb- 
ruary. Normally Los Angeles has about 10,- 
000,000 feet of unsold in the harbor, but pres- 
ent unsold totals 13,000,000 feet. Stocks of 2 
py 4’s have increased from 500,000 to 2,000,- 
000 feet. The California demand is fairly 
steady. 

Shingle production has advanced to about 
50 percent of capacity. The bottom price on 
clears from western wholesalers is $1.50. The 
whole shingle market is stronger. Local de- 
mand for shingles has improved, 

The Canyon Lumber Co., of Everett, has 
purchased some 8,000,000 feet of logs from 
Canada, preparatory to starting up again. The 
mill has been down sixty days, 

The Elliot Bay Mill Co. here is closed. This 
mill sells to yards and to the retail trade. 

The E. B. Holmes Lumber Co. and the 
Blossom-Provine Lumber Co. have effected a 
consolidation, by which in the future the 
Holmes company will handle the fuel busi- 
ness, and Blossom-Provine, the lumber. 

Arthur Bevan, secretary-manager Red Cedar 
Shingle Bureau, left today for the East. He 
will be gone a month or six weeks. 


Vancouver, B.C. 


Sept. 20.—The lumber outlook is a little 
more favorable this week. A _ considerable 
volume of export business has been booked. 
While a number of the mills are considering 
further curtailment, on account of an expected 
log shortage, it is highly probable that the 
remaining mills will continue operating on 
their present schedules. Production is now 
down to 50 percent of normal. Freight rates 
to all countries, with the exception of Aus- 
tralia, are very strong, and prospects are that 
they will continue that way. 

Logging input last week averaged about 25 
percent of normal, and indications are that 
a further decrease is likely during the last 
two weeks of September, after which the 
shortage of Douglas fir log stocks will either 
force a further curtailment on the part of 
log-buying mills, or necessitate the re-opening 
of some of the fir logging camps. Fir logs 
continue to move easily at $11.50, camp run, 
to $10, $15 and $21 on grade. The latter 
price is for high quality logs. Cedar log 
stocks are sufficient to supply the mills, at the 
present rate of cutting, for six months. Few 
cedar sales are reported. Shingle logs are 
bringing $10 and lumber cedar logs are $14 
and $21. Hemlock logs remain scarce, and 
recent sales have brought as much as $11.50— 
an advance of $3.50 above the price realized 
for this species two months ago. 

The annual golf tournament of the lumber- 
men of British Columbia was held at the 
Shaugnessy Heights Golf Club on Sept. 19. 
Arrangements were in the capable hands of 
W. H. Crowe and his energetic committee— 
L. M. Hanbury, Hanbury Lumber Co.; Fred 
Hodgson, Hodgson Lumber Co.; A. L. Hughes, 
Chew Shingle Co., and Norman English, Wood 
& English (Ltd.). A dinner was afterwards 
held in the clubhouse, at which T. A. Lamb. 
Lamb Lumber Co., presided. The winner of 
the first prize was H., A. Merrill. 


Kansas City, Mo. 


Sept. 23.—A forecast of increasing strength 
in the market is warranted, sales managers 
here say. Demand showed another slight in- 
crease last week, and the inquiry indicates 
that country retailers are keeping in closer 
touch than for some time, to be ready to pop 
in orders when they see enough encourage- 


ment. Line yard companies are watching the. 


market closely, although in most cases they 
are better prepared to meetan immediate de- 
mand than are the independents. City yards 
do not appear to be as much concerned as are 
country dealers, although some city yards are 
Carrying less stock than they ever had be- 
fore. There has been a noticeable tightening in 
southern pine prices recently, some California 
Pine mills have made advances on shop and 
are getting orders on the higher rate, and 
Douglas fir mills are taking a firmer attitude. 
Some western mills have notified representa- 


tives that counter offers will not be enter- 
tained, and that price changes hereafter will 
go aut only by mail. In other words, these 
mills intend to stick to their list, whatever it 
may be. Rains early last week were followed 
by ideal building weather, and salesmen on 
the road report the outlook very favorable 
for considerable farm repair work outside the 
districts that suffered drouth damage. The 
local building situation has not changed, work 
projected being mostly commercial construc- 
tion. 

The board of directors of the Southwestern 
Lumbermen’s Association will meet Oct. 10, 
in the association offices here, to dispose of 
accumulated matters and to plan for the an- 
nual convention in Wichita, Kan., in January. 


Philadelphia, Pa. 


Sept. 22.—There will be a meeting Oct. 2 of 
the Lumberman’s Exchange. An effort will be 
made to determine the number of members 
who will attend the boat outing planned for 
Oct. 16 to inspect the port of Philadelphia. 
Plans for this affair are being made. War- 
ren D, D. Smith, President, and Charles F. 
Kreamer, chairman entertainment committee, 
are preparing the program. 

George E. Lippincott and Harry E. Strath- 
mann, receivers, will sell at public auction 
on Sept. 26 the property of the Lawton Floor- 
ing & Shingle Co. 

David Baird, jr., United States Senator and 
president of the David Baird Lumber Co., 
Camden, N. J., was one of the speakers at the 
celebration on Friday, Sept. 19, to proclaim 
Camden the radio capital of the United States, 
This celebration was heralded as the begin- 
ning of the “back-to-work” movement in the 
nation. The RCA-Victor Co. has added more 
than 18,000 employes, and the Campbell Soup 
Co., 5,000. 


New York, N. Y. 


Sept. 22.—Demand is certainly better than 
it was a month ago, but the vast majority of 
lumbermen feel that there has been no im- 
provement to talk about. One may go into 
one office and hear joyful tidings of good 
sales—and from a near neighbor he will get 
an exactly opposite story. There is no ques- 
tion but that Douglas fir is in a definitely bet- 
ter position, and the same is true in a less 
degree of Idaho pine. Southern pine is com- 
ing around more slowly. The situation in a 
nutshell is that there is still plenty of room 
for improvement. 

Vicegerent Milton L. Dake, of ‘the northern 
district of New Jersey, has issued a call for 
a Hoo-Hoo concatenation to be held at Keller- 
man’s Restaurant, Paterson, N. J., on Oct. 7. 

The North Jersey Lumbermen’s Club held 
an outing Saturday last at the Far Hills Fair- 
grounds, Far Hills, N. J. Arthur D. Stout, 
secretary, was in charge. 

George E. DeNike, secretary New Jersey 
Lumbermen’s Association, is arranging for a 
party of New Jersey lumbermen to attend the 
convention of the National Retail Lumber 
Dealers Association in Chicago on Oct. 1, 2 
and 3. 

The J. A. Mahlstedt Lumber & Coal Co., of 
New Rochelle, N. Y., has just announced the 
appointment of Edward Hanyen as treasurer. 
Mr. Hanyen was formerly treasurer-manager 
of the Dinkel & Jewell branch of the Hudson 
River Yards, Tarrytown, and retired last April 
when the business was sold to Tompkins & 
Bevers. He also is a former president of the 
Westchester Building Material Men’s Associa- 
tion. ; 

Charles V. Bossert, Brooklyn lumberman, 
attended the recent international yacht races 
off Newport, R. I., aboard his own craft, 
Coronette ITI. 


A. L, Fryer, formerly of the Boyd-Sinclaire ‘ 


Lumber Co., is leaving shortly for the West 
Coast with his family. He expects to settle 
in California. 

Recent New York visitors included Frank 
Hines, of the Edward Hines Lumber Co., 
Chicago. 

William E. Code, of the Hunterspoint Lum- 
ber & Supply Co., was a prize winner at the 
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GRISWOLD-GRIER LUMBER CO. 
Philomath, Oregon 


Carlton Manufacturing Co., Carlton, Ore. 
Pedee Lumber Co. - Pedee, Oregon 


Affiliated Manufacturers in 
DURABLE DOUGLAS FIR 


Everything in Fir 
Sales Offices: 


THE GRISWOLD LUMBER Co. 
Failing Building, Portland, Oregon 














OUR SPECIALTIES 


5/4%x4 Vertical Grain Porch Flooring 
Vertical or Mixed Grain Finish 
Vertical Grain Stepping 


MOULDINGS — Factory Stock 
All made from the finest of 
Old Growth Douglas Fir 
of soft texture, dried in strictly modern dry kilns. 


ROYALS, PERFECTIONS, XXX XX Red CedarShingles 
Mills: Raymond, Washington 


WILLAPA LUMBER CO. 
Sales Otfice: Failing Bldg., PORTLAND, ORE. 














Douglas Pacific 
Fir /pouctasFirn\ Be™toc* 


ss VY, webialitete 
Douglas Fir 


Exploitation 
& Export Co. 








EXPORT SHIPPERS— 
CARGO and PARCEL 
SHIPMENTS TO ALL 
FOREIGN MARKETS 

















1125 Henry Building, 
SEATTLE, WASH. 


BRANCHES: 
SAN FRANCISCO, CALIF, 
PORTLAND, ORE. 
CABLE ADDRESS, all offices, FIREXCO 


Cc. 1. F. OFFERS 


on Request 
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Co PACIFIC COAST Co 


MIXED CARS 
Order JustWhat 


You Need In :- 
YARD AND 
SHED STOCK 


Including 
Bevel Siding, 
Mouldings, Lath, 

Shingles 


WHITE RIVER. 
LUMBER CO., | 


ENUMCLAW , WASH. 


The Polleys 
Lumber Co. 


Manufacturers of 


: Pondosa 


Pine 


Selects 


General Offices and Mills: 
Shipments via N. P. A? 
and Milwaukee Rys. Missoula, Mont. 




































K. D.Window and Door Frames 
We Can Also Frame parts 

Garage Doors ouse Doors 
F e h Cut Door Stock 


Plywood or Veneer Panels. 


Porch Columns 
Porch Newels Porch Rails 
Balusters and Baluster Stock. 


Straight cars or mixed with 


yard stock. 
John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 











Lumbermen Enjoy 
Reading “TOTE-ROAD 
































9 
: and TRAIL 
¥ TOTE-ROAD By DOUGLAS MALLOCH 
bh . 

“T ote-road and Trail,” 
is the most important and 
entertaining that has 

‘ come from his pen. It 
represents the ripe gen- 
’ | jus of nearly forty years’ 
association, as boy and 
man, with the lumber 
business. ; 
DOUCLAS MALLUCH No book of verse will 
afford a lumberman or 
‘ logger greater joy, or 
yo pace ad serve as a more welcome 
gilt top. gift to his friend. 
Illustrations in 
full color, from oil AMERICAN 
paintings by 
Oliver Kemp. LUMBERMAN 
Postpaid, 431 South Dearborn Su 
? $1.50 CHICAGO, ILL. 


sixth annual golf tournament of the Queens- 
boro Chamber of Commerce. 


Boston, Mass. 


Sept. 23.—Eastern wholesalers are finding 
difficulty in securing cargo space on steam- 
ships from the Coast. To find room for any 
but small lots for October shipment has be- 
come impossible, and to quote a price even 
for November shipment is risky. The an- 
nounced rate of the conference lines~ for 
October is $9, but the present situation sug- 
gests rather forcibly an advance the follow- 
ing month. Some wholesalers here are not 
quoting for mill shipment. Several local au- 
thorities think the present situation will have 
a tendency to encourage transit shipments un- 
duly, and that this will bring unfortunate re- 
sults later. Talk of stiffening prices on the 
Coast, together with an upward trend of cargo 
rates and difficulty in finding space for lum- 
ber, are a combination of factors that have a 
distinct tendency to promote speculation. Not 
many retailers are showing agitation, how- 
ever, and current buying is quiet. 


Bogalusa, La. 


Sept. 22.—The Redwood Bowl was dedi- 
cated recently by the Bogalusa Lumberjacks. 
The 5-foot wall around the entire field and 
the seats are of redwood lumber. 

Col. A. C. Goodyear, president Great South- 
ern Lumber Co., who has been looking after 
business interests in Bogalusa and New Or- 
leans, left for his headquarters in New York 
recently. Col. Goodyear is hopeful that the 
paper and lumber markets will soon show an 
improvement. 


Shreveport, La. 


Sept. 22.—Pine mills are seemingly getting 
used to low prices, and when an order fits 
their stock they go ahead and fill it without 
much arguing about the price. There has 
been a trifle more business this week. The 
average price decline since the first of the 
year is astounding, being estimated at $6 to 
$10. The people who own the timber are be- 
ginning to see that there is nothing in allow- 
ing it to be cut on the present market basis. 
At the same time stock is sufficient for a 
year or more ahead, and this the mills must 
move, especially as a good proportion of it 
is common that will deteriorate if left too 
long out in the weather. A slight increase in 
buying by northern centers is reported, while 
Oklahoma and Texas trade remains about the 
same. There is very little buying for stock 
purposes. Recent rains have not ‘been heavy 
enough to interfere with logging. 


Norfolk, Va. 


Sept. 23.—Considerably more inquiry for 
North Carolina pine, rough and dressed, has 
appeared this month, but total business does 
not show much, if any, improvement. Millmen 
have become reconciled to being closed down, 
and are trying to sell surplus stock at fair 
prices. Thus far prices have been maintained 
without much trouble, because most millmen 
know that stocks are dwindling slowly. 

There is a rather good demand for No. 2 
and better 4/4 lumber, rough and dressed. 
Occasional sales are made to domestic yards 
of edge 4/4 No. 2 and better, and foreign 
buyers are also taking some, although they 
have not been able to buy at the low prices 
they first offered. There is a very good ex- 
port demand for No. 2 and better 4/4 stock 
widths and New England has also been buy- 
ing more. More good circular finish could be 
sold, but very little is being produced or 
offered. Price of this item should improve, 
for there is still a wide variation between it 
and that of band sawn stock. No. 3 edge, 
4/4, is moving a little better. No. 3 stock 
widths continue rather quiet. No. 2 and bet- 
ter 5/4 and thicker have been moving fairly 
well, and some items are harder to buy for 
quick shipment. 

Box makers are not buying much kiln dried 
stock, but are buying good air dried edge. 
Prices remain the same. Some No. 2 edge 
box is being bought, but buyers are not in- 
terested unless red heart and pitchy boards 
are taken out. No. 1, 4/4 stock box has been 
rather quiet. A little rough box is being 
bought by yards, and some is being sold 
dressed and resawn. Inquiries have been 
more numerous. There is not much good 


Tr, 
bright air dried stock box to be had, anq 
prices are stiffening. No. 2, 4/4 stock box hag 
been moving a little better, especially to re. 
tail yards. Other low grade rough lumber has 
been quiet. There has been a good demanq 
for small framing and sizes for construction 
work, which has kept small mills running. 

Sales of flooring, thin ceiling etc. continue 
rather light. Prices show little change, Price 
on 2%- and 3%-inch face No. 2 and better 
and No. 3 flooring should stiffen soon, because 
so many rough strips have been sold for ex. 
port. Kiln dried roofers have been moving 
a little better, and seem to have hit bottom, 
Air dried roofers have not been going so well, 
but are firm, as States farther south haye 
been getting plenty of rain and this has 
slowed up production, 


Beaumont, Tex. 


Sept. 20.—In interviewing the members of 
the Texas-Louisana Mill Managers Associa- 
tion attending their meeting here today, it 
was learned that only one mill represented jn 
the association was running full time, and 
it had been reduced from two shifts day and 
night, to day shift only. Practically all the 
mills are running on a 4 day a week sched- 
ule, with a few shut down altogether. Only 
one manager reported a reduction in wages, 
He stated that his company had cut all $2.50 
a day men 10 percent, and foremen 20 percent. 
Some of the mills are operating chiefly in 
order to give their men enough to get by on. 


Macon, Ga. 


Sept. 22.—Roofer manufacturers say that a 
little more business is being transacted than 
there was a month ago, but the increase is 
hardly noticeable. They hope that it is a 
forerunner of some real business before the 
first of the year. Prices are so low that roofer 
manufacturers who closed down several weeks 
ago have not been tempted to_ reopen, 
so production is at a low level. Southern con- 
struction is taking some stock, and some is 
being shipped to northern and eastern points, 
but the movement is light. Plenty of in- 
quiries are coming to this territory regarding 
longleaf, but sales are not much better. Many 
southern Georgia mills have shut down be- 
cause of the dullness of the market. Prices 
are not tempting the manufacturers to un- 
load, though some orders are being filled. The 
usual orders from railroads are not being re- 
ceived this fall. Leading railroads have ap- 
pealed to the Public Service Commission for 
permission to take off passenger trains. The 
Central of Georgia shops in this city, employ- 
ing 1,500 men, has laid off the entire force 
from Sept. 8 to the end of the month, and the 
Southern Railway also has curtailed propor- 
tionately. 

There has been little improvement in hard- 
wood demand, but a better feeling exists in 
the trade. Limited orders are being filled 
promptly, but the volume is far below the 
amount that was expected. There has been 
no increase in production, and many of the 
mills are on short time or are shut down, so 
stocks are reduced materially each week. Gen- 
eral rains over Georgia have ‘been so heavy 
that swamps are beginning to fill up again, 
after a long drouth, and logging crews have 
been driven to higher ground, but there is 
now an ample supply of logs. 


Minneapolis, Minn. 


Sept. 24.—The outstanding feature of the 
Twin City market last week has been an in- 
creased rural demand for modernizing and 
new building material, including a consider- 
able amount of millwork. Thus predictions 
of agricultural experts in the state that the 
farmer would find himself in good financial 
condition this fall are being vindicated, in 
the face of dire rumors relative to drouth 
damage and crop failures. The same condi- 
tion obtains in other Northwest States, in 
greater or less degree, with “spotty” areas in 
some sections. North Dakota and Montana 
business men are quite optimistic regarding 
conditions. The facts that harvesting was 
completed earlier than ‘usual, and that 
weather has been ideal for outdoor work, 
doubtless has encouraged rural communities 
to do some much needed repairs and new col- 
struction. To a considerable degree the new 
business obtained ih the country has been 
offset by lack of activity in the larger cen- 
ters of population, although things usually 
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Seem 
are rather quiet at this time of year in 
the building lines in the bigger cities. Some 
contracts are being let for work on larger 
structures. The increased country trade is 
expected to put all northern mills back on a 
full-time basis late this month. Some already 
nave returned to a normal schedule. 

While demand for northern pine continues 
light, with mixed orders of the rush variety 
predominating, prices are holding firm. Stocks 
are fairly well balanced at most of the north- 
ern mills now, production having exceeded 
sales for some weeks. A fair volume of au- 
tumn business is in sight, Twin City dealers 
predict, 

Demand for large northern white cedar 
posts for highway guard purposes is holding 
up surprisingly well, and some manufacturers 
now fear that the supply will not last until 
new stocks are available next spring. While 
the demand for small posts has fallen off 
somewhat, there is still a call for them, and 
the difference is made up by orders for mate- 
rial for corneribs. A considerable quantity of 
large posts is being disposed of for permanent 
fence construction. 

H. E. Miller has been promoted from the 
office of assistant secretary to the secretary- 
ship of the St. Anthony & Dakota Elevator 
Co., operator of line yards. 


Laurel, Miss. 


Sept. 22.—Local sales departments are firm 
in their opinion that market conditions are 
now improving. An increasing volume of 
business is being booked, and buyers show 
less resistance. 

There was an increase in pine demand last 
week, but no advance in prices. The local 
mills continue to operate about four days a 
week, and are moving an amount equal to 
present production. The export market for 
pine has shown some improvement. Appar- 
ently a number of the European buyers have 
been endeavoring to cover their require- 
ments, prior to the advance in ocean freight 
rates, effective Oct. 1 

One local sales manager holds that, instead 
of there being a surplus of pine, there is 
actually a shortage of staple items. He 
maintains that retail lumber yards and con- 
sumers have depleted their inventories by at 
least a billion feet or a billion and a half 
feet, that a quarter of a billion feet less is 
now loaded in cars in transit, while little 
mills have two hundred to two hundred and 
fifty million feet less stock than they ordi- 
narily carry, and surplus stocks of large 
manufacturers of the South and the Pacific 
coast amount to perhaps not to exceed three 
quarters of a billion feet. A great number 
of southern mills have closed, and most of 
those operating are cutting only about 60 
percent of normal. 

The demand for hardwood has also gained. 
An increased volume of orders has come from 
furniture factories. The automobile trade 
continues stagnant. Little change in hard- 
wood prices has been noted. The export 
market remains very quiet. 

Arthur J. Cox, of Iowa City, director of 
Eastman, Gardiner & Co., is a visitor here 
and guest of his son and daughter, Mr. and 
Mrs. Frederick G. Cox. 

Philip S. Gardiner, secretary Eastman, 
Gardiner & Co., is home from a trip to Iowa 
City. 

David Burney Fox, sr., head of the Fox 
Lumber Co. and pioneer lumberman of south- 
ern Mississippi, has been critically ill but 
is somewhat better. 


Warren, Ark. 


Sept. 22.—Arkansas soft pine mills in the 
last two weeks have booked a-larger volume 
of orders than in any similar period during 
the last six months. So far this month, 
orders and shipments are well ahead of pro- 
duction and mills are reducing’ stocks. 
Manufacturers are more optimistic than they 
were thirty days ago and, while they do not 
look for any sharp upturn in the market, 
they do expect a further increase in demand, 
with firmer prices, during the next sixty 
days. 

Orders cover a wide range of items, with 


commons predominating,. these selling in 
Straight cars. Some large dealers have 
Placed block orders for straight cars of 


boards and shiplap for immediate shipment; 
believing that prices are touching rock-bot- 
tom, they are filling their sheds with low- 





priced stock. One mill reports having se- 
cured an order for 1,600,000 feet of boards 
and dimension for a big government job, to 
be shipped to one concern. Another mill 
reports several large contract orders for in- 
dustrial concerns, which have covered their 
requirements for the remainder of this year. 
No. 2 boards, 8 and 10-inch, have been the 
heaviest sellers, and prices range around 
$15.50, mill. No. 2, 12-inch averaged $23.50 
on one sale of 230,000 feet, 12 to 16-foot, 
which is a good price for these lengths. 
Also several sales have been reported of 
straight cars of No. 1 dimension, for loading 
one width to the car in assorted lengths, at 
good average prices. Also the railroads have 
purchased some additional grain door lum- 
ber and other items for their immediate re- 
quirements. Mixed-car orders from the re- 
tail trade continue in-fair volume, with the 
usual assortments of stock wanted. A few 
straight cars of finish and trim have been 
sold, along with straight cars of 3- and 
4-inch edge grain flooring, but sales of flat 
flooring have been confined largely to mixed 
ears. Mill stocks of 4-inch B&better and 
No. 1 flat grain flooring are a little heavier 
than for some time. Dealers in the South- 
west are buying straight and mixed cars of 
drop. siding in special pattern No. 116, 
worked shiplapped instead of matched. .Mills 
are asking a premium of $3 to $5 for this 
special working. Some straight cars of lath 
are being sold for quick delivery. 





See Stable Condition in Florida 


TAMPA, FLa., Sept. 22.—Lumber dealers of 
south Florida are among the first to sense if 
not actually feel the improvement in general 
business in this part of the South, and most of 
them anticipate that by the first of the year 
sales will be on a better revenue basis than at 
any time since 1927. 

One of the organizations riding out the finan- 
cial storm is the T. W. Ramsey Lumber Co., 
of this city, and through it all “Tom” Ramsey 
has been a bulwark-of strength and encourage- 
ment to his associates in the industry. He be- 
lieves that prices will have materially advanced 
within the next 90 days and that the betterment 
will be substantial and permanent. There is 
nothing now to hold prices down because prac- 
tically all of the stocks coming over from dis- 
tress days are out of the way. New stocks 
must be paid for—mostly in cash—and must be 
sold for adequate cash prices if yards stay open. 

In anticipation of a $60,000,000 citrus fruit 
crop there has been a large amount of packing 
house improvement and considerable new pack- 


ing house construction. Not less than $100,000 - 


has been paid out in this way since the last 
season closed in the territory adjacent to 
Tampa, and perhaps three times that much in 
the State as a whole. 

Repairs on dwellings and other structures 
other than packing houses have been far more 
extensive this fall than at any other time since 
the slump. 

President W. F. Sneed and Secretary J. P. 
Williams are planning to make the November 
convention in Lakeland of.the Florida Lumber 
& Millwork Association a sort of reconsecra- 
tion session when everybody will take stock of 
their material and mental situations and get 
back on the job with a vim that has hardly been 
shown since 1925 and early in 1926. In prac- 
tically every case where old debts have hung 
over from the lively period of two to three 
years ago adjustments have been made. This 
has been done often where entire obligations 
would have been taken care of in time but for 
suits by receivers of failed banks. One big 
unit whose case was familiar to this writer had 
debts of $30,000 and assets of perhaps five 
times that much, but receivers were impatient 
so the owners moved out and have begun over 
on a smaller scale. 

However, the washing out process is practi- 
cally complete. There are few old debts to 
harrass, and very little old stock. With adjust- 
ments of their financial affairs dealers have got- 
ten back a great deal of their lost nerve and 
with the cleaning out of old stocks has passed 
the chance to sacrifice even where there is a 
desire to do so. 
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Sugar Pine 
California White Pine (72% 
Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 
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Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 
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Feather River Canyon 


Soft California 
White Pine 
White Fir 


Incense Cedar 











Z Annual Capacity 60,000,000 Feet. 





Hotel Whitcomb 


AT CIVIC CENTER 


San Francisco 


** 500 rooms of solid comfort” 
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HOTEL WHITCOMB 
Woods-Drury Co., Operators 


Also operating the new William 
Taylor Hotel in San Francisco 



















JAMES WOODS, 


President 





ERNEST DRURY, 
Manager 
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CRONWALL & COMPANY 


Incorporated 


Lumber Company Financing 





Represent owners of 


PACIFIC COAST 
TIMBERLANDS 


For Sale on Attractive Terms 





231 South La Salle Street 
Continental Illinois Bank Building 
CHICAGO 




















Guard Against Credit Losses 









accounts for 








YARD, MILL AND OFFICE. 


Newsy Notes of Persons and Places 
















you. We can 
give you service 
that will please 
and the cost will be rea- 
. sonable. 
LUMBERMEN’S CREDIT ASSOCIATION 
608 S. Dearborn St., Chicago 
35 S. William St., New York City 
















GILBERT NELSON & CO. 
Public Accountants 


\| SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 
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Visiting lumbermen will do well to recall 
the fact that daylight savings time ends in 
Chicago on Sept. 27 and that central standard 
time again will prevail beginning Sept. 28. 


Ben Treece, of the Powe Lumber Co., St. 
Louis, Mo., was a visitor at Chicago lumber 
yards and offices this week. 


Willard Farris, of the Farris Hardwood 
Lumber Co., Nashville, Tenn., was a caller at 
lumber offices in Chicago this week. 


W. R. McMillan, of Chicago, manager of 
the Hammond Lumber Co., left Wednesday to 
spend two weeks in the vicinity of New York. 


O. J. Swanson, of Wausau, Wis., general 
manager of the Underwood Veneer Co., was in 
Chicago Tuesday on business and called on 
local lumbermen. 


J. S. Landon, of Ironwood, Mich., sales man- 
ager of the Scott & Howe Lumber Co., was 
in Chicago the latter part of last week and 
called at local lumber offices and yards. 


Walter E. Starry, of Kinzua, Ore., sales 
manager of the Kinzua Pine Mills Co., was 
in Chicago the latter part of last week and 
was a caller at local lumber offices. 


L. L. Hill, formerly a member of the firm of 
Page & Hill, of Minneapolis, Minn., has come 
to Chicago to become associated with the 
Naugle Pole & Tie Co. He is retaining, how- 
ever, an interest in the Minnesota firm. 


V. J. Euler, of the V. J. Euler Lumber Co., 
Chicago, was a visitor in and near Elcho, Wis., 
the latter part of last week to visit lumbermen 
there and look over the stocks at the mill of the 
Hiles Lumber Co., at Hiles, in which he is in- 
terested. 


W. M. Burns, of Chicago, treasurer of the 
Marsh & Truman Lumber Co., has been spend- 
ing last week and this week at his summer 
cottage in Douglas, Mich., across the Kala- 
mazoo River from Saugatuck, as has been his 
custom for several years. 


P. E. O’Neill, of the O’Neill Bros. Lumber 
Co., Chicago, was in Milwaukee and Madison, 
Wis., Monday and Tuesday, calling on the 
trade there, and reported that business condi- 
tions in both cities seem to be considerably im- 
proved since his last visit. 


R. K. Eaton, of the Robert K. Eaton Lum- 
ber Co., Chicago, is expected to return to his 
office Monday from Birmingham, Ala., where 
with Mrs. Eaton he has been visiting relatives 
and other friends for the last two weeks. Mr. 
and Mrs. Eaton formerly made their home in 
the vicinity of Birmingham, and when he was 
a young man Mr. Eaton was a worker in the 
nearby Alabama lumber camps. 


Harry D. Thorn, of the insulation division 
of the Chicago Mill & Lumber Corporation, 
recently displayed his familiarity with slogans 
used by national advertisers when he won the 
prize for the greatest number of correct answers 
identifying fifty advertising slogans published 
in a house organ of the F. W. Bond Co. This 
contest attracted unusual attention and many 
contestants participated. 


Herbert U. Nelson, executive secretary of 
the National Association of Real Estate Boards, 
following his return from the recent annual 
convention of the Mortgage Bankers’ Asso- 
ciation of America, in Detroit, predicts con- 
sistent improvement in the real estate business. 
He says the convention was well attended and 
that the feeling of the country’s leading mort- 
gage men toward real estate projects is one 
of confidence. He said: “From the meeting as 
a whole it was apparent that over-financed and 


speculative building has been pretty thoroughly 
eliminated and that funds for needed projects 
are now available for financing sound devel- 
opments.” 


Charles F. Swartz has joined the sales staff 
of the J. A. Fay & Egan Co., of Cincinnati, 0, 
and will have charge of the company’s sales 
of its high grade woodworking machinery in 
the West Virginia territory, with his head- 
quarters at Huntington. Mr. Swartz will give 
prompt attention to inquiries from any part of 
the State, and will when desired help any firm 
in solving its woodworking problems and in the 
planning of its production methods. 


Through an inadvertent error in an item that 
appeared in the Sept. 20 issue of the AMERICAN 
LUMBERMAN, Major L. R. Lohr, managing di- 
rector of the Century of Progress Exposition, 
was referred to as a brother of G. P. Lohr, 
of Johnson & Wimsatt (Inc.), Washington, 
D. C., one of the oldest and best known con- 
cerns in the country manufacturing and whole- 
saling North Carolina pine. Major Lohr is a 
son of G. P. Lohr and the father is justly 
proud of the recognition that has been given 
the Major in selecting him as a director of what 
is planned to be the greatest of all expositions. 


Joe Cisar, of Maisey & Dion, Chicago, who 
as recently mentioned in these columns was 
making a raid on the fish in certain northern 
Wisconsin waters, returned last week with such 
proof as to preclude all doubt of his ability. 
The catch included among other details a fif- 
teen-pound “muskie” and several sizable bass. 
Joe swears it was his yard superintendent, 
Clarence Morose, who caught all the catfish. 
Anyhow, the nimrods had to make three ship- 
ments home. When he returned to the job 
Mr. Cisar found business fair. “At least it’s 
not any worse and it looks better to me,” he 
said. 


H. P. Plummer, manager of the Chicago of- 
fice of the Union Lumber Co., returned Mon- 
day from three months spent visiting the com- 
pany’s three mills in California—at Fort Bragg, 
Mendocino, and Blen Blair—and the firm’s head- 
quarters at San Francisco. He stopped at other 
points on the way east, and came to Chicago 
direct from Kansas City, Mo., where the at- 
titude of the lumbermen was much more op- 
timistic than it was six months ago, he said. 
Then, when Mr. Plummer arrived in Chicago 
and had an opportunity to see what lumbermen 
here are doing and saying, he found the same 
thing true of Chicago—a better outlook on the 
market, not accompanied by any great advance 
of business but by enough to keep the: trade 
in better spirits. 


Opens Chicago Office 
The Southwest Lumber Sales Corporation, of 
McNary, Ariz., has opened a Chicago office in 
room 1742 of the McCormick Building, at 332 
South Michigan’ Avenue. The telephone num- 
ber is Harrison 4593. D. A. Weidler is man- 
ager of the office. 


Shifts Locations of Officials 

The Universal Atlas Céthent Co., of Chicago, 
has announced the transfer of E. M. Johnson, 
assistant treasurer, from Pittsburgh to Chicago 
and the appointment of A. B. Wells, assistant 
eastern credit manager at Pittsburgh for twelve 
years to be assistant treasurer there. Mr. John- 
son became assistant treasurer last year, after 
a dozen years as eastern credit manager and 
a connection with the company of twenty-three 
years. Mr. Johnson is no stranger in Chicago, 
having been assistant credit manager at the 
company’s main office before going to Pitts- 
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burgh and previously having done special ad- 
vanced accounting work at Northwestern Uni- 
yersity. This company is a subsidiary of the 
United States Steel Corporation. 





Test of Portable Motor Saws 


In the winter of this year the committee on 
technology of the German Forstverein, address 
Berlin W. 9, Potsdamerstr. 134/III, will hold 
a test for motor driven saws suitable for work 
in the woods. The machines must be adapted 
for both felling and bucking and will be tried 
with various kinds of timber, both in the flat 
and mountainous country. Notice must reach 
the Berlin office not later than Jan. 10. Fur- 
ther information will be sent from there upon 
request. 





Commerce Official to Chicago 


Harold S. Burr, of the staff of the Bureau of 
Foreign and Domestic Commerce of the United 
States Department of Commerce, recently has 
been assigned to the domestic commerce work 
in the Chicago territory, according to an an- 
nouncement received this week from the 
Bureau’s Chicago office. 

Mr. Burr formerly was connected with the 
Bureau in Washington, and is_ thoroughly 
familiar with the work of the Department of 
Commerce. He is well qualified for his duties 
to assist manufacturers and merchants with 
their problems of marketing and distribution. 

The local office is in suite 577, 38 South 
Dearborn Street. 





Sales Headquarters Moved 


Announcement was made this week that 
effective Oct. 1 the sales office in Chicago of 
the C. D. Johnson Lumber Co., of Portland, 
Ore., will be closed. Elmer F. Xanten, repre- 


sentative of that company in this territory, is 
moving his headquarters to Rockford, Ill. and 
will be located at 717 Rockford National Bank 
Building. From his headquarters in Rockford 
Mr. Xanten will cover northern Illinois and 
The change of 


southern Wisconsin territory. 
location is being made 
in order that Mr. Xan- 
ten may be able to keep 
more closely in touch 
with the trade in his 
territory. 

Mr. Xanten is quite 
popular among the local 





E. F. XANTEN, 
Chicago; 
To Move Headquarters 
to Rockford, Il. 





lumber fraternity all of 
whom will regret to 
learn of the necessity of 
his moving his head- 
quarters to another city. 
He is an_ enthusiastic 
promoter of wood and 
recently has instilled 
new life into Hoo-Hoo activities in Chicago in 
his Capacity as Vicegerent Snark for this juris- 
diction. Hoo-Hoo officials have expressed their 
appreciation of Mr. Xanten’s efforts in behalf 
of the order and their sincere regret that he 
will find it necessary to relinquish the office of 
Vicegerent Snark. Mr. Xanten has some very 
Pronounced and up-to-date ideas as to the pro- 
motion and merchandising of lumber, and no 
doubt will find ample opportunity for a continu- 
ation of his work as a key man for Hoo-Hoo 
and the lumber industry. 

The C. D. Johnson Lumber Co. is the selling 
organization for the Pacific Spruce Corporation, 
which operates a modern plant at Toledo, Ore., 
and is one of the largest producers of spruce 
lumber in the United States. 





Will Make World Tour 


W. E. Vogelsang, general manager of the 
Weidman-Vogelsang Lumber Co., accompanied 
by Mrs. Vogelsang, is taking a world tour and 
expects to be away from the cares of the lumber 
business for a_ period 
of from six to eight 
months. The offices of 
the Weidman - Vogel- 
sang Lumber Co., suite 
2152 Builders Building, 
Chicago, will be discon- 
tinued on Oct. 1. This 





W. E. VOGELSANG 
Chicago; 


Starts on Tour of 
World 





concern has acted as 
sales agent for the 
Weidman Lumber Co., 
of Trout Creek, Mich., 
and the Bergland Lum- 
ber Co., Bergland, Mich. 
During Mr. Vogelsang’s 
absence, the sales will 
be handled directly 
from the mills. 

During this world tour, Mr. and Mrs. Vogel- 
sang plan to spend some time with their daugh- 
ter at Johannesburg, South Africa, and become 
acquainted with their grandson, who is a little 
more than two years old and whom they have 
not yet seen. 














Sees Decided Upward Trend 


New Or:eans, La., Sept. 22.—Brighter days 
are closer ahead than those left behind some 
time ago, according to O. N. Cloud, secretary- 
manager of Long Leaf Yellow Pine (Inc.), 
who just returned from an extended trip in the 
East and middle West. 

“Business conditions,” says Mr. Cloud, “are 
tending upward in some lines while no im- 
provement to speak of has been noted so far 
in others. Inventories as a whole are low, and 
particularly those of lumber are very low and 
any consumption of this commodity will have to 
be bought. The building industry is being in- 
creasingly recognized as a potent factor in a 
new prosperity and in this regard the mechan- 
ism is more work. The concentration of 
thought on this central problem will result in 
action leading to renewed activity. 

“Retail business, particularly of department 
stores, is picking up. It has been noted that 
4,000 employes were recently added by depart- 
ment stores in St. Louis. It was stated in 
connection with this employment that perma- 
nent assignments were being made, the em- 
ployes being taken on the regular force and 
not for some particular “sales” event. On the 
whole, consumption is increasing’ gradually and 
eventually will absorb products which will lead 
to needed manufacturing.” 

Mr. Cloud’s trip includes St. Louis, Mo.; 
Detroit, Mich.; Chicago; Washington, D. C., 
and New York. 





Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. E. 
Burnham, patent and trade-mark attorney, 1343 
H Street, N. W., Washington, D. C., at the rate 
of 20 cents each State number of patent and 
name of inventor when ordering. 


1,770,032. Method and apparatus for shaping 
curved surfaces. Louis Gruber, New York, N, Y. 

1,770,294. Motor operated saw. Ira G. Blundell, 
Sparks, Nev. 

1,770,324. Saw tooth gage. Charles Ross, Sands, 
Mich. 

1,770,507. Synthetic lumber. Albert F. Bemis, 


Newton, Mass., assignor to Bemis Industries (Inc.), 
Boston, Mass. 

1,770,520. Laminated board. William F. Hayes, 
Detroit, Mich., assignor to Gagnier Fiber Products 
Co., same place. 


Easy to Sell Because 
Every Home Needs 
Supercedar Closets 
and Every Woman 
Wants Them! 


Supercedar, Brown’s Su- 
percedar, comes to you in 
cartons, protected against 


damage and deterioration. 
Each box is marked with 


width and quantity. The 
quality is guaranteed—90%, 
or more, red _ heartwood, 
100% oil content. 


Any carpenter or handy man 
applies it right over the old 
plastered walls, ceiling, floor 
and inside of door. Costs little, 
saves much. Or, in new work, 
use Supercedar Closet Lining 
instead of lath and plaster. No 
wall paper, no paint or varnish. 
Then it costs virtually nothing. 


Every retailer can sell Su- 
percedar. Small investment. 
Easy sales. Good profit. Makes 
friends. Ask for miniature 
sample box with circular and 
quotations. 


so: MEMPHIS & 


t 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 


yy L 














| Wie Your Crit Less 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at.. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 


OF NEW YORK 
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Natalbany Protection 


Guards Your Lumber 


ROM forest to yard Natalbany protection stands on guard. The very 

F selection of trees is part of it. All our lumber comes from the region of 

best growth, the outstanding timber-producing territory so classified by 

the Department of Agriculture. Included in our holdings are dense tracts of 
virgin long leaf pine and extensive areas of short leaf hill pine. 


Our five modern, high-type mills forge an added link in the Natalbany 
chain of protection. Skilled workmen and the most modern machinery here 


combine to produce lumber that is recognized for superiority throughout the 
country. 


Natalbany protection does not stop until the lumber has been safely 
delivered to your yard. Special box-cars, inspected to see that they are free 
from cracks or protruding nails, sprinkled with sawdust and then lined with 
heavy paper, bring it to you unscarred and with a uniform moisture content 
. . . lumber that will help you increase your profit and sales. 


This is Natalbany protection . . . the process of selection, manufacture 
and shipping that enables us to say that this is the best lumber you can buy. 


NATALBANY 


LUMBER COMPANY, LTD. 
SALES OF FICE 


HAM MOND, LOUISIANA 








MEMBER SOUTHERN PINE ASSOCIATION 


IN SHIPPING 
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This Week’s 


Lumber Prices 








SOUTHERN PINE 


Following are f. o, b. mill sales prices as reported from Kansas City, Mo., for the week ended Sept. 13: 


Flooring Finish, All 10-20’ 
x3” E.G.— sar Rough: 
paBtr, 10-20’... .$64.11 ~ eh Epa 32.00 
No. 1, 6-20’.... 50.41 1x8” Sana 35.00 
1x3” F.G.— 1x5 and 10”.. 39.00 
B&Btr, 10-20’. 36.41 es gee 55.00 
sg 2’ —— ashes reg B&Better Surfaced: 
Ni" F.G— ee 40.54 
B&Btr, 10-20’... 36.29 ee 41.00 
No. 1, 10-20’.... 32.28 1x8” ........ 41.26 
No 2’ 10-20’.... 20.79 ef and 10”.. 48.49 
ae” en ee ee 69.97 
Ceiling By at, 6&8"... 49 26 
4”, 10-20°— 5/4x5, 10&12”. 50.79 
Beptr ev eean 27.05 ei &. 8/4x4, : 
5, pobre 24.00 | 6&8” ...... 61 33 
OE ccncbeode 15.79 ot & 8/4&5, 
vitae 10&12” 9.00 
Partition C Surfaced: 
1x4”— 1x4” 38.00 
ee ere nee® 39.00 era 38.09 
 } Sea 23.50 a can aa ak 37.08 
Drop Siding 1x5 and 10”.. 45.53 
1x6”, 10-20’— Casing and Base 
SE sstew sav 34.14 B&better: 
ae 33.67 2 eee 48.66 
ee o emceawennals 51.48 





Fencing, S18, 10-20 No. 1 Dimension, 
No. 1— S1S1E 
onan anew 30.16 Short- Long- 
Pe” a wave bie 32.51 leaf leaf 
No, 2— 2x 4”, 10’. .20.50° 
Dee” weeenees 14.59 12’. .20.78 
So — Se 14.40 16’. .21.10 
No. 3— 18&20’. .22.63 
eee ee 9.29 Su 6”, 26°... 06.76 
ie. incawees 10.57 a): 
Rage igor ae 18@20", 121,40 3416 
, 9 9 
1 24 30°. .31. . 
No. 1 (all 10-20'): gy | 2x 8°, 107. .19.08 25.00 
met... 35.97 12’. .17.93 25.00 
Se. waknss 48.15 16’..18.78 .. 
No. 2 (all 10 to 20’): cant ae 
eer 16.58 | 2x10”, 10’. .24.86 
Sc wisn ate 15.83 ogee te 
a 22.83 16’. .23.81 28.00 
7 t (all 6-20’): 18&20’..24.62 .... 
peahewen 12.55 | 2x12”, 10’. .30.00 
i210" ie acum kee 12.80 12’. .27.27 
>) gle rrr 13.37 16’. .32.95 
No. 4, all widths 18&20’..35.18 .... 
— ae x 8.00 Plaster Lath 
oO. mension No. 1, %", 47. 2.65 
SS” soi ees kes 13.57 No. 2, 3%”, 4’ 1.64 





No. 2 Shortleaf Shiplap 
Dimension S1S1E No. 1 (all 10-20’): 
Se . ie 17.71 Beckie: 19 
Re 17.89 No. 2 (10-20): 
| eae 2 a" ao 17.00 
18&20’...... 20.03 1210” i aes 15.60 
Se 8°, 10%... ve 14.50 No. 3 (all 6-20’): 
er oT | Seer ee 1.72 
one be aati 15.65 1210” Sige 13.20 
184&20’...... 16.53 
2x 8”, 10°....2: 17.00 Car Material 
ae 17.00 | (All 1x4 & 6”): 
* See 18.15 B&Btr., 10 and 
186300... <.. 17.89 20 ccc eeeeee 00 ° 
SER... Bere 18.00 Byrkit Lath 
4 tetas ree 4 and 6’........ 12.25 
18@20'. °°" 21.43 SOI 20 vi icses 12.25 
2x12”, 10°... 22.00 Car Sills 
i a eee 20.29 S48 sq. E&S— 
16’...... 22.00 9” 94-367 
18&20'.... |. 29.94 mrerg : we. Soe 
Longleaf Timbers ry Serre 8.50 
No. 1 Sq. E&S Up to 0", 34-36’ 40.13 
S48, 20’ and Ss  rrrrer 2.75 
under: OS 43.36 
a 22.91 | Heart, S4S— 
i se 30.50 | Up to 10”, 34-36’ 51.38 
pai ine eee 40.71 SE oe 53.75 








NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 
folk prices made during the period Aug. 1 to 
30, inclusive, as reported by the North Caro- 
lina Pine Association: 


Rough 
Edge 4/4— 
NI ich ie sxde ste os xt ade ati ce Dia aan eek aie $43.75 
EU | ik det ir 6: Pale < BGA eens ORD wen 30.70 
I Mia ad amiga Siow enamel ace 20.05 
Be, SON Bins Kiicons anes a xeae opaeeee ue 17.65 
No.1 No. 2 
oe og No. 1 box box 
Dae pawl males 95 enlace mies ane 
7 42:70 Sit aos 
1x 6” ee rere 42.65 $35.05 $22.25 $19.00 
3 gl a 45.10 ee me shen 
Mo ¢nps0s cease 43.85 35.90 ae 19.50 
RES, 6 ksh ad cae ios ee 49.80 36.55 22.80 19.05 
ll EE EE a 63.50 45.60 26.60 21.10 
Edge, B&better— 
UE). Seisii Alte BRON so racale. Siklig: Wain a Walle ahaa Wee le 47.30 
a cir ih aig en ar bs Gorse od cies ak ao A ws *e040 
EE” > ciisirstba tee Gue WES exlanalemseenen 64.90 
SD ailedtatace halnald wiki te Paewede oo wl euvacbetan 50.95 
Bark Stripe— 
b3.cokeo wd kaicaweeteatle cance $31.00 
RIED» Rath chb wd acahancra tn ak oaretaih cae re Soha 14.60 
Dressed 21%” 3” & 
Flooring— Wide Wider 
OE oo cnws wus $39.90 $39.50 
No. 1 common, }#”...... 34.75 34.40 
No. 2 common, }}”...... 25.90 24.70 
23” 3%” 
memetion, Be” .csiccdses 38.55 38.35 
B&better, bark strip partition.......... $32.25 
Box bark strips, dressed............... 15.75 
No. 2 
Boofers dressed 
Of eR ee eee ee See ee eee $24.90 
UIE 5d eke ciate ie x alata ot aieti Manaks aie Be bere 25.60 
SSR Re eee ree tones ahr FY 25.50 
RE EE NS 5 aid AE BAS oh 28.50 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., prices: 
No. 1 Hemlock Boards, S1S— 


e 8’ 10,12&14 16’ 
Ix A $25.50 $26.50 $27.50 
1x 6” 29.00 30.00 31.50 
1x 8” 30.00 31.06 32.50 
1x10” 32.50 33.50 35.00 
1x12 33.50 34.50 36.00 





For shiplap or flooring, 
Prices on No. 1 boards. 


No. 1 Hemlock Dimension, aaa 


add 50 cents to 


8 10’ 14’ 16’ 
2x 4” > ee. 00 $30.00 $30. 0 $30.00 $31.00 
2x 6” 8.00 29.00 29.00 29.00 31.00 
2x 8” 39:00 30.00 30.00 30.00 31.00 
brid | 29.00 32.00 33.00 33.00 32.00 
2x12” . 29.00 33.00 33.00 33.00 33.00 

For No 2 dimension, deduct $2.50 from 


Price of No, 1. 





INLAND EMPIRE PINES 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Sept. 24.—Following f. o. b. 
mill prices on actual sales were reported to 
the Western Pine Manufacturers’ Association 
by members during the three days ended 
Wednesday, Sept. 24. Reports of prices shown 
on S2S include sales of stock worked other 
than S2S on which the prices have been re- 
duced to an S2S basis by using the working 
charges shown in the Western Pine Manu- 
facturers’ Association lumber price list of 
July 15, 1926. Prices of selects and random 
length larch and fir include sales of specified 
length stock with the prices reduced to the 
random length basis by using the sorting 
charges from the same list. Averages include 
both direct and wholesale sales. Where prices 
shown are net to wholesaler they have been 
increased by 5 percent of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 
specified lengths are called for. Quotations 
follow: 
Pondosa Pine 
INCH SELECTS AND COMMON, S2S— 
6” 8s” 10” SS og 
C selects RL..... $44.00 $38.90 $47.74 $67.49 


D selects RL..... 27.96 27.60 35.01 51.46 
No. 1 common Al 37.21 36.50 38.50 athe 
No, 2 common AL 20.94 20.84 20.96 26.07 
No. 3 common AL 14.11 14.95 15.08 15.04 
Suop, 5/4 anv 6/4, S2S— 
No. 1...$25.75 No. 2...$15.25 No. 3...$10.00 
SELECTS S28, 5/4 AND 6/4, 4” AND WIDER— 
C selects RL...$45.91 D selects RL...$34.97 
er - os. we hacceeseeutecnes 24.38 
No. 4 CommMON, S2S RW RL. .....-.-e0% 10.33 


Idaho White Pine 
INCH SELECTS AND COMMON, S2S— 


w 871” 18” 


6 
C selects RL....$59.75 $61.50 $70.00 $110.50 


D selects RL.... 40.97 42.27 51.00 82.25 
No. 1 common AL 40.63 42.40 48.14 71.62 
No. 2 common AL 31.15 31.11 .31.36 38.82 
No. 3 common AL 20.94 22.31 22.14 26.28 
SELEcTs S2S, 5/4 anp 6/4, 4” AND WIDER— 
es a. aa oan aes de haces ees $38.00 
Larch and Fir 
No. 1 dimension, 2x6” 16’.......-.csee- $14.20 
Me. 2 Gimoenasion, Sui” 16°......0cccseces 16.39 
Vert. gr. flooring C&btr. 4” RL......... 37.50 
Drop siding of rustic, C&better, 6” RL.. 26.58 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the two weeks ended Sept. 20: 


Plooring 

1x3” 1x4” 
Edge grain—Bé&better......... $62.50 $59.75 
Flat grain—Bé&better......... 37.00 36.25 
DG Bae eeu ds ad as sia 30.25 
PO Bdieeabaseos 22.00 

Partition and Siding 
Boston partition, B&better, 1x4”....... $37.50 
Drop Siding, B&better, 1x67.........0- 34.00 

Finish and Moldings 
Finish, B&better, .12EK1O ..ccccccvececce $54.50 
Cane BGG DOGG. SEE 660-00 5b406 10 +e as 58.75 
Finish, B&better, 5/4x5&10”........... 66.25 
Discount on moldings, 15%” and under.. 49% 
1%” and over... 38% 

Boards and Shiplap 
Boards and shiplap, No. 1, 1x8”........ $28.50 
Boards, No. 2, 1x12”, 10, 18@20’....... 23.75 
Se. Bee GE, Rel < oa ose nes tbe ee ee 15.25 

Dimension 
es: * 6 Se a. Be i a kee Cede dese $16.50 
OS ee ee Prey: 18.25 
oS gl: a ON! ee eee re ee 29.50 
ee a - ee eee 16.75 
2x12”, ee ea ae 22.25 
Lath 

i Be ce acies nicks dees dean 2.65 





ENGELMANN SPRUCE 


Prices o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 


Inch— 4” 6” 8” 10” 12” 


- at  aadlmaaand $51.00 $51.00 $67.00 $82.00 
oO. 

btr.,* 6-16’. 46.00 50.00 50.00 62.00. 77.00 
No. 1, 6-16’.. 45.00 49.00 48.00 
No. 2, 8-16".. 40.50 38.50 38.50 38.50 46.00 
No. 3, 8-20’.. 31.50 33.00 34.00 34.00 35.00 
No. 4, 4-20’... 30.00 32.00 32.50 32.50 32.50 
5&6/4— 4”"&wdr. 4,6&8” 10” 12” 
D&btr., 6-16’ ...$66.00- $68.00 $71.00 $81.00 
No. 1&btr., 6-16’. 60.00 62.00 65.00 75.00 
No. 1, 6-16’ ..... 58.00 60.00 63.00 73.00 


For 6/&6/4 in No. 2, 4-inch, add $6 6-inch, 
add $9; 8- sae. gy $6: 10-inch, add $8; 12-inch, 
add 6; No. -, é- and 16- inch, iad $7.50; 
12-inch, add Sst °N 4. 

§Furnished w+ Cy pa 8 « 

*Contains 40 to 50 percent D&better. 

ed lengths—In Dé&better, No. 1 and 

better and No. 1, add for 16-foot, $5; for other 

lengths, including 18- and 20- foot, In No. 

2, add for 18- and 20-foot, $2; other lengths, $1. 

Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 
10-foot: 

D&btr.,. 4-inch. .$28.90 E, tiae. - +++ -$18.00 

6-inch.. 31.00 6-inch 21.00 

Lath, spruce and pine, 4-foot; No. 1, $7.45; No. 
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DOUGLAS FIR 


[Special telegram to AMERICAN LuMBERMAN] 
Portland, Ore., Sept. 23.—F. o. b. mill prices 
on actual sales of fir, Sept. 19, 20 and 22, direct 
only, straight and mixed Cars, reported by 
West Coast mills to the Davis Statistical 
Bureau, were as follows: 


Vertical Grain Flooring 


B B&btr Cc D 
a snenenn $34.25 $34.50 $22.25 “it 
OO ‘ 28.00 ite 
rere 40.50 
Plat Grain Flooring 
ae” se1eeens ene 17.50 17.00 
5 awa ee win ie 24.50 18.25 
Mixed Grain ee 
SO éecceuces é ‘ $13.50 
‘Ceiling 
eee, ~- ‘sate ome 18.25 15.00 
A grrr eT ‘ 19.00 15.00 
7 Siding, 1x6” 
Dn? weedeat - 23.00 20.50 
ee e 22.75 21.00 ienee 
Me ‘askew anee kone 14.25 
Pinish, Kiln Dried ‘and Surfacea 
x6” 1x8” 1x12” 
TOROEF cic ccccceves $36.50 $37.25 $50.00 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
n- - éseeaua $12.25 $13.25 $11.25 $16.50 
i seaiheen 7.75 8.50 8.75 12.75 
OS eer 6.00 5.50 5.50 seve 
Dimension 


12° 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 
4”. $12. 50 $12.50 vi 00 $14.25 $14.50. 
6”. 12.00 12.00 13.25 13.50 13.50 $16. 00 $17.5 
8”. 12.25 12.25 13.25 13.50 14.00 16.00 19. 00 
10”. 13.25 13.25 138.75 13.75 14.25 15.75 20.25 
12”. 13.50 13.75 14.50 14.75 14.50 15.50 21.00 


2x4”, 8’, $12.50; 10’, $13.00; 2x6”, 10’, $12.00 
Random— 
2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2 .....$7.50 $7.50 $8.00 $8.75 $8.50 
ke naeed 5.75 6.50 it ie ames aan 
Wo. 1 Common Timbers 
Sak te 6abS” Op SP, GUT EROOE, ccc c ccc ci $16.00 
ae ae See oe Oe. Se teas ereceses 15.50 
5x5 to 12x12” to 40’, surfaced........... 16.50 
Fir Lath 
Se ae ee ee Ee ceeen Cov bee Nees ee ens $2.75 
B&better, Flat Grain Car Siding, 9 or 18’ 
ES” Ga, Sn. dae wen iad WD ea Oa ware ew ee ae $29.00 
RE ee a ea aan a eae ae 27.50 





RED CEDAR SHINGLES 


Seattle, Wash., Sept. 20.—Eastern prices per 
thousand (shingles packed by the square are 
approximately 6 cents over straight car prices) 
f. o. b. mills are as follows: 


Pirst Grades, Standard Stock, Straight Cars 


Pe ee Oe sdouceweesevecaas $1.60@ 2.35 
i a he lier i ult aa 1.60@ 2.20 
ME aa wis aaa hieca nina wb me wee 2.30@ 3.25 
Eurekas, slash grain............- 2.60@ 2.95 
i cnc cea che sbeenenaddawe 3.40 4.25 
ee A MER, ca ciccecers ne 7.25 8.00 
DE, Gil, BO occcecececvsere 2.35@ 2.50 


Pirst Grades, Standard Stock, Mixed Cars 
Mixed with Mixed with 
cedar lumber fir lumber 

Extra stars, 6/2....... $1.565@2.35 $1.75@2.35 
MEECPG GIGBFD ..cccccce 1.80@ 2.20 1.95 @ 2.30 
I Ue céscevens 2.40@3.25 2.60@ 3.25 
 vcoceebvatee t's 2.75 @ 3.00 

Dn <,cseneeeve 3.50@ 4.25 4.10@4.25 
Royals, 24”, A grade.. 7.75@8.50 

Dimensions, 6/2, 16”... 2.40@2.90 


Pirst Grades, BRite-Grade Inspected Stock 


eM, Ge ce cancdgecesaceted $1.65 @1.70 
Extra clears: 

75 DEGMIUME GIORTS. .. wcccccese 2.40@3.00 

50 premium clears............ 2.10@2.80 
SARAH (5/3 perfects).......-cee- 2.55 @3.25 
Eurekas (75% vertical grain)..... 3.50 
DED idsceedt chevtdbsevnuan< 3.75 @ 4.25 
DE dviaa kesh lacsbedectuses +++ 7.50@8.50 
Second Grades, Standard Stock, Straight Cars 
reer $1.05 @1.25 
Ss GU EE av cnadccecdeewdur 1.20@1.50 
Sn COREE da dubs oaesec.e cede 1.55 @2.00 
Ng . ESR ee er ee 5.50 
BO. BS DOVTOCUIORS oc cicccvecerdeove ie 2.25@2.50 


Second Grades, Standard Stock, Mixed Cars 
Mixed with Mixed with 
cedar lumber fir lumber 


Common stars, 6/2 .$1. tt ty Ho $1.10@1. yr 


Common stars, 5/2 ,.. 1.10@1. 

Common clears ....... My 50@2. 00 1. 60@2. 00 
DO GG aceite cesos 

No. 2 perfections ..... 2 25@2.50 27.50 


British Columbia Stock, Seattle Market 

British Columbia stock, with or without 
“Edgwood” mark, is being sold “to meet com- 
petition.” 





CALIFORNIA PINES 


San Francisco, Calif., Sept. 15.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1l-inch stock only, were re- 
ported by the California White & Sugar Pine 


Manufacturers’ Association for the period 
ended Sept. 13: 
California White Pine 
No. 1&2- No. 3 
All widths— clr. C sel. D sel, elr. 
_, SAA RP aaRSs- $59.45 $56.50 $39.60 $27.45 
ee, itdacstemieee 57.80 57.20 38.15 40.65 
| PARR 56.20 46.10 31.05 40.95 
ee. cchenkawaks 66.25 55.50 39.30 50.75 
California Sugar Pine 
ee $90.05 $76.65 $53.70 $38.60 
ne cc eesdeoan 82.20 70.05 52.25 52.45 
See 83.50 58.55 40.55 51.30 
Se: 0's camerend 91.35 75.35 61.90 65.55 
White Fine Shop Mixed Pines 
OO. sdscnneemns $19.90 Common— 
No. 1, 5/4xa. w. 26.70 I Rear $45.25 
No. 2, 6/4xa. w. 16.60 ma 2 vkkewos 28.50 
Panel, %”xa. w. 58.90 oo - “dint Lae 
a © wesses * 
— wine “are OS 8 20.00 
No. 1, 6/4xa.w. 36.70 Siding, B&btr, || 
No. 2, 6/4xa.w. 23.50 , @*4" ------- 
White Fir ee $ 2.85 
C&btr, all sizes..46.75 a SE éceeewe 1.50 
me 8 Oc ccce 15.90 a RPP 1.00 
No. 1 dimen., No. 1 dim., 1% 
lfxa.w. .... 26.50 i eae 17.50 
Australian ——: Pir 
4/4 xXa.w........$42.25 Dimension . . $20.20 





WESTERN RED CEDAR 


Seattle, Wash., Sept. 20.—Prices for red 
cedar siding in mixed cars, new bundling, 8 to 
18 foot, f.o.b. mill, are: 


Bevel Siding, 12-inch 


Clear a. me a 
ieee eee $30.00 $27.00 $20.00 
DE seerenvbwn 31.00 28.00 23.00 
ee SPC reer 33.00 29.00 24.00 

Clear Bungalow Siding 
%-inch 6-inch 
NY luna 2 ia pace eae ee $47.00 AS. 00 
er 56.00 43.00 
Se. dtcbdicderdasetreceas 65.00 eons 
Pinish, B&better 
$28, 84S 
or Rough 
SS Re ee erry re $ 60.00 
DE cache cedend Seek OR Re ose PEE 65.00 
a a eee 75.00 
Ee ait Sees par les aelg Rie adh Mee eG 85.00 
en ot ee ces eich cene a hhh es eee ee 90.00 
SE SO ee re re TT 95.00 
DT cectiieieen nha chee edn ees cea ghana’ 100.00 
on teh whe cewadeenneecer 105.00 
Clear Ceiling or Flooring, One Side V or B 
ot Ek eee tT TT Pere ee $45.00 
Sr ce Se kk iene whedhnd sd cee cen ds 50.00 
Discounts on Mouldings 
Made from 18S ORE URGES... cc ccvcccccss 50% 
eS ee eS eT rrr ee 40% 
For 50,000 feet or more, additional dis- 
fr ee eer erel ce a os aero dade 5% 
Clear Lattice, S48, 4 to 16’ 
100 lin. * 
SE ot peed SH CORRES PERCE EM ER BRON GR bE $0. 
DEE” wien Db dana Gee eRe REN Niwa Re ee Ree “40 
| SRE SRR SS. FETE Samar re tore ae .50 





MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows f. o. b. cars flooring mill 
basis during the week ended Sept. 20 


First Second Third 
gt REE $78.53 $69.02 $42.13 


END DRIED WHITE MAPLE 


Prices on end dried white maple, f. o. b. 
mills, lower Michigan: 
FAS No. 1 & sel. 





|, ee rere eee $115.00 $ 90.00 
OPE. ccahec ccenceveesasevs 120.00 95.00 
BEE ca cewhesencocecoveers 125.00 100.00 
BLO cvicnnersiovencs veces 130.00 -105.00 
DEE cébannccanverscckecevs 150.00 125.00 
BEVES si cescecccccccccesees 160.00 135.00 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LuMBERMAN] 


Portland, Ore., Sept. 23.—The following are 
prices for mixed carlots prevailing today: 


— $55@63 — stock— 
x12” _ 4/4 +. 00 @ 27.00 
1x4—10” ... 45@50 5/4 . 30.00 @ 35.00 
Bevel Ds ceed 6/4 ... 30.00@38.00 
a ew kee $24.00 8/4 . 31.00@38.00 


ex : 
Bxem, Flat gr. 26.00 Lath ... 3.00 
Vert. gr. 28.50 Green box 16.00@18.00 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 
f. o. b. Wausau, Wis.: 


AsH— 

FAS Sel. No. 1 No.2 No.3 
4/4 ...$ 65.00 $ 55.00 $ 48.00 $ $7.00 $ 22.00 
5/4... 75.00 65.00 60.00 1.00 22.99 
6/4 ... 90.00 75.00 60.00 oy 00 22.09 
8/4 ... 100.00 85.00 70.00 45.00 22.99 
BircH— 
4/4 ... 87.00 67.00 42.00 28.00 21.99 
5/4... 90.00 70.00 48.00 35.00 2199 
6/4 ... *93.00 *73.00 56.00 37.00 21:09 
8/4 ... 97.00 77.00 68.00 44.00 23.09 
10/4 ... 107.00 97.00 88.00 59.00 ... 
12/4 ... 112.00 102.00 93.00 59.00 a 
16/4 ... 157.00 142.00 128.00 ..... 
5/8 ... 73.00 58.00 32.00 23.00 
3/4... 76.00 61.00 36.00 23.00 


*Straight cars of 6/4: FAS, $93; selects, rm 
For 5 inch & wadr., 8-foot & lgr., add $2, 


Price of No. 2 and better, 4- a 
lengths, $32. edie 


For select red, add $15. 

Rough birch, 6- to 16-foot, 1x4 inch, two face 
clear, $80; one and two face clear, $65; 1x5- 
inch, two face clear, $90; one and two face 
clear, $70; run of pile, $68. 


Sort MAapLe— 


4/4 ... 65.00 55.00 42.00 26.00 20.00 
fe oe TO 60.00 48.00 33.00 21.00 
6/4 ... 82.00 72.00 60.00 35.00 21.00 
aft «+ Ce 77.00 67.00 39.00 21.00 
Sort Etm— 
FAS No. 1&Sel. No.2 No.3 
4/4 ... 60.00 40.00 25.00 22.00 
5/4 ... 170.00 50.00 28.00 24.00 
6/4 ... 75.00 55.00 28.00 23.00 
8/4 ... 80.00 60.00 36.00 23.00 
10/4 ... 90.00 70.00 40.00 seat 
12/4 ... 100.00 80.00 45.00 
Rock ELtmM— 
FAS Sel. No. 1 No. 2 No. 3 
4/4 ... 80.00 55.00 27.00 19.00 
5/4 ... 85.00 60.00 30.00 20.00 
6/4 ... 90.00 65.00 30.00 *20.00 
8/4 ... 95.00 75.00 38.00 *25.00 
10/4 ... 105.00 85.00 52.0¢ ohne’ 
12/4 ... 115.00 ney 95.00 57.00 *30.00 
*Bridge plank, add $4 to No. 3 price. 
Basswoop— 
CFO «wes TRO 60.00 46.00 26.00 20.00 
5/4 ... 72.00 62.00 52.00 28.00 23.00 
ore ..s Tee 65.00 54.00 32.00 23.00 
8/4 ... 83.00 73.00 58.00 34.00 24.00 
10/4 ... 90.00 80.00 65.00 45.00 oven 
12/4 ... 100.00 90.00 75.00 55.00 


Keystock, 4/4, $72; or on grades, FAS, ‘$82: 
No. 1, $62; 5/4, $78; or on grades, FAS, $88; 
No. 1, $68. 

One and two face clear, 6- to 16-foot, 1x4- 
inch, $65; 1x5-inch, $70. 


RED Oak— 
4/4 ... 90.00 70.00 55.00 35.00 16.00 
5/4 ... 965.00 75.00 65.00 40.00 20.00 
6/4 ... 110.00 90.00 75.00 45.00 20.00 
8/4 ... 115.00 95.00 80.00 50.00 21.00 
HarRD MAPLE— 
e/g ..- TOO 60.00 47.00 36.00 15.00 
5/4 ... 865.00 65.00 50.00 38.00 19.00 
6/4 ... 90.00 70.00 55.00 36.00 19.00 
8/4 ... 95.00 75.00 65.00 37.00 21.00 
10/4 ... 115.00 95.00 80.00 50.00 «dae 
12/4 ... 130.00 110.00 95.00 52.00 
16/4 ... 175.00 155.00 135.00 a oie 


Harp MAPLE RouGH F.oorina Stock— 


No.1 No.2 No. 3A 
com, com. com. 
SRE" a eae $45.00 $35.00 $25.00 
PD Waughs Geehe ee da aes 48.00 38.00 28.00 
De: wat wslaeilwonvaveeean ‘ 38.00 28.00 
BEECH— 
No. 2 and 
better 
SS 6. o Bia as bas hehe aaaletinaneee $38.00 
ie on aie b cau web reed ien seh wwaale 47.00 
FAS Sel. No. 1 No.2 No.3 
6/4 ....$70.00 $60.00 $50.00 $35.00 $22.00 


Regular stock contains 50 percent or more 
14- and 16-foot, and the following percentages 
of 10-inch and wider: 4/4, 10 percent; 5/, 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 

Additions for special widths of No. 1 and 
better in all hardwoods, standard lengths, are: 
8-inch and wider, $12; 10-inch and wider, $30; 
12-inch and wider, $35. 
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SALES PRICES OF SOUTHERN HARDWOODS 


Following were sales prices of southern hardwoods received during the week ended Sept. 16, Chicago basis: 


4/4 5/4 6/4 8/4 on 6 4/4 5/4 6/4 8/4 
: —_ ED OAK— 
FIGURED RED GuM— _ 
a  SOSMIEO scsesckcswce | wencseebaen.  axeeaue hate ie a a 6 Lain eve pea Soe 9 eb helenae ced a ean eee 
tg ae ‘ No. 1é&sel 57.50@ 6250.0... TI 
FAS.. 87.75@ 92.50 92.00@ 95.00 92.00@ 98.00 83.25@ 96.50 ee ee. BS . eR re aes oe ee ee ee ee ee, 

7. ge 44.50@ 57.50 49.75@ 55.00 51.75@ 59.00 60.00@ 64.50 a et he. Be, Aa eee Te ne ee ee a ee eS rete eens 
Se WAS, : Cee Ce. SUITE OROW cece ctidiweds secnendotees Pln. FAS.. 61.25@ 72.75 70.00@ 78.50 76.00@ 83.50 89.75 

ris. 1400] 46.000 54.76 49.00@: 59.00 2... .cccesse sowcsarccene No. 1&sel 46.00@ 51.25 55.50@ 57.00 58.25@ 60.50 62.00@ 73.75 
— s SE EEE ch chinenened, (nasa déaiunie /perndererent No. 1 com. 46.25@ 47.75 51.25 64.250 ttt ee eeeees 
ll Boves BO. Bsassi ee. °° —naleeen erate rer ren Poeens tua teeedveen 

Sar a. FAS I ites) cousaueenen 58.25@ 69.75 PoPLaR— 

ate. hy wae ++} 47.50 40.50 40.50@ 43.00 41.50@ 51.00 Pin. FAS.. 78.25@ 79.50 91.00@ 92.00 91.00@ 92.00 96.00@ 97.00 

Pin. FAS.. 46.00@ 63.75 47.00@ 68.50 ..........66  seeeeceeeess Saps&sel 50.25@ 50.50 56.25@ 56.75 64.25 60.75@ 68.25 
No. 1&sel 31.25@ 42.50 38.50@ 39.00 40.50 42.50@ 44.00 Seem, Sen Cnee Mee Neb ecbedoes: wesheosptenun 
— ¢... i eae eae cn dee away 27.75 No. 2-A.. 30.50@ ee ae 6°)” pico we weaned Ube swt woe 
-” ‘ee Oy Ps Eee OUAW! The ee race Abe Veswadae wed Cee ae aelen bis 

Biota. FAS el Ue: re 47.75 40.50@ 55.25 A No. 3.. OU ere ee hie e wrigu biases sate is ee ee 
No. 1&sel 37.25@ 39.25 ............ 37.75 35.50@ 45.25 TAR 
No. 2. 27.75 nope ee Fae hae 29.00 39.25 "AS eter aii | ee eee a ee ee eee 96.00 
ee one e cs. (CUA icc t ee dg Ps ae  seeshaceoied seacgavadeas 58.75@ 66.00 
Baal Sorr MaPLE— 
“RAS bo Meevece ee, |... rl etiam aimee 37.75 ‘ 7 

a Se wid dwee ee: heieeeme ete “asta mmlele ead 61.00 " o  — 9 jeewelitedaete 

e a COR SACS Seek” AwsTWeaee ese 7540 50GReS RS 51.00 Sort ELM— F 

Pin. FAS.. 37.00@ 47.75 43.00 ———.  _. <detaeenaene FAS ...... ee. * Sisssenshera gash Daas 61.75 
No. 1&sel 30.25@ 37.75 ............ el Sateeseeen No. 1&sel.. 37.00 ws see eee eee 40.00 46.75 
a 2. a eee Se |  cehkataupaded) apkeunaetas’s WG Bceays SAE - . . obeeenp sieReen abbots geakares’ bavi cet 
Me Bisc5 Se Se P e ee eks es  Gnkebedeamebe. cumensnmties CoTTON WooD— 

cl a ae eee res CRW S, * * Sine 
. ‘FAS~ pie ene eres 60.00 55.00 54.00 Pe. Beweesn 31.00 2) ee eT eee eee 
No. 1&sel.. 36.25@ 43.25 39.25 39.25@ 42.50 39.25 @40.00 Basswoop— 

ee? Madeettate DRE OEE.” astebesesitvn “dies ction 29.25 PAF - senses eretersnetin ae. — © =dhsauwereabe we nuate einer 
WHITe OAK— Se ee ee Is Sas) 0" oe Bacwiecorantinwnd bso aaah baie 

Qtd. FAS. .127.50@130.25 137.25@142.50 135.25@147.00 149.00@155.25 SycaMore— 

IO. TEOGE FRE CEOS cco verccv nes | Ceetinneernd Venere eeveee 2 ae eer 62.50 Cf) ae re 
Se eS ee ee eer er ere Be ee ee Pln. 

Pin. FAS... 81.00@ 94.75 98.50 = nccvccccccce seovccvescces No. POE bekkanasumas SE PO ee ee ee eee eS 
No. 1&sel 49.25@ 55.50 ............ 58.25 79.75 ee a eee ee ee TT re ee er 
a Se rire ce eee ee ee WILLOoOw— 

We. S Be De SED she eetsiccene ‘Sewsscdesves§ spacceaw asus FAS ...... ee.  f: ~eaeiieiahien i.crahs epee Ree 
Be. Cisse Sw) |! |! RR eee -canesowepacel enerwy ewes a Se oe eS ee ae ae 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, Sept. 23.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods: 


PLAIN WHITE OAK— 





eee 90@ 95 110@115 120@125 
No. 1 com&sel. 48@ 53 63@ 68 74@ 80 
No. 2 com..... 33@ 36 

No. 3 com. ... 24@ 26 26@ 28 26@ 28 
Sd. wormy ... 43@ 45 57@ 62 63@ 68 
PLAIN RED OAK— 

UD: i 46 ace weth ass 82@ 85 100@105 110@115 
No. 1 comé&sel. Ht 4 48 52 55 58@ 62 
No. 2 com, ... 34 36 36 38 38@ 40 
No. 3 com. 24@ 26 27@ 30 28@ 30 
CHESTNUT— 

ere 5 75@ 80 90@ 95 100@105 
No. 1 com . 45@ 50 54@ 59 60@ 65 
No. 3 com. ... 22@ 23 22@ 23 22@ 23 
Sd. wormy & 

No. 2 com... 30@ 33 34@ 37 38@ 40 
No. 1 & btr. sd. 

wormy ..... 33@ 37 35@ 38 40@ 42 

PoPpLAR— 
Panel & No. 1, 

18” & wdr..140 150 160 
oo) ee ..-100@105 115@120 125@130 
Saps & sel.... 75@ 80 85@ 90 100@105 
"> ea ae 50@ 55 55@ 60 60@ 65 
No. 2-A ...... 837@ 40 42@ 45 45@ 48 
No. 2-B ...... 26@ 29 29@ 32 30@ 34 

MAPLE— 
TED stosccscs BO 85@ 90 93@ 95 
No. 1 com.&sel. 50@ 55 65@ 70 73@ 75 
No. 2 com, ... 40@ 43 43@ 46 45@ 47 





OAK FLOORING 


Following are carlot quotations, Chicago 
basis, on oak flooring: 


§x2%”" }3x1%” %x2” %x1'b” 

Ist qtd. wht....$109.00 $99.00 $91.00 $66.00 
Ist qtd. red..... 79.00 77.00 71.00 66.00 
2nd qtd. wht.... 78.00 67.00 55.00 52.00 
2nd qtd. red.... 68.00 61.00 55.00 53.00 
Ist pln. wht.... 86.00 66.00 63.00 51.00 
Ist pln. red..... 74.00 66.00 61.00 55.00 
2nd pln. wht.... 63.00 56.00 45.00 44.00 
2nd pln. red.... 60.00 56.00 45.00 44.00 
| eee 42.00 41.00 31.00 30.00 
OO web ecaue 42.00 41.00 31.00 30.00 
OEE acts wae 24.00 25.00 15.00 15.00 
%x2” x1\%” 

i. a Serer nee re $96.50 $96.50 
ee Serene s ae 94.50 94.50 
Css son ss eeekkeeewa’ 75.50 72.50 
Fe eee ae eee 75.50 72.50 
SR TRS i do aid bv ectle elena 71.50 71.50 
Fae eR Pa 66.50 66.50 
GN To a deat ere Wid 62.50 62.50 
SE os bid athena tla 60.50 60.50 
OE a ea ee ae . 40.50 38.50 
OS gee eee Pee . 40.50 38.50 
DD tina inone aw waite sae Oe 20.50 20.50 


New York delivered prices may be obtained 


NORTHERN PINE 


CHICAGO, Sept. 24.—Little or no change 
in the local northern pine situation is re- 
ported by the various distributers, as con- 
cerns either sales volume or price, except 
that inquiries seem to be more numerous at 
most offices, promoting a better, more op- 
timistic feeling. 


BUFFALO, N. Y., Sept. 23.—Trade in north- 
ern pine is quiet. Retailers and other buyers 
are taking small lots, but they are unwilling 
to buy ahead. Prices of most items are about 


steady. 
EASTERN SPRUCE 


BOSTON, MASS., Sept. 23.—Orders for east- 
ern spruce frames are not showing any sea- 
sonal increase. The dealing in random lengths 
is of very unsatisfactory volume and quota- 
tions have softened further. Boards are very 
dull and quotations are weak. The slender 
business in lath is at around $3.65@3.75 for 
1%-inch, and $3.90@4 for 15-inch. 


HARDWOODS 


CHICAGO, Sept. 24.—Hardwood distribu- 
ters are finding both consolation and in- 
creased trade in the bettered furniture mar- 
ket (an indication of which is the reported 
increase in demand for sales and promotion 
executives among the furniture makers and 
sellers), and hardwood yards and others are 
telling of greater activity in the sash and 
door factories. No one has been telling of 
any sudden and tremendous spurt, but a 
gradual improvement of the tone of the 
market. Hardwood men generally have a 
more cheery aspect, and “hard luck stories” 
are more rare. 





BLACK WALNUT 


Cincinnati, Ohio, Sept. 22.—Prices on Ameri- 
ean black walnut, f. o. b. Cincinnati: 

FAS: 6-9%” wide; 4/4, $235; 5/4, $245; 6/4, 
$255; 8/4, $265. 

Select: 4/4, $150; 5/4, $155; 6/4, $160; 8/4, 
$165. 

No. 1: 4/4, $80; 5/4, $95; 6/4, $110; 8/4, $125. 





by adding to the above: For }#-inch stock, $3; 
for %-inch, $1.50; for %4-inch, $2. 





No. 2: 4/4, $35; 5/4, $40; 6/4, $45; 8/4, $50. 


_ This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 31 


BUFFALO, N. Y., Sept. 23.—The hardwood 
trade is somewhat more active than it was 
during the summer, though the improvement 
is not at all pronounced. Leading industries 
are not in need of much stock. Purchases 
in a large number of instances are in small 
lots, indicating that consumers’ stocks are 
low, and also that they are averse to adding 
to them. 


CINCINNATI, OHIO, Sept. 22.—A more con- 
fident feeling is shown by dealers in southern 
hardwoods. The furniture trade is coming 
into the market, and fair-sized orders for sap 
gum, oak and poplar are being booked, Prices 
are still irregular, much weakness being re- 
ported, but there is a better outlook for busi- 
ness after Oct. 1. 


HEMLOCK 


BOSTON, MASS., Sept. 23.—Northern and 
eastern hemlock are certainly very dull. 
Clipped boards are freely offered at $29 and 
random at $28, without attracting buyers. The 
difficulty of obtaining cargo space from the 
Coast is a trying feature of the quiet market 
for western hemlock. Some wholesalers are 
refusing to quote for mill shipments after 
October, for which the announced rate is $9. 


NEW YORK, Sept. 23.—Hemlock stocks 
are ample, and prices are firm. There has 
been a better demand for heavy items of 


late. 
DOUGLAS FIR 


CHICAGO, Sept. 24.—Apparently the sellers 
of Douglas fir are sharing in the general 
atmosphere of better prospects which is pre- 
vailing, for there is mention of more inquiry 
reaching local offices from practically all 
parts of the field, although the volume still 
is low. Distributers, however, are hopeful 
that the time of real buying is at hand. 


NEW YORK, Sept. 23.—Sales of Douglas 
fir picked up quite a bit during the last few 
weeks, and prices are much steadier than 
for some time. Stocks arriving here are 
being absorbed with little difficulty. 


KANSAS CITY, MO., Sept, 23.—Douglas fir 
demand is showing less fluctuation now, and 
appears to be on the upgrade. A firmer atti- 
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been taken. Demand is 


tude ‘ ices as 
mostly from country yards, which want quick 
shipment on mixed cars (ity trade is slow. 


BALTIMORE, MD., Sept. 22 Douglas fir 
stocks continue more than ample for current 
needs Demand has shown no such seasonal 
expansion as has been looked for. There is 
less construction that calls for the use of 
fir, while the pressure to land orders is as 


ene“ CXPRESS 


CINCINNATI, OHIO, Sept. 22.—Cypress 
sales are draggy, but dealers report a little 
more inquiry, and appear to be a bit more 
confident Spotty sales of finish are reported. 
A few lots of factory lumber are being placed 
here and there. Prices are still shaky, but 
recent quotations indicate a stiffer attitude on 
the part of mills. Stocks are rather low. 





arker ed 
rimerless Ne Primer of any kind is 


needed. It is applied to the 
u t+ ¢ bare wood and works just 
Y as well on bare wood as if 
primed. 
Is Just Whatthe Name Implies ALSO USE AND SELL— 
“Parker’s’’ Calking Putty. “‘Parker’s’’ Steel Sash Putty. 
“*Parker’s’’ End Wood Sealer Keeps Out Moistare. 


Write for Prices and Information. 


IRA PARKER & SONS CO., Oshkosh, Wis. 
AS AAR 







WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacte GRAND PRIZE 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. D fac- 
AXES-LOGGING TOOLS (30 Onn Ona ncea Tools 


oy 
Dependable Wire Rope 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago Denver 
San Francisco 



















No.2 


fw! SOTELS Cl 


DAVENPORT 
HOTEL 


Spokane, 
Washington 


Complete hotel and 
dining service. In- 
formal. 600 
rooms, outside. 
Fireproof. 
Rates and 
prices are most 
moderate. 


LOUIS M. DAVENPORT, President 














Rendezvous of 
Lumbermen of 
the Northwest. 























WESTERN PINES 


CHICAGO, Sept. 24.—Inquiry by the writer 
in western pine offices this week practically 
always brought the reply that things are 
looking brighter for the sellers, with both 
retailers and industrial plants showing more 
interest and indicating low stocks that will 
have to be replenished. Several of the dis- 
tributers have reported that orders, as well 
as inquiries, have increased in volume, al- 
though the prices remain at the same un- 
satisfactory levels as have been seen in re- 
cent months. 


KANSAS CITY, MO., Sept. 23.—After lag- 
ging for months, the demand for California 
shop has become active, and recent advances 
of $1 to $1.50 by some mills do not appear 
to have held back any orders. The demand 
from retailers continues slow. 


BUFFALO, N. Y., Sept. 23.—California white 
and sugar pine demand is light, so that whole- 
salers feel that should good-s'zed business be 
offered the mill lists might not be strictly 
adhered to, 





NEW YORK, Sept. 23 Wholesalers find it 
hard to keep supplied with the principal 
items of Idaho pine. The price situation has 
improved, and no weaknesses were reported 


today. 
SOUTHERN PINE 


CHICAGO, Sept. 24.—Chicago southern pine 
distributers this week were divided into two 
different factions, one declaring prices are 
weaker by 50 cents or a dollar per thousand, 
and the other equally sure prices are firm 
or if anything stronger. It does seem, how- 
ever, that a few of the larger mills have 
dropped their quotations to those of the 
smaller operators in an effort to grab orders 
they believe have been eluding them. There 
is a fair volume of sales, considering what 
conditions have been, and several report 
fatter order files and a greater number of 
inquiries. 





BOSTON, MASS.., Sept. 23. Southern 
pine business is still slow. The range for 
s-inch air dried roofers continues to be $24@ 
24.50, but the tendency is toward the higher 
pr’ce. Partition is moving quietly, and some 
quite serviceable B&better j}-inch is offered 
down around $39. Demand for flooring is a 
shade better than it was. 





CINCINNATI, OHIO, Sept. 22.—Southern 
pine sales are confined to hand-to-mouth lots. 
However, a little spurt in purchasing by mill- 
work manufacturers is reported, and a few 
more contracts for homes and apartments are 
materializing. Fill-in orders from retailers 
are being received. Prices of common items 
and finish are still at rock bottom, 


KANSAS CITY, MO., Sept. 23.—Southern 
pine demand showed a slight gain again last 
week, most of the new business having come 
from yards in the Lake States. Demand in 
other sections has been holding well, and 
showing signs of an increase. Prices have 
firmed up somewhat, there being little surplus 
stock at the mills. 








NEW YORK, Sept. 23.—The market in 
southern pine is slow to improve. However, 
offerings are not heavy. Prices are stronger 
than they were a week ago. 


SHINGLES AND. LATH 


KANSAS CITY, MO., Sept. 23.—Shingle 
prices are lower than for many years. Stars 
have sold as low at $1.25, and clears as low 
as $1.40. Some mills, it is said, are not sell- 
ing at these prices. Upper grade prices have 
wobbled somewhat, but have not shown pro- 
portionate weakness. The demand for cedar 
siding has been poor, and common grades are 
very weak. Lath demand is fair, and prices 
show no change. 





NEW YORK, Sept. 23.—All kinds of West 
Coast shingles are plentiful and, while sales 
are in fairly good volume, stocks are still 
large. Lath have stiffened in price in the 
last fortnight, arrivals being light and stor- 
age stocks lower than at any previous time 
this year. 





BOXBOARDS 


BOSTON, MASS., Sept. 23.—Many important 
boxboard manufacturers in Maine and New 
Hampshire have been radically curtailing pro. 
duction and dry stocks are far lighter than 
usual at this season. But due to the contin. 
ued quiet demand and the fact that some lots 
may still be picked up as bargains, the Market 
is still unsatisfactory. Strong sellers are 
quoting $25@26 for really desirable round 
edge white pine inch boxboards, log run. 


CLAPBOARDS 


BOSTON, MASS., Sept. 23.—Orders for clap- 
boards are few and unimportant. Prices cer. 
tainly ought to be satisfactory to buyers, 
West Coast stocks are being urgently offered 
retailers, but they are seldom tempted to pick 
up bargains. Offerings of eastern spruce and 
native white pine clapboards are compara- 
tively light, yet demand is so slow that prices 
have softened. 


OBITUARY 


CLARK A. STONE, secretary-treasurer of 
the Jordan-Stone Co., Sioux Falls, S. ¥ 
sash, door and millwork manufacturer, died 
at his home in that city on Sunday, Sept. 21, 
of heart trouble. Mr. Stone had _ suffered 
from inflammatory rheumatism for many 
years, and from that developed the heart 
disease which proved fatal. Surviving are 
his widow, four young children, his father, 
and one brother. Mr. Stone was 41 years 
old. He was born at Dennison, Iowa, and 
educated at Cedar Rapids. After some years 
spent in Spokane,, he became associated with 
the Curtis Sash & Door Co. at Sioux City for 
seven years prior to going to Sioux Falls 
in 1918 to become sales manager for the 
Farley & Loetscher Manufacturing Co. In 
1923 he entered into partnership with A. J. 

















-Jordan in the firm of Jordan-Stone Co., mill- 


work manufacturer, and contributed to de- 
velopment of this firm into one of the most 
active millwork concerns in the Northwest. 
Mr. Stone was an active tennis enthusiast 
and was city champion of Sioux City for 
four or five years during his residence there. 
He was a member of the Elks, the Minne- 
haha Country Club, the Sioux Falls Cham- 
ber of Commerce and other social and ath- 
letic organizations. He was also a member 
since its inception of the Tri-State Associa- 
tion of Building Material Salesmen, and had 
been a consistent and steady worker in that 
organization. He had a large circle of friends 
in the trade who will regret his passing. 


A. H. MARSHALL, prominent in the lum- 
ber and fuel trade in Rockford, IIll., for the 
last thirty years, and a lifelong resident of 
Winnebago County, lllinois, died at his home 
in Rockford, Sept. 12, of erysipelas. Mr. 
Marshall had been ill only a week. He was 
born on a farm near Rockford, and after at- 
tending preparatory schools, finished his edu- 
cation at Brown’s Business College in Rock- 
ford. After leaving college he entered the 
lumber and fuel business at 936 W. State 
St., Rockford, and had remained in that busi- 
ness, having been president and owner, 
operating under name of A. H. Marshall 
Lumber & Fuel Co., for about thirty years. 
Surviving him are his widow, Mrs. Selina 
Marshall, two daughters, Mrs. W. M. Nelson 
and Miss Phyllis Marshall, of Rockford, and 
one grandchild, also a sister. Mr. Marshall 
Was a past worshipful master of the west side 
Masonic Lodge of Rockford, and a member 
of the Elks lodge. 


ALBERT T. EVANS, who had been asso- 
ciated with the Brooks & Ross Lumber Co., 
of Schofield, Wis., for a number of years as 
treasurer, died at his home in Chicago, 179 
Lake Shore Drive, on Sept. 22 at the age of 
61. Mr. Evans had been in failing health for 
several years and had retired from active 
participation in the business of the company. 
He had been associated with the company 
about twelve years, prior to which he was 
with the Santa Fe Railroad. He is survived 
by his widow, Mrs. Grace Ross Evans, and 
one daughter, Katherine L. Evans, a pupil at 
the University School for Girls. He was 4 
member of the Illinois and Chicago Athletic 
clubs, the Oak Park Country Club and the 
Chicago Riding Club. Funeral services were 
held at the Fourth Presbyterian Church, 
Chicago, of which Mr. Evans was a member, 
on Tuesday, Sept. 23, with burial in the Ross 
mausoleum at Wausau, Wis. 


MRS. H. H. ROCKWELL, widow of Henry 
H. Rockwell, founder of the Rockwell Manu- 
facturing Co., of Milwaukee, Wis., an old- 
time sash and door concern, died on Friday 
night, Sept. 19, at her home in Pasadena, 
Calif.. following a stroke which occurred 
last July. Mrs. Rockwell had made her home 
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at Pasadena for a number of years. Her hus- 
pand, who was one of the most prominent of 
the pioneer sash and door manufacturers, 
died about ten years ago. A son, Fred W. 
Rockwell, is associated with the Pennsyl- 
yania Door & Sash Co., at the Philadelphia 
pranch, and a daughter, Mrs. J. A. Cheyne, is 
the wife of James A. Cheyene, who is also 
associated with that company at the Pitts- 
purgh headquarters. Funeral services were 
held in Milwaukee on Wednesday. 


MRS. MARY L. CONKLING, 48 years of 
age, died at the family home in Memphis, 
Tenn., on Friday night, Sept. 19, after hav- 
ing been ill for many months. She was the 
wife of Frank A. Conkling, president of 
Frank A. Conkling Co., and one of the most 
prominent hardwood men in Memphis. Fu- 


neral services were held Sunday afternoon 
at the Spencer-Sturla parlors, with inter- 
ment in Forest Hill Cemetery. Besides her 
husband she is survived by two sisters, and 
one daughter. 


HENRY TANSEY, 70 years old, who for 
several years was engaged in the planing 
mill and lumber business at Mt. Vernon, 
Ind., and who was well and favorably known 
to the lumber trade in southern Indiana, 
southern Illinois and western and northern 
Kentucky, died on Sept. 17, at Memphis, 
Tenn., to which city he had moved several 
years ago from Mt. Vernon. Burial was in 
Memphis. He is survived by the widow, four 
sons and three daughters. While a resident 
of Mt. Vernon, Mr. Tansey was interested 
in politics and at one time was the demo- 
cratic nominee for mayor of that city. 








Business Changes 





ALABAMA. Montgomery—Frost & Davis Lum- 
ber Co. will move local office to Atlanta, Ga. 

CALIFORNIA, Healdsburg—Healdsburg Lum- 
ber Co.; Orlando Truitt purchased a half interest. 

COLORADO. Lamar—Maxwell Mercantile Co. 
sold to Rock Island Lumber & Coal Co. 

GEORGIA. Macon—Plant of the former Flora- 
American Plywood Co, has been purchased by the 
Southeastern Compress Co., of Atlanta, and will 
be used for storage of cotton. The machinery has 
been disposed of through court proceedings. 

ILLINOIS. Chicago—Longworth’ Lumber Co. 
(Ltd.) moving office to 308 W. Washington St. 

Pontiac—R J. Irvin has sold his hardware busi- 
ness to F. N. Smith & Son, lumber dealers, also 
operating in Cornell. 

INDIANA. Belshaw and Schneider 
Gregg sold to Wilbur Lumber Co. 

MASSACHUSETTS. Boston—Perry & Whitney 
Co, reorganized as Perry-Whitney Lumber Co. 

NEW YORK. New York—Eagle Bros. Lumber 
Corporation succeeded by Gotham Lumber Corpv- 
ration. 

OREGON. Enterprise and Joseph—White Pine 
Lumber Co., retail, succeeded by Snyder Lumber 








Ruge & 








0. 

Klamath Falls—Lorenz Lumber Co. succeeded by 
Crater Lake Lumber Co. 

PENNSYLVANIA. Philadelphia—Lawton Floor- 
ing & Shingle Co. to be sold at auction on Sept. 26. 
VIRGINIA. Rosslyn—W. W. and J. E. Rucker 
have acquired the holdings of the George Taylor 
Lumber Co and will incorporate the business. 
WASHINGTON. Clear Lake—Clear Lake Shin- 
gle Mill has been leased to C. J. Melby and C. W. 
Miley, who will operate under name of Clear Lake 
Shingle Co. 

Spokane—H, G. Lanahan & Co., wholesale build- 
ing materials, will move to W. 411 First Ave.; and 
will remodel, 





Incorporations 


DELAWARE. Dover—Hopeman Bros., incorpo- 
rated; Delaware charter to engage in the business 
of handling logs, lumber and other forest prod- 
ucts; capital, 20,000 shares common stock; main 
office Wilmington. 

FLORIDA. Lakeland—Sneed-McGinnis Lumber 
Co., incorporated; capital, $5,000; to manufacture 
lumber. 

St. Petersburg—St. Petersburg Match Co, incor- 
porated; capital, $20,000; address C, L. Morgan. 

Telogia—O. T. Stewart Lumber Co., incorpo- 
rated; capital, $5,000. 


_ INDIANA, Alexandria—Robinson Lumber Co., 
incorporated; capital, 1,000 shares, no par; to 
manufacture, mill, buy and sell lumber: Carl M. 
Robinson, Carl W. Jones and Joseph G. Brannum, 
the latter an Indianapolis lumberman. 
Lawrence—Acorn Lumber Co., incorporated; 
capital, 500 shares preferred, $100 par, and 500 
shares no par common. To sell lime, brick, plas- 
ter, lumber and other building materials; F. W. 
Young. 





LOUISIANA. New Orleans—American Hard- 
weed Exporters (Inc.); organized to export lum- 
er, 

_ MASSACHUSETTS. Northampton—Miller Bros., 
incorporated; capital, $50,000. 

_ MISSOURI. Lockwood—Sac River Lumber Co., 
incorporated; capital, $30,000; H. W. Putnam, of 
Carthage, one of the incorporators. 


_NEW JERSEY. Paterson—Welch Lumber Co., 
incorporated, 

Westfield—Westfield Builders’ Supply (Inc.); re- 
tail building materials and lumber. 

NEW YORK. Brooklyn—I. Feldman & Son, in- 
corporated; old concern. 

, New York, Manhattan—Greenheart Lumber Co., 
Mecorporated ; capital, 100 shares, no par; Irving 
G. Idler, 52 William St., New York City. 

New York—Wakefield Trim Co., incorporated. 

Rochester— Five Shafer Bros., incorporated; 
Capital, $20,000; building materials; address W. 
F. Shafer, 85 Beverly St. 

Saugerties—M. E. Donlon business incorporated 
4s Michael E. Donlon (Inc.), capital, $75,000. 


OREGON. Portland—Portland Wood Products 
Co., incorporated; capital, $350,000; sawmill; ad- 
dress E. F. Doyle. 

Portland—cC. B. Stetson Lumber Co., incorpo- 
rated; capital, $10,000; Wm. L. Brewster. 

Portland—R, A. Smith & Co., incorporated; cap- 
ital, $1,000; logging; Archie Johnston. 

Toledo—Altree Marine Mfg. Co., incorporated; 
capital, $25,000; logging; address Fred L. Gifford. 

RHODE ISLAND. Providence—A,. A. Presby & 
Son Co., incorporated under same name; with cap- 
ital of 100 shares, no par value. 

TENNESSEE. Memphis—Haralson Lumber Co., 
incorporated; capital, 100 shares no par value; old 
concern; First National Bank Bldg. 

Nashville—Nashville Cedar Co., incorporated, 

TEXAS. Clarksville—Clarksville Mfg. Co., incor- 
porated; capital, $28,500; to take over vehicle 
stock and oak flooring plant of Gibbons Mfg. Co. 

WASHINGTON. Vancouver—Evergreen Lumber 
Co., incorporated; capital, $2,000; address H. R. 
Reed. 

WISCONSIN. Fond du Lac—Marthens & Co., 
incorporated; capital, 500 shares com. Bradley F. 
Marthens and others. Building materials. 


New Mills and Equipment 


OREGON. Lacomb—The Ford Lumber Co. is 
adding about $1.500 worth of new equipment. 

Sutherlin—The Oregon Hardwood Lumber Co. 
will construct a sawmill costing about $50,000. 

VIRGINIA. Altavista — The Lane Company, 
manufacturer of cedar chests, has had plans pre- 
pared for a three-story warehouse, 100x120 feet, 
with shipping platform, conveyors, etc. 

WASHINGTON. Tacoma—The Ljiungdahl! Prod- 
ucts Corporation is erecting a wood distillation 
plant at 2143 E. 11th St., to cost about $25,000, 
Plans further expansion next year. 








New Ventures 


ALABAMA. Birmingham—Crainton Lumber Co. 
recently began a retail lumber business. 

CALIFORNIA. Los Angeles—The Rulison Lum- 
ber Co. has engaged in business at 500 E. Man- 
chester Ave, under management of E. H. Rulison. 

Los Angeles—The Weyerhaeuser Sales Co. has 
opened a district sales office in the Chamber of 
Commerce Bldg., with W. H. Morrison in charge. 

San Francisco—The Weyerhaeuser Sales Co, has 
opened a district sales office at 260 California St. 
with W. E. Barwick in charge. 

ILLINOIS. Chicago—Southwest Lumber Sales 
Corporation opening office at 332 Michigan Ave.; 
headquarters, McNary, Ariz. 

LOUISIANA. Chatham—Jackson Parish Lumber 
& Building Material Co., new concern, 





MARYLAND. Relay—H. L. Morse has begun a 
wholesale tie and lumber business. 


MINNESOTA. Grand Rapids—J. W. Mills and 
O. E. Frederick will open a lumber business. 


NEW YORK. Buffalo—Abbott Lumber Co. has 
started a commission lumber business at 222 Mid- 
dlesex Road, 


TEXAS. Pilot Point—H. H. Hardin has started 
a retail lumber business; headquarters, Fort 
Worth, 

WISCONSIN. Milwaukee — Todd Lumber & 
Shingle Co., headquarters, Muskogee, opening com- 
mission lumber business. 


Casualties 


CALIFORNIA. Modesto—American Lumber Co., 
loss by fire, $75,000; warehouse, four trucks and 
machinery destroyed. 

Ventura—Independent Lumber Co., loss by fire, 
$10,000. Stock destroyed; loss covered. 

MISSISSIPPI. Hazlehurst — Case sawmill, 20 
miles west of here, destroyed by fire; no insurance; 
it is understood that new machinery will be in- 
stalled in order to complete manufacture of lum- 
ber from a large tract near Hazlehurst, owned by 
the company. 

OHIO. Toledo—Henly Millwork Co., loss by 
fire, $18,000; two trucks, factory and equipment 
destroyed. 

OKLAHOMA, Hugo—Akard Lumber Co., loss 
by fire; plant not destroyed. 

TEXAS. Wichita Falls—Moore & Richolt Lum- 
ber Co., loss by fire, $7,500; warehouse and office 
damaged. 

WASHINGTON. Mt. Vernon — Equipment of 
Montborne Lumber Co. damaged by fire. 





Starts Work on Logging Railroad 


CLoguet, MINN., Sept. 23.—Minnesota’s big- 
gest railroad building project in more than 
three years got under way today, when the 
Weyerhaeuser Timber Co., of St. Paul and 
Cloquet, started construction of a 30-mile log- 
ging railroad in the Superior national forest, 
for hauling timber to be cut on a Government 
tract of about 100,000 acres. The new road 
will traverse the south central section of the 
forest, connecting with an existing logging line 
7 miles southwest of Isabella and some 25 miles 
north of Finland and Little Marais. 

The Weyerhaeuser interests recently were 
granted the most extensive logging contract 
ever awarded on Superior national forest tim- 
ber by the United States Government. The 
trees to be cut represent one of the last stands 
of virgin white pine in the country and the 
tract on which they stand lies along the Ka- 
wishiwi River in Lake County. 

The tract has been divided by Government 
inspectors into five units, and logging of the 
whole 100,000 acres is expected to require over 
50 years. The first sections to be cut lie nearest 
to Isabella. By the time that the fifth unit 
has been logged, the first will have a new crop 
of second growth pine ready for manufacture. 

It is estimated that at least 200 men will be 
given work on the railroad building job and 
probably 300 or 400 more will be employed in 
the Weyerhaeuser camps when the actual log- 
ging operations get under way, probably early 
next winter. 










Here’s the Place to Get 
Any Quantity of Finest Quality 


Northern Hardwoods 


Our large tracts of virgin growth 
timber and modern manufacturing 
facilities insure you a dependable 
source of supply Let us prove it. 


TACK LUMBER. Co. 


MANISTIQUE, MICHIGAN. 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can ‘be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 




















Special 


THE GREATEST MARKET PLACE 
FOR PEOPLE 


In the lumber woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Sel- 
ler. Best for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operations. You can get em- 
ployees, salesmen, employment or any- 
thing used in lumber and allied indus- 
tries by advertising in the Wanted and 
For Sale department of the American 
Lumberman, 
Send your advertisement to the 
AMERICAN LUMBERMAN 


Greatest Lumber Newspaper on Earth. 


Address 431 South Dearborn Street, 
Chicago, Illinois. 


Too Late To Classify | 


WANT SHAVINGS BALING PRESS 


State type and price. 


Address “S. 7,” care American Lumberman. 


Wanted—Salesmen 


WANTED SALESMAN 


An attractive proposition is offered to a few high- 
grade men See PAGE 22 for complete details. 



























































WANTED 


Lumber salesman for desirable Iowa territory, basis 
salary and expenses. Must have lumber experi- 
ence; selling experience not essential. If interested 
write “S. 8,” care American Lumberman stating 
age, experience, salary desired. 


| Wanted—Employees 


EXPERIENCED STENOGRAPHER WANTED 


For large lumbering companies’ office in Northern 
Wisconsin. 
Address “S. 14," care American Lumberman. 


HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale department 
when you want to sell anything in the lumber 
industry. AMERICAN LUMBERMAN, 431 8. Dear- 
born St., Chicago, Ill. 





























I Wanted—Employment 





























DETAILER AND BILLER 
Thoroughly experienced detailer, also Al architec- 
tural draftsman. Take off mill work and framing 
lumber complete. 
Address “S. 10,” care American Lumberman. 





BAND SAW FILER AND MILL FOREMAN 


Wanted position by an up-to-date band saw filer. 
Filing bands, gang or bend resaw or saw mill fore- 
man. Am a practical millwright. 

J. 8S. MICHALSKY, P. O. Box 27, Plateau, Ala. 


BAND SAW FILER WANTS POSITION 


Best of references. Address 444 MAIN STREET, 
Reynoldsville, Pa. 


FIRST CLASS RETAIL YARD MANAGER 


desires change to South, or West Coast. Other 
locations considered. 10 years’ experience lumber 
and builders supplies. 6 years’ estimating and 
building construction. Age 38, married, proven abil- 
ity, best character. References. 

Address “R. 16,” care American Lumberman. 











WANTED POSITION 
Local manager, several years experience; best of 
references. Mason. Age 38. Married. 
Address “‘S 5,” care American Lumberman. 





ACCOUNTANT AND AUDITOR 
who has specialized in lumber accounting and in- 
come tax work desires position. Al references. 
Address “L. 23,’ care American Lumberman. 





ACCOUNTANT-OFFICE MANAGER 
20 years experience in manufacturing and retail 
lumber and millwork. 
Address “‘R. 36,” care American Lumberman. 





FOUND 
MANY OF OUR ADVERTISERS 
Write in telling us of find- 
ing a good job which they se- 
cured by advertising in the 


WANTED EMPLOYMENT 
COLUMNS of the AMERI- 
CAN LUMBERMAN. 
LOST 
OPPORTUNITIES are 


what you lose when you do 
not advertise. 


NOW IS THE TIME 
ADVERTISE 





BAND SAW FILER 
Fifteen years’ experience and guarantee entire 
satisfaction or no pay. 
Address “R. 31," care American Lumberman. 


ESTIMATOR-SALESMAN 
Retail, wholesale and mail order experience. Can 
take off lumber and millwork for any size job. 
Draw small house plans. Manage Millwork or 
complete homes department of retail lumber yard. 
Age 32, married. 
Address “R. 32,” care American Lumberman. 





Wanted—Employment | 


WANTED 


Connection with lumber manufacturer as mang. 
ger. Experience in building, remodeling and Oper. 
ating large plants. Good organizer; familiar with 
sales promotion, association work, retailing an, 
other phases of the industry; know softwoods of 
North, South and West; age 56; strong, active 
ready now. Best references. , 
Address ‘‘S. 12,” care American Lumberman, 











ESTIMATOR SASH DOOR & TRIM 


Accurate and reliable, 11 years’ experience, mar. 
ried, have car, best reference. Want mill or 
jobbing connection 100 mile radius of Chicago, 
Good opportunity more important than starting 
salary. Address “S. 20,’’ care American Lumber. 
man. 





DETAILER-BILLER 


A thoroughly competent, practical man, expe. 
rienced in all classes of mill, cabinet and stair- 
work, desires position where ability is required; 
permanent. At present employed. Address “§, 29” 
care American Lum berman. . 





BAND SAW FILER WANTS JOB 


Will take job in mill or factory, had 25 years’ 
experience. 
B. F. WHITE, 417 N. 5th St., Cambrdge, 0, 








WANTED POSITION YARD MANAGER 
Fifteen years’ experience, good collector and sales. 
man. 

S., 502 Finney St., Chillicothe, I1l, 


a 


WOODS SUPERINTENDENT 
25 years experience; 49, married; excellent 
recommendations. 
Address ‘“S. 19,’’ care American Lumberman, 


RESULTS COUNT 


I can manage your retail yard, large or small; 
make the sales; get the money; show a profit; and 
give satisfaction. Thoroughly experienced in retail 
lumber. Address “R, 12,” care American Lum- 
berman. 











WANTED POSITION 
By all-round lumberman—experienced yard man- 
ager, field man and city experience. Know the 
game and can produce. Best of reference. 
Address “P. 26,” care American Lumberman. 


SECRETARY-STENOGRAPHER ALSO 


Bookkeeper. Seven years’ lumber experience. 
Address “P. 7,” care American Lumberman. 








EXECUTIVE OR MANAGER 
Retail lumber and millwork experience including 
wholesale industrial business for fifteen years. 
Thoroughly capable and able to operate business 
doing up to one million in yearly sales. 
Address “R. 37,” care American Lumberman, 


COMPETENT BAND SAW FILER 


Wants position at once. 15 years experience, Ref. 
Address O. E. RYAN, Laurel, Delaware. 


BAND SAWYER WANTS JOB 


Right or left hand mill. Good grader. 
where. 


Address “R. 26,”" care American Lumberman. 








Go any- 





POSITION WANTED 


Yard foreman 12 years experience lumber and 

millwork industry and not afraid of hard work. 

Can take complete management of small yard. 
Address “‘R. 33,” care American Lumberman. 


COMBINATION INSPECTOR 


And Kiln Operator wants position Oct. Ist. 9 yrs. 

experience. Any domestic woods, any type kilns. 

Married man, 29, best references and habits. 
Address “R, 29,” care American Lumberman, 


15 YEARS EXPERIENCE—COAL & LUMBER 


3 years hardware—clerical experience—available 
at once, 
Address “‘R. 27,’ care American Lumberman, 


LUMBER MILL SUPT. 


First class mill man and manufacturing plant supt. 
of one of the largest and fastest in the South; past 
seven years now cut out. Want new connection, 
excellent references. 

Address ‘“‘R. 25,” care American Lumberman. 


BUYER AND INSPECTOR 


Position as buyer and inspector of Southern hard- 
woods on a commission or salary. Twenty years’ 
experience as buyer and inspector. A 1 references. 
J. H. DANIEL, Whitley Hotel, Montgomery, Ala. 


THOROUGHLY EXPERIENCED YARD MANAGER 


Thirty-five. Twelve years retail lumber and hard- 
ware, clean record, good collector, best references. 
Available September 1. Go anywhere. 

Address “P. 21," care American Lumberman. 




















A CLASSIFIED AD BRINGS BUYER AND 
SELLER TOGETHER 














Wanted. Timber and Timber Lands| 








WANTED—GRAZING LAND 


Well located cut over land, suitable for grazing, in 
exchange for improved city property. 
Address “S. 6,” care American Lumberman, 





WANTS SUPPLIED 


Large number of wants supplied each week through 
the classified section. We do it for others, why 
net for you? AMERICAN LUMBERMAN, 431 & 
Dearborn Street, Chicago, IIl. 


Wanted-Lamber and Shingles | 


WHITE PINE WANTED 


Want lowest prices delivered Detroit—1 car each 
4/4 and 8/4 No. 3 Common and Better good dry 
stock. State approximate widths, lengths an 
grades contained. H. K. LOUD SALES COM- 
PANY, 2842 West Grand Blvd., Detroit, Michigan. 


























WANTED 


Veneer logs, Walnut, White Oak, and Birch. Write 
POST OFFICE BOX 208, Waukesha, Wis. 








Bees esses ee eset, 


